Wage-price sfirals are squirrely. 
* * * 


The econonc facts of life are 


the fat of the land | 


anent condition. 
7” + 

buying has been 

consumer sparring 


on prices*in some lines. 
a * * 


Lead Prospects 


Competent authorities are of the 
opinion before the end of this year 
| the supply of lead will come into 
approximate balance with demand 
for the first time since 1942. It is 
_believed also that the present high 


price will level off, not to the pre-| 


war figures, but probably back to 
the OPA limit at the war’s end. 


* * * 


Send of the Rood 


At press time Thursday, Presi- 
dent Truman was reported pre- 
paring to issue an executive order 
' completing 
| wartime agencies—OPA, CPA and 

OWMR. These agencies were made 
subdivisions of the Office of Tem- 
porary Controls last December. 

Congress has ordered the termi- 
nation of OTC and its units by 
June 30. 


* * * 


Blast Damage 


The explosion catastrophe at 
_ Texas City last week destroyed the 
Monsanto Chemical plant used to 
| produce raw materials for making 
-80 million pounds annually of 
polystyrene plastics, including syn- 
» thetic rubber. 

Undamaged were the Union Car- 
bide & Carbon plant and the RFC- 
owned tin smelter, only smelting 
plant in the U. S. and only one of 
considerable size in the Western 
_Hemisphere. 


* * * 


Wage Peak Remains 


Income payments to individuals 
in February were substantially un- 
changed from January’s peak level, 
the Department of Commerce re- 
ports. 

Factory pay rolls, dominant ele- 
ment in the rise of total wage and 
| salary payments during the pre- 
ceding 12 months, remained at the 
January level, almost 15 percent 
above the 1946 average. Income 
Payments in both January and 
February were equivalent to an 
annual rate of about $177 billion, 
7 percent above the full-year rec- 
ord total of $165 billion in 1946. 


Top Cars 


New car registrations in 46 
states for January and 32 states 
for February: 


1947 

Pos. 
1—58,913 
2—51,519 
38—28,086 
4— 22,587 
5—18,729 
6—18,496 
I—18,324 
8—11,261 
9—10,923 

10—10,547 

ll— 9,477 

12— 8,719 


1941 

Make Pos. 
Chevrolet 100,480— 1 
Ford 73,346— 2 
Plymouth 47,902— 8 
Buick 35,350— 4 
Oldsmobile 27,071— 6 
Dodge 21,788— 7 
Pontiac $1,616— 5 
Nash 8,551—11 
Mercury 9,702—10 
Studeb’ker 11,056— 9 
Hudson 1,297—13 
Chrysler 14,510— 8 
DeSoto 7,994—12 
Cadillac 6,796—14 
Packard 5,830—15 


Kaiser 
2,156—16 


17— 2,298 Lincoln 
2,022—17 


18— 1,919 
19— 1,755 
20— 1,128 51—18 
293,593 413,996 
For further details, see page 
28, today’s issue. 


liquidation of three | 











1,000,000th Car 
Is Built in ’47; 
Output Rises 


Week’s Production 
Up Nearly 3,000 
To 98,038 Vehicles 


By Bernie Thomas 
Staff Writer 


DETROIT. — Topping the |} 


previous week’s performance 


by nearly 3,000 units, U. S. | 
plants last week turned out | 


an estimated 98,038 vehicles 
—72,051 cars and 25,987 trucks. 
Also, according 


News figures, the millionth car 


built in 1947 rolled off one of the | 
last Fri- | 


nation’s assembly lines 


| day. 


Revised figures reveal that 
during the week ending April 
12, U. S. plants assembled 69,833 
cars and 25,267 trucks—a total 
of 95,100. 

Last week’s combined U. S. and 
Canada car and truck output is 
estimated at 103,249, compared with 


| 100,003 for the week before. 


Total U. S. output in 1947, from 
Jan. 1 through April 19, includes 


| 1,015,918 cars and 395,224 trucks. 


Meanwhile, although a few coal 


|}mines remained closed last week 


because of the controversy over 
safety measures, the nation’s steel 
ingot output was only slightly af- 


fected. It was reported that al- | 


though last week’s steel ingot out- 
put was down slightly, this week’s 
output might show a rise and that 
in any event no sharp drop was 
anticipated. 

Some open hearths in the 
Pittsburgh area were forced 
down, mainly because of a short- 
age of pig iron. The fires in 
these particular furnaces were 
banked, it was explained, because 
a certain type of coke needed to 
fire them was not available. 

Scrap prices meanwhile contin- 
(See OUTPUT, Page 37, Col. 4) 


ASI Show Set 
For Dec. 8-13 
At Chicago Pier 


CHICAGO.—This year’s Automo- 
tive Service Industries show will 
be held Dec. 8-13 at the Navy Pier 


here, it was announced last week | 
| by the joint show operating com- 


mittee. 

The committee, responsible for 
the 1947 show, is made up of the 
following members: 
tor, Perfect Circle Corp., 
man; R. D. Black, Black & Decker 
Mfg. Co.; S. B. Wilson, Frahm 
Corp.; J. M. Spangler, National 


Carbon Co.; B. G. Close, King Qual- | 


ity Products Co., and C. P. Brew- 
ster, K-D Mfg. Co. 

Wholesaler members, including 
W. F. Wilkerson, Wyoming Auto- 
motive Supply Co., who is vice- 
chairman of the committee 
N. F. Kaplan, Pennsylvania Rub- 
ber & Supply Co.; Fred S. Roberts, 
Phelps-Roberts Corp.; Hal 
Chicago Auto Parts Co.; 


T. Mills, Auto Parts Co., and F. 


G. Stewart, Standard Automotive | 


Supply Co. 


A. B. Coffman, who for many 


to AUTOMOTIVE 


Don H. Tee- | 
chair- | 


Miller, | 
Walter | 
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Uncertainty Seen Barring 
Substantial Car Price Cuts 








WHILE DONALD D. COSKI was serving as an Air Corps pilot during the war, his 


father, a Chevrolet dealer in Donnelly, 
| Coski, 
Detroit last week to see her son graduate 
Modern Merchandising and Management, 


Idaho, died and his mother, 
carried on the business until his return from the service. Mrs. Coski was in | 


Mrs. Josie Elien 


from the Chevrolet Post-Graduate School of 


and receive the congratulations of Nicholas 


Dreystadt, left, general manager, and T. H. Keating, right, general sales manager of 
Chevrolet. Coski is now general manager of the Donnelly Auto Co. Besides Coski, 39 


other students from all sections of the United States and Canada received diplomas. 


'AMA Sees New Phony Report 
As UAW Blasts Profits 


By Mac Gordon 
Staff Writer 

| DETROIT.—Following recessing 
lof wage negotiations with Gen- 
eral Motors and Chrysler last week, 
| the UAW-CIO released its delayed 
/economic brief in support of the 
| request for wage increases of 23% 
cents an hour. 


Walter Reuther, president of the | 


union, declared: 

“Record-smashing profits of the 
auto industry in the fourth quar- 
ter of 1946 fully confirm UAW- 
CIO claims that the industry can 
meet the union’s wage demands, 
reduce car prices and still make 
a profit in 1947 comparable to 
or in excess of the prewar 1936- 
41 average.” 

(In reply to the UAW report, 
George Romney, managing direc- 
tor of the Automobile Manufac- 
[turers Assn., said the report uses 
erroneous information similar to 
that in the discredited Wallace 
| report. 

(Romney asserted that Reuth- 
er’s fancy figures were no sub- 
| stitute for greater output at 
lower costs. The union leader’s 
policy, Romney said, has result- 
ed in higher prices all through 
industry and is contrary to the 
interests of workers, customers 
and investors—in fact, everyone.) 
GM negotiations broke off Thurs- 
day with no comment from either 
|side. They were to resume at 1 
p. m. today (Apr. 21), and another 
session was scheduled for 10 a. m. 
| Tuesday, making two sessions be- 


are: | 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


98,038 
95,100 


years has run the ASI shows, has | 
again been named show mandger. | 


Kaisers Unhurt 


PALM SPRINGS, Calif.—Henry 
J. Kaiser, chairman of Kaiser- 
Frazer, and his two sons, Edgar 
and Henry jr., escaped injury last 
week when their private plane 
cracked up in a take-off from the 
landing field here. 


Week Week Week 
For complete production totals 
by makes, see table, page 37. 


Last Prev. 1946 
| 


Automotive News Scores 


99.5 Pct. on Estimates 
DETROIT. — Accuracy of 
Automotive News’ weekly car 
and truck production estimates 
was pointed up again last week 
following the release of official 
totals for March by CPA. 
Here’s how Automotive News’ 
estimates (Apr. 7 issue) com- 
pare with the official govern- 


ment totals on March output: 
Auto- 

motive Degree of 
News Accuracy 
303,350 99.87% 
115,278 98.35% 


418,628 


OPA 
- ++.» 302,954 
- ++ 119,217 


Cars 
Trucks 


Total .. .420,171 99.55% 


fore the UAW executive committee 
meets again Tuesday afternoon. 
Thursday’s session between Chry- 
sler and the union was called off 
| at the request of the union. 
| The UAW said that its economic 
brief ‘was based on the profit re- 
ports of six auto companies. In 
the fourth quarter of 1946, it 
| claimed, profits were at the rate 
| (Continued on Page 6, Col. 1) 


But Desire Exists 


To Turn Tide 


Union Drives Cloud 
Steel, Car Future; 
Coal Also Unsettled 


DETROIT. — Conscious of 
the position of the auto in- 
dustry as an industrial lead- 
er, individual auto companies 
were studying their price 
structures last week in the light 
of the economic situation of the 
country, as well as individual pros- 
pects. 

However, uncertainty over cur- 
rent wage demands makes early 
and substantial price decreases 
unlikely. Steel negotiations have 
been dragging out, and some ob- 
servers see the possibility of a 
steel strike. The UMW’s John L. 
| Lewis has kept the coal supply 
uncertain. In addition, there are 
the direct wage demands being 
made on the auto industry. 

While in terms of today’s dol- 
lar, auto prices are not high and 
have risen. since prewar only a 
| fraction of the increases of most 
| commodities, including food, there 
|appeared to be a desire on the 
| part of some makers to give the 
| price trend a downward shove, if 
| at all feasible, to set a pattern for 
others, and aid the economy. of 
| the country. 

From a market standpoint, 
| this was not necessary since pri- 
vate car owners have been sell- 
ing their cars at $500 to $800 
more than the new-car dealers’ 
price. 

These were the developments: 
] B. E. Hutchinson, Chrysler vice- 

- president and chairman of the 
| finance committee, reported Plym- 
| outh’s price cut was well received 
|/and that a few suppliers had al- 
| ready cut prices to Chrysler as a 
| result. “We hope the movement 
| may grow,” he said. 

Other companies were intensi- 
| fying talks with suppliers as to 
| the feasibility of price cuts. 

\3 John W. Snyder, secretary of 

*’* the Treasury, hinted that he 


(See PRICES. Page 34. Col. 3) 





| 
| 
| 


Autos More Healthy 


AAA Reports Drop of 


10 Percent in Number 


Of Mechanical Breakdowns 


WASHINGTON. — Although the 
great majority of America’s pas- 
senger cars are prewar models, the 
overall mechanical condition of the 
cars being driven showed a defi- 
nite turn for the better in 1946, 
the American Automobile Assn. re- 
ported last week. 

AAA estimated that there were 
32,325,000 mechanical breakdowns 
during the year, a drop of more 
than 10 percent from 1945 —the 
year of record woes for the na- 
tion’s drivers. The estimate is 
based on reports from the 14,000 
garages under contract to render 
emergency service to automobile 
club members. 

“The increasing availability of 
tires and spare parts has made 
it possible for the average mo- 
torist to keep his car in much 
better repair than during the first 


postwar year,” the national mo- 
toring body declared. 

Other highlights in the AAA re- 
port: 

Tire trouble continued its un- 
challenged leadership as the No. 1 
cause of S.O.S. calls from drivers. 
A total of 9,675,000 flat tires is in- 
dicated for the year, amounting 
to roughly 30 percent of all break- 
down causes. 

Battery trouble accounted for 
5,789,000 emergency calls, with ig- 
nition failures numbering nearly 
| £000,000. Cars conked out with car- 
buretor trouble in more than 2,- 
000,000 cases. 

Tow trucks went out on 4,5388,- 
000 calls. 
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Economizing in Truck De sign... 


SAE Urged to Reduce 


Maintenance Costs 


CHICAGO. — Planned incorpora- 
tion in commercial motor vehicle 
design of maintenance ease and 
economy was recommended to the 
SAE national transportation meet- 
ing here last week by T. L. Preble 
of Tide Water Associated Oil Co., 
New York. 

Preble invited designers and 
manufacturers of commercial mo- 
tor vehicles to take advantage of 
findings available from the gigan- 
tic national proving ground cre- 
ated by vehicle operation and 


maintenance. He said the applica- | 
tion of these findings to design- 


for-maintenance would help com- 
mercial operators to combat an 
increase in maintenance costs 
which, estimated at more than 200 
percent for labor alone, threatens 
to jeopardize low-cost highway 
transportation of merchandise. 
“Accessibility is a valuable at- 
tribute of every vehicle, from 
the standpoints both of econom- 
ics and of engineering,” said 
Preble, “and should be improved 
whenever and wherever possible.” 
_ Suggesting tl that even such nec- 


Chevrolet Sets 
All-Time High 
In Truck Sales 


DETROIT. — Sales of Chevrolet 
trucks and commercial cars in 
March were the highest in the his- 
tory of the company, totaling 27,416 
units in the domestic market, T. 
H. Keating, general sales manager 
of Chevrolet, said last week. 

The March record exceeded by 
2,215 vehicles the previous sales 
record of 25,201 units in June, 1941, 
Keating said, and compares with 
the postwar peak of 24,761 units 
in October, 1946. 





Pfeiffer to Head 
Chrysler Buying 


DETROIT.—Herman L. Weckler, 
vice-president and general mana- 
ger of Chrysler Corp., announced 
last week that 
Joseph Pfeiffer 
has been appoint- 
ed director of 
purchases for the 
corporation. 

Pfeiffer will 
succeed A. P. 
Hascall, who has 
asked to be re- 
lieved of the re- 
sponsibilities of 
this position ow- 
ing to poor 





Joseph Pfeiffer 


‘health, Weckler said. Pfeiffer has 


been associated with Chrysler and 
its predecessor, the Maxwell Co., 
since 1916. 





Street Cars Gone 


CHATTANOOGA, Tenn. — With 
abandonment of the last street car 
line here last week, buses now 
completely operate as Chattanoo- 
ga’s method of public transporta- 
tion. 
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essary jobs as lubrication occupy 
far too much maintenance time 
and should be shortened and sim- 


plified, he proposed that an SAE | 
basic | 


committee undertake the 
task of coordinating needs, ideas, 
and possibilities to the end that 
accessibility be improved, time 


and cost of maintenance reduced. | 


He quoted maintenance reports to 
show that the average maintenance 
time for the average vehicle was 
39.8 hours in 1942 as against 32.5 
hours in 1930, with labor costs 
$55.72 as compared with $26. 


Sound-deadening of the driver’s | 


compartment in.commercial motor 
vehicles was presented as a per- 


tinent highway safety factor by | 


Charles W. Thomas and B. G. 


Radin of Ford Motor Co., who re- | 


minded the group that wartime 


tests had revealed that the skill | 


of pilots decreased with length of 
exposure to the high noise level in| 
planes, and suggested that some | 
highway accidents involving trucks 
might be traced to similar causes. 


Increasing utilization in motor 
vehicles of radio apparatus for 
entertainment and two-way com- 
munication necessitates serious 
consideration of noise-reduction, 
they added. They described the 
development of a_rubber-base, 
canvas-backed insulating mate- 
rial, “Barytes,” which, lining the 
cab, is said to function as an 
unbroken barrier between driver 
and noise. 

Synthetic lubricants are satisfac- 
tory for heavy-duty all-weather 


service in a report on tests with | 


commercial delivery trucks, trac- | 
tors, compressor trucks, earth-bor- 
ers, and winch trucks, according 
to Don K. Wilson, New York Light 
& Power Corp., Albany, N. Y. Wil- 
son told the engineers that the 
synthetics give at least double the 
oil mileage in all classes of service, 
and greatly facilitate starting and 
operating in cold weather. 

F. R. Fageol, of Twin Coach Co., 
Kent, O., recommended the _ use, 
particularly for heavy vehicles, of 
torsion-bar springs encased in rub- 
ber, such as were developed for 
military vehicles during the war. 
This design, he insisted, cushions 
the vehicle, cannot squeak or rat- 
tle, and assures a comfortable ride 
regardless of load. 

N. E. Bateson, of General Amer- 
ican Aerocoach Co., Chicago, de- 
scribed present difficulties in de- 
signing leaf springs of sufficient 
strength to withstand heavy loads, 
yet so flexible as to assure a com- 
fortable ride, and in solving the 
problem of simultaneously provid- 
ing riding comfort, which depends 
upon spring flexibility, and stabil- 
ity, which depends upon stiffness. 

Bateson reported that the ap- 
plication of torsion-bar springing 
to an experimental motor bus had 
demonstrated the possibility of 
safely making a 90-degree turn 
at more than 50 miles an hour 
without appreciable roll, and of 
drinking coffee without spilling 


| while occupying the rear seat of 
|/a bus travelling faster than 70 
miles an hour. 





AMERICAN-DESIGNED automobiles attracted wide attention at the recent Geneva 
Automobile Exhibition, in which dealers throughout all Switzerland participated. Photo- 
graphed at the Dodge car display, left to right, were: Ginnetto Ambrosoli, secretary 
of Societe Anonima Fratelli Ambrosoll (Dodge distributor); Hector Caramelia, special 
representative of Chrysler Export; Pierino Ambrosoll, president of the distributorship, 
end Philip K. Hillis, assistant to the president of Chrysler Export. 








IN LOS ANGELES, civic, governmental and industrial leaders gathered last week to 


attend the ground breaking ceremonies conducted for the new tire distributing head- 
quarters of United States Rubber. They are: 


left to right, D. W. Walsh, Pacific 


| Coast tire division manager; Arthur Baum, president, East Los Angeles Chamber of 


Commerce; Susan Liebig, crowned “‘U. 8S. 


chairman, Los Angeles county board of supervisors; John M. 
supervisor of the first district, and Paul B. 
_Haddock- Engineers: Co., ° _who will handle the | construction. 


U. S. Rubber tire plant; W. A. Smith, 


¥ oung, president, 


Royal Tire Queen;’’ Raymond V. Darby. 


Miller, manager, local 


GM, Firestone, Mack Named 


In Bus ‘Trust’ Indictment 


WASHINGTON.—An _ indictment 
charging General Motors Corp., 
| Firestone Tire & Rubber Co. and 
| Mack Mfg. Corp. with conspiracy 
|to restrain and monopolize domes- 
tic trade in violation of antitrust 
|laws has been returned by a fed- 
eral grand jury in Los Angeles, 
| it was announced last week by 
| Attorney General Tom C. Clark. 


| In all, nine corporations and 
seven individuals were named in 
the indictment, which alleged mo- 
nopoly in the sale of buses, tires, 
| tubes and petroleum products to a 
nationwide combine of city bus 
lines controlled by National City 
Lines, Inc. 

GM spokesmen in Detroit said 
no comment would be made until 
all legal aspects had been studied 
| by corporation attorneys. 


Individuals indicted were H. C. 
Grossman, assistant secretary, 
General Motors; L. R. Jackson, 
vice-president, Firestone Tire & 
Rubber Co.; Henry C. Judd, 
treasurer, Standard Oil Co. of 
California; E. Roy Fitzgerald, 
president, and Foster G. Beams- 








New Paint Seen 
Lasting Car Life 
Without Blemish 


ATLANTIC CITY, N. J.—New 
auto finishes that will last the life 
of the car and withstand air mois- 
ture and sunlight were described 
before the American Chemical So- 
ciety here last week by Dr. Charles 
A. Reed, of General Electric. 


Dr. Reed said the new paint has 
been made possible by the dis- 
covery of chemicals made of sand, 
that spread like paint, make good 
oil, but are as durable as stone. 
The chemicals are known as or- 
ganic silicones. 

Key to the new chemicals, ac- 
cording to the GE scientist, is a 
formula by which some of the car- 
bon in sand is replaced by oxygen. 

Dr. Reed said the silicones are 
unaffected by heat of 500 degrees 
or cold of 70 below zero. Because 
they cannot be damaged by water, 
he predicted their use in highway 
oils that will make roads better 
both for riding qualities and for 
durability. 


'97 Oldsmobile 
‘Sports Model’? Bequeathed 


To Chicago Museum 


CHICAGO.—An 1897 Oldsmobile 
“sport model’ will soon be added 
to the group of antiques at the 
Museum of Science and Industry 
here. The relic was bequeathed to 
the museum in the will of Henry 
J. Wildhagen, who died recently 
at the age of 76. 

While owner of the car, Wild- 
hagen used it on a rural mail de- 
livery route for 35 years. It is said 
to be in good running condition. 


ley, vice-president, National City 
Lines, Inc.; B. F. Stradley, sec- 
retary-treasurer, and A. M. 
Hughes, vice-president, Phillips 
Petroleum Co. 

Other companies named as de- 
fendants in the indictment were: 
American City Lines, Inc.; Pa- 
cific City Lines, Inc.; Standard Oil 
Co. of California; Federal Engi- 
neering Corp., and Phillips Petro- 
leum Co. 

The indictment says that the de- 
fendants conspired to acquire con- 
trol of a substantial part of the 
local transportation companies in 
the U. S. and to monopolize and 
exclude all competition in the sale 
of buses, petroleum products, tires 
and tubes to the companies so 
controlled. 

The indictment further asserts 
that the supplier defendants, Fire- 
stone, Standard, Phillips, GM and 
Mack, furnished money and capi- 
tal to National which was used to 


secure control of local transport 
systems. 
National, in turn, agreed to 


give its bus business to General 

Motors and Mack, its petroleum 
products business to Standard of 
California and Phillips, and its 
tire and tube business to Fire- 
stone, according to the indict- 
ment, 

“This case is important,” Attor- 
ney General Clark stated, “because 
it involves a large number of ur- 
ban transportation systems and 
some of the most important com- 
panies that sell supplies to them. 
Under the contracts and arrange- 
ments charged in the indictment, 
the public would ultimately bear 
the costs resulting from the elim- 
ination of competition in the sale 
of supplies to the local transpor- 
tation companies controlled by Na- 
tional City Lines. 

“The device used by the oil, bus 
and tire companies to eliminate 


competition in the sale of their 
products to the local bus com- 
panies involved excluded other 


manufacturers from an equal op- 
portunity to acquire this business.” 


| & Adams. 


| Hudson Opens 
Buffalo Zone; 


Cole to Coast 


BUFFALO.—Opening of a new 
Buffalo zone office and parts depot 
by Hudson Sales Corp., to serve 
Hudson dealers 
in 18 counties in 
western New 
York and three 
counties in north- 
ern Pennsylvania, 
has been an- 
nounced by Nor- 
man K. VanDer- 
zee, Hudson’s do- 
mestic sales man- 
ager. 





The new zone R. F. Menow 
office and parts 
depot is at 1231 Main St. R. F. 


Menow has been named Buffalo 
zone manager. 

George H. Pratt, general sales 
manager of Hudson, also an- 
nounced the appointment of Box- 
ley H. Cole as 
zone manager at 
Los Angeles. 

Cole, former 
regional manager 
in the Denver re- 
gion, has been 
with the Hudson 
organization 
since 1921, serv- 
ing successfully 
as a salesman, 
sales manager, 
district manager 
and zone mana- 
ger. 

Cole succeeds Fred Blaich, who 
has resigned to go in business for 
himself. 

Menow, a former regional man- 
ager in Hudson’s midwest division, 
with headquarters in Pittsburgh, 
is a veteran of 14 years in the 
automobile business, having been 
retail sales manager and district 
manager for many years for an- 
other automobile company. He 
joined Hudson in 1945. 

Counties served by the Buffalo 
office are: Niagara, Erie, Catta- 
raugus, Orleans, Genesee, Wyom- 
ing, Allegany, Monroe, Livingston, 
Steuben, Wayne, Ontario, Yates, 
Seneca, Schuyler, Chemung, Tioga 
and Cayuga in New York; and Pot- 
ter, Tioga and Bradford in Penn- 
sylvania. 





Boxley H. Cole 


Klingler o on Tour 


Of West Coast 


DETROIT. Harry J. Klingler, 
general manager of Pontiac, left 
Friday for a _ three- week tour of 
Pontiac dealer- 
ships on the West 
Coast. He will 
hold dealer meet- 
ings in Seattle, 
Portland, San 
Francisco and 
Los Angeles. 

In Portland, he 
has been invited 
to address. the 
Executive Club 
and in Los An- 
geles the com- 
bined General Motors clubs. 

He is accompanied by Harley J. 
Earle, general Motors vice-presi- 
dent in charge of styling; L. W. 
Ward, general sales manager of 
Pontiac; E. W. Norman, assistant 
general sales manager; P. R. 
Warmee, advertising manager, and 
Frank Skinner, of MacManus, John 


H. J. Klingler 








PRODUCTION OF STATION WAGON 
at the Fisher Body plant in Cleveland, according to E. J. Gleason, resident manager. 


Initial production has averaged about a dozen units 


**kinks’’ are being smoothed out, 


and output of approximately 100 bodies 


bodies exclusively for Chevrolet has started 


daily while the assembly line 
dally is 


scheduled to be reached by midsummer, Gleason said. Entering the station wagon pro- 


duction field for the first time in its 
body styles, which are 
chassis assembly. 


history, 
shipped to Chevrolet plants throughout the country for the 
One has two seats accommodating five persons, and the other has 


Fisher Body is starting out with two 


three seats, accommodating eight passengers. The five-passenger has a spacious lug- 


gage section behind the 


second seat and can be reached either through the interior 


passageway or by pulling down the lift gate from the outside, 
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Dealers tell me 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 


addressed to John 0. 


Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept in confidence if requested. 





. a s7 ore years ago manu- 
facturers and dealers were ex- | 
periencing many of the same prob- 
lems that exist today. Dealers who | 
were in business in 1922 remember 
that passenger car production was | 
restricted rather than suspended | 
during World War I. After the 
Armistice there were two years of 
prosperity. In 1919 and 1920, the 
industry reached an alltime peak of 
production. 

Prices were so high in 1921 that 
the boom broke with a bang. 
Production dropped 24 percent 
compared with 1920. So it was 
a brave industry that staged the 
national show in January, 1922. 
Public attendance was good but 
few cars were sold. Showtime in 
those years, particularly the Chi- 
cago show, was used as an occa- 
sion by factories to sign up deal- 
ers. But the uncertainty of the 
future, and the memory of the 
failures in 1921, kept prospective 
dealers from the show. 

To restore business, prices were 
reduced by various manufacturers 
several times during the New York 
show and again at the Chicago 
show. Reductions amounting to as 
much as 40 percent were put in 
effect. These reductions, of course, 
were not justified from the stand- 
point of cost because both mate- | 
rials and labor were at a high 
level. But it seemed to be the only 
way out. Manufacturers took huge 
inventory losses. The strain was 
terrific even for the strongly fi-| 
nanced manufacturers. Of about 80 | 
passenger car manufacturers in 
business at that time, all but a 
few had a limited plant capacity. | 

* + * 


Dealers Numbered 


15,000 Then 

HERE were other troubles too. 

A coal and rail strike during 
1922 plagued the industry. The 
manufacturers also were worrying 
about priority orders the govern- 
ment still maintained on the steel 
industry. 

There were but 15,000 exclusive 
passenger car dealers at _ the 
time. There were 10,000,000 own- 
ers. So dealers had a smaller 
backlog of parts and service cus- 
tomers than in World War II. 

The used car, even in those days, 
presented a problem. Prices of used 
ears had risen above the former 
new car price, but used car prices 
plummeted and dealers lost heav- 
ily. The depression hit everyone. 
There was little buying power left. 
A half million farmers had lost 
their farms. Many automobile man- 
ufacturers were forced out of busi- 
ness in 1921, including Allen, Crow- 
Elkhart, Saxon and the Standard. 

The strain of the crash had such 
an effect on other manufacturers 
that they shortly thereafter were 
forced to retire. The group includ- 
ed most of the remaining electric 
ears and such gasoline cars as 
Chalmers, Dort, Earl, Elgin, Grant, 
Jackson, King, LaFayette, Liberty, 
Mitchell, National, Paterson, Pilot, 
Stevens-Duryea, Templar and Win- 
ton. 





* . * 
Car Output Zooms 


After Price Cut 


N ACCOUNT of the unstable 

conditions of the manufactur- 
ers, dealer problems were intensi- 
fied. A guess was almost as good as 
the use of judgment in the selec- 
tion of a manufacturer to repre- 
sent. Dealers lost little on new car 
inventory. Only a few cars were 
in stock, and most manufacturers 
protected dealers when prices were 
lowered. 

The price reductions had im- 
mediate effect and production in 
June, July and August, 1922, ex- 
ceeded all previous high produc- 
tion records for those months. | 
The coal strike was settled in | 
September, and the rail strike 
called off on all important rail- 
roads. Coal was short for many 
months, however, owing to the 
lack of freight cars which also 





| mained 


interfered with the movement of 
wheat. 

November and December were 
big production months and brought 
1922 production to a total of 2,400,- 
000 passenger cars—up 22 percent 
above 1920, the previous high year. 
Closed cars were just coming into 
their own, and production of them 
advanced from 22 percent in 1921 
to 30 percent in 1922. 


How Companies Fared 


During 1922 


OR benefit of oldtime dealers, 
as well as the younger ones 


| who have heard about them, we 


give a brief review of what was 
transpiring during 1922 with fac- 
tories that survived 1921 and re- 
in the business for some 
time. 

Apperson announced a new six 
cylinder car for $1,300 and during 
the later part of the year issued 
$700,000 of 7 percent first mortgage 
bonds. Apperson’s production aver- 
aged around 20 cars per week. 


Auburn, which was run by J. 
I. Farlay, paid dividends on both 
preferred and common during 
the year and had a capacity of 
about 90 cars per week. 

Buick at that time was a vigor- 
ous company. Early in the year 
the Scripps-Booth plant in Detroit 
was procured for assembly of 
closed cars. In July a yearly sched- 
ule of 185,000 cars was planned. 
A sales campaign with a $2,000,000 
advertising fund was inaugurated. 
The line consisted of both fours 
and sixes. A second price cut for 
the year was put in effect in Sep- 
tember, amounting to $30 to $220. 
In November production responded 
and equalled 18,000 cars for the 
month. 

Cadillac price cuts ranged from 
$640 to $940. Plant capacity of 
about one hundred cars a day was 
utilized most of the months of the 
year. Chandler, with George M. 
Graham in charge, during the year 
paid off $1,500,000 of indebtedness. 
Plant capacity, including the 
Cleveland, which was owned and 
controlled by the same interests, 
was about a thousand cars a 
month. 

* * 


Chevrolet Experienced 


Spectacular Rise 
HEVROLET was becoming in- 
creasingly important. W. S. 
Knudsen, formerly with Ford, was 
elected vice-president during June. 
An air-cooled car with otherwise 
the same specifications as Chevro- 
let was planned this year, but was 
never produced in quantity. The 


“490” was already a leader in the] 


low-priced field. Four new assem- 
bly plants were planned to obtain 
the production of 2,000 cars a day. 
Chevrolet had a spectacular rise 
from a total of 75,000 in 1921 to a 
total of 250,000 in 1922. 

Dodge, with Fred Haynes at 
the head, worked at the rate of 
about 600 cars a day during the 
year. This factory helped stabil- 
ize the industry by announcing 
in January that it would cut 
prices in February retroactive to 
Jan. 1. When the price cut was 
announced, it was a nominal 
amount and helped to encourage 
Dodge dealers as well as the rest 
of the industry. 

Durant was just getting into pro- 
duction with a Long Island plant, 
producing 100 cars a day. Muncie, 
Lansing and Oakland, California 
plants were being tooled up. The 
new Willys Corp. plant at Eliza- 
beth, N. J., was bought at a re- 


| ceiver’s sale in the fal. The Loco- 


mobile plant was also purchased 
this year, as well as the Mason 
truck. 

The Star car was announced with 
great fanfare, with the first public 
showing in Washington, D. C., on 
March 9. It was priced at $348. It 
had a four-cylinder Continental 


motor, a 102-inch wheelbase and 
(Continued on Page 35, Col. 1) 


1947 ? 





Priority Only 
Customers Assured Fairness 
By Minn. Dealer’s Ad 


DULUTH, Minn.—‘“No one can 
buy priority from us,” is the claim 
of the MacDonald Motor Co. (De 
Soto-Plymouth) in a recent news- 
paper advertisement setting forth 
the dealership policy of meeting 
all unfilled 1946 De Soto and Plym- 
outh orders with 1947 models in the 
sequence in which orders were 
placed. 

“No one has been, or will be, 
charged a penny over the author- 
ized delivered list price for any 
new DeSoto or Plymouth car sold 
by us. Anything we have to sell 
the motoring public, be it new cars, 
service, or accessories, is sold at 
the regular list price,” the state- 
ment said above the signature of 
W. H. Elliott, president of the deal- 
ership. 


St. Aubin Sees | 
Nearing Need 
To ‘Sell?’ Service 


CINCINNATI.—To keep service 
departments operating at full ca- 
pacity, it will be necessary to sell 
needed service to more car owners, 
according to Myrle St. Aubin, di- 
rector of the General Motors ser- 
vice section. 

St. Aubin told a service meeting 
sponsored by the Cincinnati Auto- 
mobile Dealers Assn. that as the 
need for repairs lessens. customers 
will insist on better value than 
they got during the war years. He 
added: 

“Customers will be favorably im- 
pressed with those establishments 
where, among other things, they 
receive: 

“Courteous attention to their re- 
port of what they believe is need- 
ed to repair their cars; good work- 
manship; fair prices; cars. re- 
turned in good condition, and con- 
sideration in handling complaints.” 

Dr. Charles Wheeler, member of 
the Cincinnati Traffic Safety 
Council, commended the associa- 
tion on the interest shown in high- 
way safety. School officials said 
special classes to train mechanics 
would be organized if dealers ad- 
vise a need for such classes exists. 

Approximately 265 persons were 
present, in spite of bad weather. 





Blanton Motor Co. 


Blanton Motor Co., Inc., Freder- 
icksburg, Va., with maximum cap- 
ital of $50,000, has been formed here 
to engage in the general automo- 
bile business. C. R. Massey, Fred- 
ericksburg, is president. 


Dealer Activities ... 


REELECTED TO THREE of the officers’ 
Assn. last week were (left to right): Sheldon E. Bancraft, vice-president; Anthony R. | 
Ralph, president, and Edward ©. Schoen, secretary. 


5 Proposale—6 Laws... 





N.C. Dealers Hail OK 
Of Entire Program 


RALEIGH, N. C.—The five-point 
legislative program of the North 
Carolina Automobile Dealers Assn. 


was adopted in toto by this year’s | 


session of the general assembly, 
which was adjourned Apr. 5. 


Reporting its success, the asso- | 


ciation said that the legislators did 
not pass “one single piece of legis- 
lation detrimental to dealers.” 

The association’s legislative pro- 
gram included: definition of an 
auto dealer; semiannual inspection 
of motor vehicles; 
driver’s licenses; 
highway funds, and an increase in 
the highway patrol. 

The legislature translated 
program into statutory law by ap- 
proving bills that: 


1. Define an auto dealer as a 
person or firm who has an estab- 


lished place of business, and re- 


quire dealers to obtain a_ license 
from the commissioner of motor 


vehicles and to keep records open 
for state inspection. 

2. Make one inspection of ve- 
hicles mandatory for 1948, with 
semiannual inspections each year 
thereafter. Inspection will be per- 
formed by state-operated and 
controlled stations. 

38. Limit the life of a driver's 
license to four years, requiring re- 
issuance at four-year intervals. 

4. Prohibit diversion of gasoline 
sales taxes to other than highway 
uses, 

5. Authorize an increase in the 
highway patrol’s personnel from 


Annual Meeting 
Of K. C. Dealers 
Attended by 300 


KANSAS CITY.—Approximately 
300 persons attended the fortieth 
annual meeting of the Motor Car 
Dealers Assn. of Great Kansas 
City April 14. 

Speakers included Thomas W. 
Rogers, executive vice-president of 
the American Finance Conference; 
Robert L. Steffin, president of Na- 
tional Sales Corp., and J. B. Van 
| Tassel, dealer consultant and 
| writer for Automotive News, 
| Four dealers reported on profit 
| potentialities from special depart- 
|ments. They were N. S. O'Neill, 
| whose topic was “Liquid Glaze”; 
Rudy Fick, “Undercoating”; James 


A. Gorman, “Accessories,” and 
Harry F. Rice, “Control Tower 
System.” 











posts in the Rochester Automobile Dealers 


reissuance of 
non-diversion of 










this 





| Mississippi 


213 to 461, including 210 additional 


| patrolmen. 


Two other bills supported by 
dealers were passed. One permits 
associations and groups of em- 
ployers to act as trustees in han- 
dling group life, health and acci- 
dent insurance. The other bans 
closed-shop and dues checkoff 
agreements in labor relations. 

All of these laws will become 
effective July 1, with the exception 
of the inspection act, which will 
become operative in 1948. 

The dealers’ association said the 
new laws will be explained at the 
forthcoming annual convention, to 
be held May 12-14 in Pinehurst, 
N. C. 


Robertson Wins 
Another Term 


As N. H. Chief 


MANCHESTER, N. H.—(UTPS) 
—A talk on public relations by 
Walter Kiplinger, of NADA, and 
an address by L. J. Buckland on 
“Dealer Problems” featured the 
annual meeting of the New Hamp- 
shire Automobile Dealers Assn., 
held at the Manchester Country 
Club. 

Ellis Robertson, of Keene, was 
reelected president of the associa- 
tion. Other officers named for the 
coming year were Wilfred J. San- 
facon, Manchester, vice-president, 
and Walter B. McGregor, Manches- 
ter, secretary-treasurer. 

The following were chosen as 
new directors for three years: Nile 
E. Faust, Concord; John Howe, 
Claremont; Roy Prince, Manches- 
ter; Vincent Tacetta, Portsmouth, 
and Ralph T. Wood, Portsmouth. 

Present directors who will serve 
another year are J. Harrison Cava- 
naugh, Manchester; Otis E. Mer- 
cer, Nashua; Leander G. Pynn, 
Meredith; Ellis Robertson, Keene, 
and Wilfred J. Sanfacon, Manches- 
ter. 

Directors who will serve until 
1949 are Robert Beaupre, Roches- 
ter; Ralph George, Concord; Blake 
Shurman, Lancaster; John W. 
Tann, Littleton, and Carl Wyman, 
Alton. 


San Antonio Assn. 


Names Poe Head 


SAN ANTONIO, Tex.—E. A. Poe, 
Chrysler-Plymouth dealer, has been 
elected president of the San An- 
tonio Automobile Dealers Assn. 

J. M. Cavender jr., Oldsmobile 
dealer, was named vice-president, 
and Glenn Foster, Nash dealer, 
treasurer. J. T. Simmons, was re- 
elected executive secretary. Direc- 
tors are Perry Adams, Lincoln- 
Mercury; I. R. Moore, Dodge-Plym- 
outh; E. C. Spires, Buick, and 
Ward Orsinger, Hudson distributor, 
who is retiring president. 


Miss. Dealers 
Meet Nov. 7-9 


JACKSON, Miss.—Plans for the 
Automobile Dealers 
Assn.’s annual convention have 
been formulated here by the or- 
ganization’s board of directors, The 
convention is scheduled for Dec. 
7-9 at Biloxi. 


'Young Planning 


: | Buffalo Parley 


BUFFALO.—Ralph Young, secre- 


|tary of the Buffalo Automotive 
|Trade Assn., has been appointed 
-| chairman of arrangements for the 
| group’s annual meeting, which will 
| be held May 7 in the Hotel Statler. 


Virginia Assn. Plans 
‘October Convention 





CHEVROLET DEALERS, who are members of the Pennsylvania House of Represen- 

tatives, pose with Claude S. Klugh (left), manager, Pennsylvania Automotive Assn., at RICHMOND, Va.—The 1947 con- 
Harrisburg. From Klugh to the right are George Shoemaker, Shoemaker Chevrolet, Ash- | Vention of the Automotive Trade 
land, Pa.; Ivan C. Watkins, J. B. Watkins & Bro., Tower City, Pa.; W. Mack Guthrie,| Assn. of Virginia willbe held at 
Guthrie Auto Co., Apollo, Pa.; Harold G, Westcott, Westcott Chevrolet, Susquehanna, | the Hotel John Marshall here some 
Pa., and Samuel B. Dennison, Dennison Bros., Reynoldsville, Pa. Other dealers who |. . ° 

are members of the Pennsylvania House include Baker Royer, C. B. Lyons, W. W. | time in October, according to John 
Waterhouse, Robert M. Fish. A. H. Letzler is a member of the state senate. ‘Raine, executive manager. 
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the individual car, 

|in which we were interested, turned 
out to be pretty high when we) 
came to pay the invoice, but to 
learn from this compilation that 
| there no longer are any low-priced 
cars to be had on the American | 
market came as something of aj} 
shock. 
In the same _ issue, Columnist | 

John Munn pointed out that in| 
February, 1922, a Ford five-pas- | 
senger “touring car’ was priced at | 
$348; Chevrolet “490” was $525, and | 
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THIS, HOWEVER, in my hum- 
ble opinion, would still be only 
half of the story. The fact seems 
obvious to us innocent bystanders 
that there are no longer any auto- 
mobiles offered on the market 
which are genuinely cheap, utihity 
cars, such as was the old Model T 
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AUTOMOTIVE WE STAND FOR: 


1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessorics. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 








ley and George Keller might well 
take issue with me at this point, 
but their products so far as I know 
compare more readily with the 
mass produced European cars, 
which were used universally in 
foreign countries prior to the war 
and which seemed to give satisfac- 
tory and inexpensive transportation 
to their owners. But the fact re- 
mains, and was made crystal clear 
in our comparison of prices, that 
there are no cheap full-size new 
cars available at a time when one 
would hesitate to hazard a guess 
on what the possible market for 
such a car might be. 

It is worth remembering that 
Ford alone produced and sold more 
than two million Model Ts in a 
single year, and I doubt if any 
manufacturer can duplicate the 
profits Ford was then making. 

* + * 


NOW, OF COURSE, I do not 
even pretend to know the answer 
to the present situation. For as 
long as I have been old enough 
to sit in a Pullman smoking com- 
partment, I have been hearing it 
cussed and discussed by experts. 
The consensus then (and I pre- 
sume now) was that the used cars 
of all makes and models, which 
reached the market every year, 
took care of the demand for cheap 
transportation. In a normal pre- 
war five million production year, 
a great percentage of these cars 
found their way into the hands of 
second buyers within 12 months of 
their building. 

But what is going to happen 
now? Most buyers, who have } 
waited upwards of five years for | 
a new car, are so all fired happy 
to get their hands on one that they 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





Capsule Comment 


<n $25 to $55 price reductions drew widespread 
praise across the nation. It was a strategic move and il- 
lustrates again, along with the recent Ford and International 
Harvester cuts, that the auto industry is America’s leader 
in more ways than one. 

: *-@ 

Although complaints against accessory loading and 
low tradein allowances are subsiding, auto dealers are 
far from being out of the woods on bad public rela- 
tions, according to reports from the field. May we point 
out again that the problem is not solved simply by hang- 
ing up a “Code of Ethics” in your showroom? You must 
live up to it! 

~*~ * * 

Henry Ford’s deeds drew favorable comment even from 
Thomas Thompson, president of the UAW-CIO local at the 
Rouge plant. The pioneer’s death gave the union a chance 
to propagandize some of its tenets, but overall it was a grand 
tribute to “a great man (who) died on the banks of the 
River Rouge.” 

* * * 

NADA seems to have its hands full trying to work out 
committees for factory conferences on recent sales-policies 
trends. We don’t envy President Anderson’s subcommittee 
working on the problem. 

* * * 

Ohio Farm Bureau, a cooperative organization which oper- 
ates the Farm Bureau fire, auto and life insurance com- 
panies, plans to set up co-op garages in its territory to com- 


bat increases in auto insurance rates. How do you like that?|have not the remotest idea of 
* * * changing models each year. 

Traffic accidents and congestion aren’t getting the at- 2 eS 

tention they should from dealers, who may not realize I AM WRITING this more in | 

the spirit of stirring up a con- 


that upon solution of these problems depends whether 
we have 20,000,000 or 40,000,000 cars on the road in 
10 years. Join in the battle already begun—and keep 
at it! 


structive argument than with any | 
pretense of knowing what I am 
talking about. There is no question 
in my mind but that American | 
automobiles, priced as they are | 
today, still represent in this market } 
the greatest values dollar-for-dollar | 
to be found in any line of manu- 
factured goods. They are without 
exception all luxurious, magnifi- 
cently engineered and constructed 
vehicles which any man, no mat- 
ter in what walk of life, can be 
proud to own and be seen in. My 
point is, that there must be a great 
market for a genuinely cheap car, 
stripped if you must of many of, 
the things we have come to look 
upon since 1922 as necessities but 
still with the ability to furnish 
transportation at a minimum of 


a * * 


Looks like the United Electrical Workers-CIO upset UAW 
President Reuther’s strategy by accepting a 15-cent raise 
from General Motors. They did the same thing last year 
during the long GM strike—and Reuther was later forced 
to accept the same wage bopst for his union. . 

Washington is sounding the call for lower prices again. 
That’s a good idea, but most of the sound and fury is di- 
rected at manufacturers, who have raised prices less than 
other groups in the economy. Washington appears not to 
know that the price of labor and butter have gone up at a 
much faster rate. Can we look to the farmer and the union 
leader for cooperation in getting prices down? 





























when it sold for $348. Powel Cros- |, 


‘non-profit group. — 
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ANOTHER LOAD oF 
COALS For NEWCASTLE 
ARRIVED IN U.S.ULAST WE 


—— Letterbox 





318,000 Mororists 
LOSE RIGHT TO CARS 
IN 1946 FOR WILD 
AND DRUNKEN ORIVING 








‘Calling Auto Maniacs...’ 


This is an open forum for the discussion of any subject of interest to our 


readers 


and your letters are welcomed. No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, 


Detroit 26, Mich 





Are You One? 


I have been writing to several 
automobile enthusiasts lately about 
starting our own club. By an en- 
thusiast, I mean a person who 
makes a hobby out of automobiles 
in some way, such as collecting 
automobile catalogs, amateur engi- 
neers and mechanics who like to 
“experiment” and “tinker” with au- 
tomobiles, collectors of name- 
plates, hubcaps, etc., and a great 
many individuals who talk about 
cars day and night and who read 
everything they can get ahold of 
about automobiles and the great 
industry. 

All of the people whom I wrote 
seemed to be enthusiastic about 


| starting the Auto Maniacs of Amer- 


ica, especially for those who make 
a hobby out of automobiles. Deal- 
ers and active members of the in- 
dustry will be welcome if they are 
real addicts of Auto Mania, but we 
want all people who pursue motor 
cars as a hobby. 

It would please me very much to 
hear from all the enthusiasts who 
read your paper and I want to find 
out what they think about starting 
this club, what their special inter- 
ests are and if they would like to 
be nominated for office in the Auto 
Maniacs. There are no dues, at least 
until a membership committee will 
make recommendations for the 
Harold L. 
Mayer, chairman, steering commit- 
first cost and later operating ex- 
pense to its owner. 

I know there is probably such a 
model on the drafting boards of 
every manufacturer in this coun- 
try, but I’m itching to see who will 
have the first to offer the public 
and thus prove whether or not 
some of us grandstand strategists 
are right.—G.M:S. 


tee, Auto Maniacs of America, 


Stockbridge, Mich. 


Likes Articles 


We are following with great in- 
terest J. B. Van Tassel’s series of 
articles in Automotive News.—A. Z. 
Sinclair jr., president, Haley’s, Inc., 
Washington, D. C. 


Likes Mailing 


Thanks for the new way of mail- 
ing the News. This is the first 
time in many months that we have 
received the paper with the front 
page in a readable condition. Keep 
up the good work.—Fable Motor 
Co. (Ford), Cayuga, Ind. 


Like Wine 


Automotive News is like wine— 
it gets better with the years.— 
De.tos Lumpert, Carlsbad, N. M. 
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Coming Events 


May 1-2—Wichita, Kan. (Hotel Lassen) 
SAE Personal Aircraft meeting. 

May 6-10—Ohicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May 12-14—Pinehurst, N. ©. (Carolina 
hotel). Annual convention, North Caro- 
lina Automobile Dealers Assn. 

May 12-15—Denver (Hotel Cosmopolitan) 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 


May 22-24—Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 

JUNE 

June 1-6—French Lick, Ind. (French Lick 
Springs Hotel). SAE summer meeting. 

June 4-5—Boston (Hotel Statler). Annual 
convention of Massachusetts Automobile 
Dealers Assn. 

June 5—St. Louls (Hotel Chase). Annual 
convention of Missouri Automobile Deal- 
ers Assn. 

June 16-198—Ohicago (Stevens Hotel). Sem!- 
annual meeting of the American Society 
of Mechanica! Engineers. 
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A Statement by Henry Ford II 


The Ford Motor Company has always been interested in the 


American Farmer. 


We have always believed that wealth comes primarily from 
the soil; that we had a responsibility and an obligation to do 
our part in making farming easier, more productive, less costly 


in time, toil and dollars. 


To that end, we have built more than a million farm 
tractors, since 1917. Even before that, the Ford Motor Company 


was busy with the development of practical, low-cost tractors. 


A tractor is a way of using power on the farm. It’s a way 


of hitching power to farm work. 


As long as there are farms, and farm work to lighten, we 
will be in the. tractor business. And we will be working to make 
Ford Tractors stronger, more practical, more versatile, thriftier 


to buy and run. 
We are now expanding for the production of more Ford 
Tractors. They will continue to have a hydraulic system for imple- 


ment control, and implements now in use will work with them. 
They will be powered correctly to do the jobs you give them. 


They will be strong, simple to operate and maintain, and as 
inexpensive to buy and run as the Ford Motor Company can 


make them. 
Replacement parts will be readily available, and Ford 
Tractor Dealers will continue to supply efficient service. 
Today’s Ford Tractors .. . and the future’s . . . are tangible 
evidence that you and ourselves are partners in the business of 


producing more . . . at more value . . . for less cost. 


eriig Inc 8 


PRESIDENT, FORD MOTOR COMPANY 
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GM Parleys Resume Today... 





AMA Hits UAW Report 


As Another 


Phony 


(Continued from Page 1) 


of $5.43 a share, compared with 
$2.26 a share for 1936-45 and $4.21 
a share for what the union called 
“the best years of the companies.” 

Reuther said he was still holding 
out for a general wage boost of 
23% cents an hour, plus additional 
“dole” program demands. 

GM spokesmen confirmed that 
the corporation had offered its 
workers a 15-cent raise, the same 
amount which GM’s 30,000 elec- 
trical workers accepted last Mon- 
day. 

At Chrysler, it was reported that 
the union’s offer to accept a 17%- 
cent increase was rejected because 
it was linked to company recog- 
nition of a UAW union shop for all 
70,000 workers. 

A 30-day strike notice was filed 
against all Chrysler plants last 
Saturday (Apr. 12). Union officials 
said, however, this was “just a pre- 
cautionary move.” 

An Apr. 30 contract deadline 
has turned the stalemated steel 
situation into a crisis. Dollars- 
and-cents negotiations are ex- 


pected to get underway this 
week. Unless agreement is 
reached, observers report the 


prospect of a nationwide steel 
strike May 1 is “highly likely.” 
Both Louis G. Seaton and Eu- 

gene W. Conder, directors of GM 


and Chrysler labor relations, re- 
spectively, declined comment 
Thursday. 


Contract issues were also under 
consideration at Chrysler while the 
UAW has injected a demand for a 
guaranteed 40-hours of pay a week 
into the GM negotiations. 

A special meeting of the UAW 
executive board was transferred 
from New York to Detroit to per- 
mit the resumption of GM and 
Chrysler negotiations. Originally, 
the GM discussions had not been 
scheduled to resume until late this 
week. 

So alarmed was the UAW lead- 
ership at the GM settlement with 
the electrical union that it author- 
ized the following statement: 


“The 15-cent settlement in no 
way sets the wage increase pat- 
tern in the automobile industry, 
just as the recent settlement by 
the United Rubber Workers-CIO 
did not set the pattern.” 

The Communist - dominated 
United Electrical Workers also 
undercut the UAW’s wage posi- 
tion last year by settling with 
General Motors for an 18%-cent 
raise while the auto union was 
conducting the GM strike for 
19% cents. 

UAW leaders were reported to 
have sent telegrams to UE execu- 
tives demanding that ratification 
of the 15-cent settlement by the 
GM local unions involved be halted. 
The GM _ divisions affected are 
Frigidaire, Delco Products, Pack- 
ard Electric and Delco Appliance. 

hey employ more than 30,000 of 
he corporation’s 275,000 workers. 
Six Paid Holidays 

The 15-cent agreement was an- 
nounced jointly last Monday after 
several days of continuous nego- 
tiations in Detroit. An 11%-cent 
hourly raise was made effective 
last week. The extra 3% cents will 
be used to cover the cost of six 
paid holidays and “other economic 
issues,” the agreement said. The 





Unions Seek Recognition 
At 3 Milwaukee Firms 

MILWAUKEE. — After two 
years of extreme quiet on the 
union labor front in this area, 
two unions made an appeal last 
week for joint representation 
for more than 50 employes of 
three car dealerships in Milwau- 
kee. The appeal was made to 
the Wisconsin employment re- 
lations board, and the unions 
are the International Brother- 
hood of Teamsters Local 982 
and Local 10 of the Interna- 
tional Assn. of Machinists. 

The groups seek closed-shop 
contracts with Bailey Motor Co., 
Gunderson Motor Co. and Kuhl 
Motor Co. The board has the 
petitions under advisement. 



































UE’s demands for a health, wel- 
fare and retirement program will 


be continued as subjects for dis- | 


cussion and negotiation. 

Two days before the electrical 
contract was made known, Gen- 
eral Motors offered a “tempo- 
rary” 10-cent-an-hour increase to 
all its workers. This raise would 
have been a stop-gap until Au- 
gust, when the company proposed 
that further wage adjustments 
could be considered. 

UAW’s Walter Reuther asserted 
that this proposal ‘‘was a feeler 
advanced for bargaining purposes.” 
He likewise belittled the 15-cent 
agreement with the UE and de- 
clared: 

“The extremely favorable profit 
position of General Motors enables 
it to grant a still larger wage in- 
crease more in line with the needs 
of the General Motors workers and 
their families.” 


The GM-UE statement said 
their settlement “recognizes in- 
creased living costs and the ne- 
cessity for maintaining contin- 
ued, maximum and uninterrupt- 
ed production to meet the de- 
mand for General Motors prod- 
ucts.” 

It was assumed that the corpora- 
tion was prepared to offer an iden- 
tical 15-cent agreement to the 
UAW, with the stipulation that 
wage scales would be frozen until 
next April. Such a wage freeze is 
provided in the electrical contract. 

UE Asked Year’s Accord 

In announcing its interim 10- 
cent offer, GM said the unsettled 
coal situation and the fluctuating 
prices of basic commodities “make 
it difficult to arrive at a year’s 
settlement at this time.” 

This position was apparently 
modified overnight, however, when 
UE negotiators requested an agree- 
ment lasting a year. The 11%-cent 
rubber settlement, as well as the 
recent 10-cent increase at Nash 
Motors, are subject to renegotia- 
tion following 90-day and 20-day 
periods, respectively. 

B. E. Hutchinson, vice-president 
and chairman of Chrysler’s finance 
committee, declared last week that 
the UAW wage demands, if grant- 
ed, “would put our costs out of the 
present competitive range in the 
automobile industry.” 


_ “Even if other members of the 
industry adopted them so that they 
become standard,” he told a stock- 
holders’ meeting, “they would 
change the former balance between 
the price of an automobile and 
trucks and the price of other 
things.” 


Local union leaders at the Chrys- 
ler plants convened in Detroit 
Wednesday for an emergency ses- 
sion on the lag in the negotiations. 
The third 30-day extension of the 
Chrysler- UAW contract expires 
this coming weekend. 


Steel Deadline Nears 
The end of the week will also 
bring a sense of urgency into the 
bogged-down steel negotiations, 
which have been underway for 
three months. 


Contracts between the major 
steel producers and the United 
Steel Workers of America-CIO are 
scheduled to expire April 30. An 
extension is highly unlikely, union 
sources report. 


Steel negotiators are expected 
to “get down to business” this 
week in an effort to head off 
possible strike action if the con- 
tracts are allowed to lapse. A 
nationwide strike closing virtu- 
ally all steel and steel-fabricat- 
ing plants was described by in- 
dustry observers last week as a 
“50-50 possibility.” 

No developments were reported 
in the Ford dispute with the Fore- 
men’s Assn. of America, which as- 
sumed strike proportions after 
both parties mutually ended their 
three-year contract relations. 

The FAA, claiming more than 
3,500 foremen at the Rouge plant, 
filed strike notice early last week 
against Ford’s Detroit area plants. 
The Ford-FAA contract expires 
May 9. 


| 


| 
| 
| 
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—Automotive News Photo by Marty Pierce 

MRS. HENRY FORD leaves St. Paul's Cathedral in Detroit, following final rites for 

the Ford Motor Co.'s founder April 10. At the left is Benson Ford, a grandson, while 
in the far rear is Henry Ford II, president of the company. 





THREE FORMER FORD executives at the Henry Ford funeral were, left to right, 
Larry Sheldrick, formerly a chief engineer at Ford, now assistant to R. K. Evans of 
Diese! Engineering division of General Motors; A. M. Wibel, onetime Ford purchasing 
agent, now a vice-president of Nash, and Fred Black, who left the position of adver- 
tising manager at Ford to become a Nash vice-president. 





officers: Left to right: M. E. 
E. Wilson, Nicholas Dreystadt. 


GENERAL MOTORS was represented by these top 
Coyle, C. L. MceCuen, Harry B. Coen, T. P. Archer, C. 
©. F. Kettering, research chief, also attended. 





AMONG FORD OFFICIALS attending the Henry Ford services were (center, wearing 
hats) Ernest Breech, Ford executive vice-president, and John Bugas, vice-president. 





LEFT TO RIGHT, Thomas W. Flood, sales manager, Electric Auto-Lite; H. H. Tim- 
ken jr., chairman, Timken Roller Bearing; S. Clifford Merrill, assistant general man- 
ager, automotive division, Timken Roller Bearing, and Dan Kelley, executive vice- 
president, Electric Auto-Lite. 


‘Record Volume 
For Dealers 


Seen in °47 


LITTLE ROCK. Automobile 
| dealers will turn in a record vol- 
ume of sales this year, exceeding 
in dollar totals even 1941 and 1929 
T. F. Creedon, of the Automobile 
Manufacturers Assn.,_ predicted 
here Friday before the Arkansa 
dealers convention. | 

Arkansas dealers’ share of 1947 
automotive sales in this country, 
Creedon said, is estimated to in- 
clude 20,000 passenger cars, or two- 
fifths more than last year. In 1941, 
he added, Arkansas dealers sold 
23,873 cars and 13,636 trucks. 

Sales of replacement parts in 
Arkansas are estimated to have 
totaled $15,000,000 in 1946, the 
speaker said, and they probably 
will be equal or slightly more this 
year. 

While no recent figures are avail- 
able, continued Creedon, the im 
portance of automotive sales in 
Arkansas is shown by the Govern- 
ment Census of Business. There 
are 553 motor vehicle dealers, 358 
truck dealers, 3,037 filling stations, 
and 708 repair shops in the state. 
These firms employ 11,110 persons 
and have sales totaling $80,265,000. 

Creedon said he based his sales 
forecast on the assumption that 
automotive production will total 
4,700,000 vehicles in 1947, as com- 
pared with 3,100,000 in 1946, and 
4,800,000 in 1941. Production this 
year, he said is expected to be 
3,600,000 cars and 1,100,000 trucks. 





Advisory Board 
Lists NADA 


WASHINGTON.—NADA is 
among the 44 national retail asso- 
ciations which have agreed to 
serve on the U. S. Department of 
Commerce’s Retail Trade Advis- 
ory committee. Other automotive 
groups are: 
| National Assn. of Independent 
| Tire Dealers, represented by James 
|B. Sharkey, general manager, and 
David Lehman; Eastern States 
Gasoline Dealers Assn., represent- 
ed by Harry Wainwright, execu- 
tive director, and John Dressler 





NADA is represented by Lee 
Moran, executive vice-president, 
and Joseph Mead, director, re- 
search and planning. 

Obituaries 

Death Takes Davis, 52, 

Of Canadian CCC 
TORONTO. — Russell Thomas 


Davis, 52, vice-president and gen- 
eral manager of Commercial Credit 
Corp. of Canada Ltd., died Apr 
13 here after an illness of several 
months. 

Born in Ottawa, he joined Conti- 
nental Guaranty Corp. as Ottawa 
manager in 1925. He became Tor- 
onto divisional manager in 1931 
and vice-president and_ general 
manager in 1935. when the com 
pany changed its name to Com 
mercial Credit. 

+ * * 


Moehring Dead at 55; 


Chrysler Controller 
KINGSTON, N. Y.—Lester Abend 
Moehring, 55, controller of Chry- 
sler Corp. since 1927, died Apr. 11 
in Kingston city hospital. A native 
of Brooklyn, he had maintained 
residences in Grosse Pointe Farms, 





| Mich., and Olive Bridge, N. Y. 
Mr. Moehring joined the treas- 
urer’s staff of Maxwell Motor Corp 


in 1925, rising to assistant con 
troller of Chrysler the following 
year. 
* * * 
Albert P. Crell 
GRAND RAPIDS, Mich Albert | 
Crell, 81, former president of the Michiga 


Bumper Corp., died in St. Mary’s hospit 
here after a brief illness. In 1920 |! 
helped organize the Wolverine Bumper « 
Specialty Co., manufacturing bumpers 
heaters. This firm was succeeded by (tht 
Michigan Bumper Co., of which Creel v 
president until 1938 when he retired 
* ~ * 


J. H. Childress 
ENID, Okla.—J. H. Childress, 49, bi 
ness manager of Weldon Chevrolet ‘ 
here, died unexpectedly March 18 
* * * 


Karl Heidenberg 
ST. LOUIS.—Karl Heidenberg, 
29 years with Stewart-Warner Co. a! 
most recently sales manager of its 
Louis branch, died here Apr. 1 follow!" 
a six months’ illness. 


49, 
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AMERICA RETURNS to a 
FREE RUBBER MARKET 
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Tue PASSAGE by Congress of the Crawford 
Bill marks another step in the return of the 
United States to a normal peacetime economy 
based on the system of free enterprise which has 
made our country the greatest nation on earth. 


Effective April 1, 1947, the Government 
relinquishes its wartime power as the exclusive 
purchasing agency for natural rubber. Rubber 
manufacturers are now free to enter the open 
market, as they did before the war, and buy the 
natural rubber they need. The law of supply and 
demand will again prevail. 


It has always been a fundamental policy of 
our Company to oppose the restriction, through 
cartels or otherwise, of the supply of rubber and 
other basic commodities. Such interference with 
the free flow of supply and demand produces 
artificial prices and is harmful eventually to both 
the producer and the consumer. 


There has been some apprehension that the 
return of a free rubber market may result in 
higher prices. This can be avoided. During the 
war, the United States built a great synthetic 
rubber industry which proved its worth in time 
of war and which can become a valuable 
economic asset in time of peace. Today, synthetic 
rubber for tires is being produced at considerably 
less cost than the present price of natural rubber, 
and the supply is plentiful. Therefore, there is 
no necessity to pay an excessive price for natural 
rubber. If the price of natural rubber goes up, 
it will be only because American buyers are not 
taking full advantage of the economic position 
which the synthetic rubber industry gives them. 


Our interest in seeking the independence of 
this country with respect to the supply of rubber 
at a reasonable cost is historic. During the first 
world war, the shortage of rubber in Germany 
was a major factor in the defeat of that country. 
Shortly after the end of the war, the British 
Government adopted the Stevenson Rubber 
Restriction Scheme and the price of rubber began 
to soar. This threat to our economic security, 
combined with the potential threat to our national 
security, persuaded my father to launch a crusade 
in 1922 under the banner “Americans Should 


Produce Their Own Rubber.” Our Company 
established rubber plantations in the friendly 
African Republic of Liberia, founded by 
Americans in 1847, just one hundred years ago. 
We have planted there 75,000 acres of rubber 
trees and these plantations were the second 
largest source of natural rubber available to the 
United States in the critical years of World War II 
when our supply was cut off by foreign enemies. 


At about the same time, we began study and 
research in synthetic rubber and, in 1933, we 
produced the first synthetic rubber tires for 
passenger cars and aircraft. These tires proved 
to be successful, but the cost of raw materials was 
so high that mass production did not begin until 
the United States entered the second World War. 


At the beginning of World War II, we gave 
our “know-how” to the Government and to the 
rubber industry; we loaned many of our key 
men to the Government to help establish the 
synthetic rubber industry; and we were the first 
to complete a synthetic rubber plant for the 
Government. 


It is vital to the national security and the 
economic independence of the United States to 
maintain our synthetic rubber industry. It will 
take much study and deliberation on the part of 
Congress to formulate and enact an ultimate 
long-range program to accomplish this result. 
Meanwhile, for the interim period, Congress has 
taken steps in the Crawford Bill to assure its 
continued operation by retaining consumption 
and inventory controls. 


This is the wise course. We must keep our 
synthetic rubber industry alive. It is the best 
paid-up insurance policy which our nation 
ever had. 


taf” 
President 


THE FIRESTONE TIRE & RUBBER CO. 
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AUTOMOTIVE WASHINGTON 


18 States Now Curb 
Closed-Shop Practice 


By William Ullman 
Washington Correspondent 


THROUGHOUT the nation the wave of anti-closed shop 
legislation continues to mount, with laws already enacted 
in 18 states and with similar legislative proposals pending 
in 23 others. 

At the beginning of the 1946 legislative year, nine states 
had laws regulating or pro- 
hibiting the closed shop. These 


are Alabama, Arkansas, Col- 
orado, Florida, Kansas, Louisiana, 
Maryland, Wisconsin and South 
Dakota. During 1946, Arizona and 
Nebraska joined the group and 
South Dakota strengthened its 


Tennessee, Texas 
and Virginia. Ar- 
kansas now has 
an act enforcing 
the 1944 constitu- 
tional amendment 
prohibiting the 
closed shop. 





statutory position by adopting a The South Da- 
constitutional amendment outlaw- kota legislature 
ing the closed shop. this year en- 
Thus far in 1947, seven more acted still an- 
states have enacted anti-closed| wyyam vnman other law pro- 
shop laws: Delaware, Georgia, hibiting the 


North Carolina, North Dakota,| closed shop—enforcement act to 
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give effect to last year’s consti- 
tutional amendment. Although 
Louisiana and Maryland have 
statutes which contain language 
in effect broad enough to consti- 
tute bans on the closed shop, it 
is not settled whether the state 
courts will interpret them to pro- 
duce that result. 


Both statutes illustrate a nega- 
| tive approach in the sense that no 


| sanctions are applied other than | 
|to deny recourse to the courts to/ 


| persons seeking to enforce the 
| terms of the closed shop provision. 


By no means negative, however, 
is the method of attack adopted by 


Dakota. The Arkansas law attaches 
criminal penalties, imposing fines 
from $100 to $500 against persons 
or organizations entering into 
closed shop agreements, and each 
day such unlawful contract is given 
effect to, or complied with, is held 
to constitute a separate offense. In 


the Tennessee law provides for 
imprisonment for as much as one 
year. The South Dakota statute 
permits a maximum fine of $300 or 
a maximum imprisonment of 90 
days, or both. 

On the other hand, the North 





Dakota statute merely makes con-'may have sustained by reason of 


addition to the imposing of fines, | 


| 


| 





| WHITE SIDEWALL tires are back after 
| Six long years. United States Rubber, an- 


Arkansas, Tennessee and South | nouncing immediate production of the pop- 


ular tires, says they will be available to 
motorists within a few weeks. This white 
sidewall tire, the new U. S. Royal Master 
with an all-natural rubber tread, ts in- 
spected by U. S. officials (left to right) 
H. N. Hawkes, assistant general manager, 
tire division; Dr. A. W. Bull, director of 
tire development, and W. D. Baldwin, sales 
manacer. 


tract provisions on the closed shop | 


“invalid, void and unenforceable.” 
The Virginia law imposes no crim- 
inal penalties but does provide that 
any person who is deprived of, or 
denied, employment because of a 
closed shop agreement is entitled 
to recover “such damages as he 


















Proves its Quality in STOP-and-GO Driving 


Long heavy-duty clutches are built for 
exacting commercial driving—yet respond 
to easy pedal-pressure with instant, positive 


action. 


Since 1922, Long clutches have been stand- 
ard equipment on millions of cars, trucks, 


buses and tractors. 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 


DETROIT 12, and WINDSOR, ONT. 





CLUTCHES + RADIATORS « OIL COOLERS 





such denial or deprivation of em 
ployment.” 

* - « 
Employes Must Okay 
Closed Shop Contract 


STILL ANOTHER legislative ap- 
proach is that taken by Colorado 
“Kansas and Wisconsin, where the 
closed shop has for some time beer 
permitted only if it receives em- 
ploye approval. In Colorado, such 
approval must be registered by 
secret ballot and by affirmative 
vote of three-fourths or more of 
the employes in an Industrial Com- 
mission referendum. 

In Kansas, an all-union agree- 
ment is unlawful “unless the em- 
ployes to be governed thereby have, 
by a majority vote of such em- 
ployes, authorized such agreement.” 

The Wisconsin Employment 

Peace Act declares that it shall 

be an unfair labor practice for 

an employer to encourage or dis- 
courage membership in any labor 
organization, but adds the pro- 

viso that an all-union agreement 
| may be permitted if it is ap- 

proved by two-thirds of the em- 
ployes voting. Such two-thirds 
must also constitute a majority 
of all the employes in the col- 
lective bargaining unit. 

It will prove interesting to ob- 
serve what method or methods of 
restricting or prohibiting the closed 
shop will find most favor among 
the state legislatures yet to con- 
sider the problem; also whether the 
laws enacted will stand the test of 
constitutionality and to what, if 
any, extent they can affect employ- 
ers having interstate operations. 

It should be noted, too, that 
opinion hostile to the closed shop 
can be found even among union- 
ized workers to a degree large 
enough to be significant. For ex- 
ample, the magazine Factory Man- 
agement and Maintenance, in Jan- 
uary stated that in surveys of 
union members, 70 percent of those 
polled favored proposals to outlaw 
the closed shop. 

Another form of union regulation 
to come before a number of state 
legislatures is to require unions to 
file various kinds of reports with 
agencies of the state governments. 
Statutes requiring unions to file 
financial statements now exist in 
Alabama, Idaho, Kansas, Massa- 
chusetts, South Dakota and Texas. 


+ * * 
Faulty Treasury Estimates 


Weaken Tax-Cut Protests 


IN THE LIGHT of the Treas- 
ury’s miscalculation of effects of 
the last reduction in taxes, con- 
gressional leaders now are inclined 
to discount the administration's 
opposition to any rate cut. 

The Treasury estimated the an- 
nual loss in revenue from the 1945 
Revenue Act, which repealed the 
excess profits tax and reduced cor- 
porate and individual income taxes, 
at $5.9 billion. Actually, current re- 
ceipts will ‘be more than was esti- 
mated without any cut in 1945. 

The then Treasury Secretary, 
Fred M. Vinson, in testimony be- 

fore the House Ways and Means 
Committee Oct. 1, 1945, opposed 
any tax reduction which would 
deplete revenues by more than 
$5 billion. He asserted that with- 
out any tax reduction Treasury 
receipts would decline from $46.5 
billion in the fiscal year 1945 to 
$36 billion in 1946. 

On that basis, the 1945 Revenue 
Act, enacted Nov. 8, 1945, and 
signed by the President even 
though it cut taxes more than ap- 





proved by the Treasury, should 
have reduced receipts to $30.1 
billion. 


The budget message in January, 
1946, estimated receipts for the fis- 
cal year 1946, reflecting half a yea: 
of the reduction in individual in- 
come taxes, at $38.6 billion and fo: 
the fiscal year 1947, in which half « 
year of the reduction in corpora 
tion taxes would be thrown, a 
$31.5 billion. 

The President’s budget review i 
August, 1946, showed actual re 
ceipts for fiscal 1946 of $43 billio 
and prospective receipts for fisc: 
1947 of $39.6 billion. 

The budget message in January 
1947, raised the estimate for th 
fiscal year 1947 to $40.2 billion an: 
offered an estimate for the fisca 
year 1948 of $38.9 billion, includin; 
continuance of the wartime excises 
The fiscal year 1948 is the first is 
which the 1945 reductions in corpo 
rate taxes will be fully effective. 
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A’ over America, folks are dream- 
ing of a day when the sun shines 
bright and every moment’s an invita- 
tion to see what’s over the farthest hill. 


They’re imagining themselves in their 
own private dreamboat, striding the 
hills with Fireball ease, drifting down 
the valleys in cloud-soft BuiCoil comfort. 


In their mind’s ear, they listen to the 
quiet hum that tells of majestic power 
gentled to a lady’s light touch. 


They feel, in the firmness of the wheel 
in their hand, complete and perfect 
mastery of two generous tons of fine- 
made mobile mechanism. 


And they cap it all with the certain 
knowledge that wherever they go, 
there goes the smartest thing on 


wheels. 


Wherever they travel, there is 


BUICK pivision ofr GENERAL MOTORS 


BUICK 
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displayed the faultless fashion that will 
be shaping automobile styles for years 


to come! 


Pleasant prospect, isn’t it? And it’s 
not out of their reach. 


For this Buick’s the place where gor- 
geous good looks merge with glorious 
action to make the year’s smartest buy. 


It’s the car where size and style and 
stamina all get together —and the 
customer’s dollar 
does triple duty in 
buying complete 
car satisfaction. 
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will build them 


ONLY BUICK HAS ALL THESE 


SHR FEATURES 


* AIRFOIL FENDERS 


* PERMI-FIRM STEERING BROADRIM 


RKING BRAKE » DEEPFLEX SEAT 
a ~“AROUND BUMPERS %* NINE SMART 
NT ZONE BODy MOUNTINGS BODY 


White sidewall! tires, as illustrated, wi!) be supplied at extra cost as soon as available 





Naturally, such a car is in great de- 
mand—so much so that Buick stands 
beyond dispute as America’s “most 


wanted” automobile. 












TUCK AWAY PLENTY! 
Roomy luggage compart- 
ments hold plenty—and 
high-lifting lids make tt 
easy to get at any piece. 









%* FIREBALL POWER 





ULL-LENGTH TORQUE-TUBE DRIVE 


WHEELS 
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AUTOMOTIVE WASHINGTON 


18 States Now Curb 
Closed-Shop Practice 


By William Ullman 
Washington Correspondent 
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give effect to last year’s consti- 
tutional amendment. Although 
Louisiana and Maryland have 
statutes which contain language 


n effect broad enough to consti- 


tute bans on the closed shop, it 
is not settled whether the state | 
courts will interpret them to pro- 
duce that result. 


Both statutes illustrate a nega- 


tive approach in the sense that no 
sanctions are applied other than} 
|to deny recourse to the courts to! 
| persons 


seeking to enforce the | 


THROUGHOUT the nation the wave of anti-closed shop | terms of the closed shop provision. 


legislation continues to mount, with laws already enacted 
in 18 states and with similar legislative proposals pending | is 
in 23 others. 

At the beginning of the 1946 legislative year, nine states 
had laws regulating or pro- 
hibiting the closed shop. These 
are Alabama, Arkansas, Col- 
orado, Florida, Kansas, Louisiana, 
Maryland, Wisconsin and South 
Dakota. During 1946, Arizona and 
Nebraska joined the group and 
South Dakota strengthened its 


kansas now has 
an act enforcing 
the 1944 constitu- 
tiopal amendment | to 
prohibiting the 


closed shop. th 








By no means negative, however, | 
the method of attack adopted by | 


Arkansas, Tennessee and South! 
Dakota. The Arkansas law attaches 
_________ | criminal 
Tennessee, Texas | from $100 to $500 against persons 
and Virginia. Ar- | OF 

closed shop agreements, and each 
day such unlawful contract is given 
effect to, or complied with, is held 


penalties, imposing fines 


organizations entering into 


constitute a separate offense. In 


addition to the imposing of fines, 


e Tennessee law provides for 


imprisonment for as much as one | 


statutory position by adopting a The South Da- 
constitutional amendment outlaw- kota legislature | YC#". The South Dakota statute | 
ing the closed shop. this year en- permits a age fine = a 4 
Thus far in 1947, seven more acted still an- |* ae a © 
states have enacted anti-closed other law pro- | 44ys, or both. 
shop laws: Delaware, Georgia, hibiting the On the other hand, the North 
closed shop—enforcement act to 





North Carolina, North Dakota, 


Dakota statute merely makes con-'may have sustained by reason of | 


| motorists within a few weeks. 





WHITE SIDEWALL tires are back after 
six long years. United States Rubber, an- 
nouncing immediate production of the pop- 
ular tires, says they will be available to 
This white 
sidewall tire, the new U. S. Royal Master 
with an all-natural rubber tread, is in- 
spected by U. S. officials (left to right) 
H. N. Hawkes, assistant general manager, 
tire division; Dr. A. W. Bull, director of 


| tire development, and W. D. Baldwin, sales 


manacer. 


tract provisions on the closed shop | 
“invalid, void and ae an conn, | 
The Virginia law imposes no crim- 


|inal penalties but does provide that 


any person who is deprived of, or 
denied, employment because of a 
closed shop agreement is entitled 
to recover “such damages as he | 





| 





. | 








Proves its Quality in STOP-and-GO Driving 


Long heavy-duty clutches are built for 
exacting commercial driving—yet respond 
to easy pedal-pressure with instant, positive 


action. 










Since 1922, Long clutches have been stand- 
ard equipment on millions of cars, trucks, 
buses and tractors. 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 


DETROIT 12, and WINDSOR, ONT. 
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such denial or deprivation of em 
ployment.” 

* * * 
Employes Must Okay 
Closed Shop Contract 


STILL ANOTHER legislative ap- 
proach is that taken by Colorado 
“Kansas and Wisconsin, where the 
closed shop has for some time been 
permitted only if it receives em- 
ploye approval. In Colorado, such 
approval must be registered by 
secret ballot and by affirmative 
vote of three-fourths or more of 
the employes in an Industrial Com- 
mission referendum. 

In Kansas, an all-union agree- 
ment is unlawful “unless the em- 
ployes to be governed thereby have, 
by a majority vote of such em- 
ployes, authorized such agreement.” 

The Wisconsin Employment 

Peace Act declares that it shall 
be an unfair labor practice for 
an employer to encourage or dis- 
courage membership in any labor 
organization, but adds the pro- 
viso that an all-union agreement 
may be permitted if it is ap- 
proved by two-thirds of the em- 
ployes voting. Such two-thirds 
must also constitute a majority 
of all the employes in the col- 
lective bargaining unit. 

It will prove interesting to ob- 
serve what method or methods of 
restricting or prohibiting the closed 
shop will find most favor among 
the state legislatures yet to con- 
sider the problem; also whether the 
laws enacted will stand the test of 
constitutionality and to what, if 
any, extent they can affect employ- 
ers having interstate operations. 

It should be noted, too, that 
opinion hostile to the closed shop 
ean be found even among union- 
ized workers to a degree large 
enough to be significant. For ex- 
ample, the magazine Factory Man- 
agement and Maintenance, in Jan- 
uary stated that in surveys of 
union members, 70 percent of those 
polled favored proposals to outlaw 
the closed shop. 

Another form of union regulation 
to come before a number of state 
legislatures is to require unions to 
file various kinds of reports with 
agencies of the state governments. 
Statutes requiring unions to file 
financial statements now exist in 
Alabama, Idaho, Kansas, Massa- 
chusetts, South Dakota and Texas. 


+ * * 
Faulty Treasury Estimates 


Weaken Tax-Cut Protests 


IN THE LIGHT of the Treas- 
ury’s miscalculation of effects of 
the last reduction in taxes, con- 
gressional leaders now are inclined 
to discount the administration's 
opposition to any rate cut. 

The Treasury estimated the an- 
nual loss in revenue from the 1945 
Revenue Act, which repealed the 
excess profits tax and reduced cor- 
porate and individual income taxes, 
at $5.9 billion. Actually, current re- 
ceipts will ‘be more than was esti- 
mated without any cut in 1945. 

The then Treasury Secretary, 

Fred M. Vinson, in testimony be- 
fore the House Ways and Means 
Committee Oct. 1, 1945, opposed 
any tax reduction which would 
deplete revenues by more than 
$5 billion. He asserted that with- 
out any tax reduction Treasury 
receipts would decline from $46.5 

billion in the fiscal year 1945 to 

$36 billion in 1946. 

On that basis, the 1945 Revenue 
Act, enacted Nov. 8, 1945, and 
signed by the President even 
though it cut taxes more than ap- 


proved by the Treasury, should 
have reduced receipts to $30.1 
billion. 


The budget message in January 
1946, estimated receipts for the fis- 
cal year 1946, reflecting half a yea: 
of the reduction in individual in- 
come taxes, at $38.6 billion and for 
the fiscal year 1947, in which half « 
year of the reduction in corpora 
tion taxes would be thrown, a 
$31.5 billion. 

The President’s budget review i 
August, 1946, showed actual re 
ceipts for fiscal 1946 of $43 billio 
and prospective receipts for fisc¢ 
1947 of $39.6 billion. 

The budget message in Januar) 
1947, raised the estimate for th 
fiscal year 1947 to $40.2 billion an: 
offered an estimate for the fisca 
year 1948 of $38.9 billion, includin; 
continuance of the wartime excises 
The fiscal year 1948 is the first ir 
which the 1945 reductions in corpo 
rate taxes will be fully effective. 








i 





em 





j : z eae ame a ie 
Lah. 


/ = 


AUTOMOTIVE NEWS, APRIL 21, 1947 ths tape .. 


rr ee 
ee ee S 
ae Fld 


ee 


fi Pte ‘y 
Pott gm ee al I ; HA 
rz , ; 


ME Bow i 





LL over America, folks are dream- 
ing of a day when the sun shines 
bright and every moment’s an invita- 
tion to see what’s over the farthest hill. 


They’re imagining themselves in their 
own private dreamboat, striding the 
hills with Fireball ease, drifting down 
the valleys in cloud-soft BuiCoil comfort. 


In their miad’s ear, they listen to the 
quiet hum that tells of majestic power 
gentled to a lady’s light touch. 


They feel, in the firmness of the wheel 
in their hand, complete and perfect 
mastery of two generous tons of fine- 
made mobile mechanism. 


And they cap it all with the certain 
knowledge that wherever they go, 
there goes the smartest thing on 


wheels. 


Wherever they travel, there is 


BUICK pivision or GENERAL MOTORS 


ite 


White sidewal! tires, as illustrated, wi!) be supplied at extra cost as soon as available 


Naturally, such a car is in great de- 
mand—so much so that Buick stands 


beyond dispute as America’s “most 


wanted’’ automobile. 


displayed the faultless fashion that will 
be shaping automobile styles for years 


to come! 


Pleasant prospect, isn’t it? And it’s 
not out of their reach. 


For this Buick’s the place where gor- 
geous good looks merge with glorious 


action to make the year’s smartest buy. 1... away plenty! 


Roomy luggage compart 
ments hold plenty—and 
high-lifting lids make tt 
easy to get at any piece. 


It’s the car where size and style and 
stamina all get together —and the 
customer’s dollar 
does triple duty in 
buying complete 
car satisfaction. 











ONLY BUICK HAS ALL THESE 


SHR FEATURES 


% AIRFOIL FENDERS * FIREBALL POWER 


* ACCURITE CYLINDER 
BORING 
* BUICOIL SPRINGING * FUL oa a, a 


L-LENGTH 
& PERMI-FIRM STEERING TORQUE-TUBE DRIVE 


%* BROADRIM WH 
2 EE 
STEPON PARKING BRAKE % DEEPFLEX SEAT Ta 


eee BUMPERS % NINE SMART MODELS 
ZONE BODY MOUNTINGS BODY BY FISHER 


Tune in HEN 
RY J. TAYLOR, Mutual Network, Mondays and F id. 
ridays 
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carefully engineered, with particu- 
lar attention paid to the import- 
ance of convincing employes sub- 








| mitting suggestions that their ideas 
are being given fair consideration, 
and of explaining to them in detail 
the specific reasons for rejection of 
ideas which at first glance may 
| have appeared worthwhile. 

Unions generally ridicule sugges- 
tion systems, taking the line that 


Ford Plan Reflects 


‘Human En oineering” 


By A. Hf. Allen 
. it lue of d id d will 
INSTITUTION of a new employe suggestion system at | immediately expiait . oa ue 
the Lincoln division of Ford late this month is perhaps an-| gestion to its own advantage and 
other reflection of efforts backed by Henry Ford II to refine the employe’s loss. 
and develop industrial relations techniques in the light of | 7 ie de 


: : ” . ONE OF the largest West 
“ o | 
human engineering. A comprehensive plan has been de- Coast stamping companies, Nor- 


ris Stamping & Mfg. Co., is cur- 
rently producing wheels for Ford 
passenger cars assembled in Cal- 
ifornia, and is now setting up a 
new line to supply Chevrolet an 
estimated 100,000 wheels month- 
ly, or enough for 20,000 cars. 


* ¥ ¥ 


veloped by which all produc-@—————_—7> aunt of 
tion workers can_ submit), cash which might 
ideas for improving the prod- be involved. If 
uct, manufacturing operations, the two - eee 
working conditions or plant safety, savings amounte 
and participate in cash awards to $200,000, then 


limit d Pout the award would 
a. top limit and a minimum be ‘paid off on 
o ; 


that basis. 

An acceptable idea will be paid | Suggestion sys- 
off on the basis of a full 100 per-| tems have been 
cont of the two-months’ savings | developed by 
accruing to the company from| A, H. Allen many manufac- 
adoption of the suggestion. While turers, and spe- 
this may be construed as a limit-|cial emphasis was placed on them 
ing factor, there is no restriction | during the war. A good one must be 


| Cars Going 


To Market 


TRAVELING the main highways 
between Detroit and Cleveland, 
you get a better appreciation of 
| Se tremendous volume of passen- 
ger cars emanating from the mo- 





DEALERS HOLDING the largest Nash 


meetings were directed by E. R. Limb, 


| tor city. On a recent evening this 

observer passed at least 100 loaded 
haulaway trucks outward-bound 
| from Detroit, most of them carry- 
ing Chrysler and Kaiser-Frazer 
| products. 

And down in Cleveland, in a 
storage lot adjacent to the Nichol- 
son Transit Co. dock, there were 
parked awaiting routing to deal- 
jers at least 2,000 new cars, mostly 
' Dodge, De Soto, Chrysler and Plym- 








Nircralt Uuality Steels 


From the standpoint of steelmaking prac- 


tice, aircraft-quality steels require more 


While it is true that many of these prac- 
tices and tests are used in the manufacture 
* degree and limits 


to which they are applied are necessarily 


of Bethlehem air- 


m on the applica- 


craft quality steels 


or if you have problems relative to their 


Bethlehem Steel Company, Bethlehem, Pa. 


. 

refinements and testing than do alloy steels of regular alloy steels, the 
manufactured for most other applications 
Special mill procedures, rigid control of higher in the production 
grain size and individual-piece inspections craft quality steels 
are demanded to meet the stringent require- If you need informatic 
ments of the airplane industry. tions and properties of air 

Some of the practices Bethlehem follows 
in producing aircraft quality steels are: treatment, get in touch with Bethlehem. 
painstaking care in the selection of raw 
materials . . . exacting melting processes 

extra-large discards controlled On the Pacific Coast Bethlehem 


products are sold by 


Bethlehem Pacific Coast Stee! Corporation 


cooling of billets and precision heating and 
rolling. Among the various types of testing 
used in making these steels are magnetic 
particle inspection ... macro-etch tests . . . 


hardenability and mechanical tests. 


BETHLEHEM ALLOY §$ 


els 





STEEL 


TELS 


tured at the opening session of their recent business 





franchises in the Kansas City zone are pic- 
management conference. The 


zone manager, and followed the established 


Nash open forum policy, with dealers exchanging facts and ideas on all subjects relat- 
ing to successful sales and service operation. 


|outh models. Clevelanders driving 
by the area drooled as they looked 
at the acres of cars, and wondered 
why they continue to hear of de- 
livery promises of six months to 
a year. 

o 4 * 


Old Timers Find Increase 


In Ford Purchase Staff 


SOME OF the old-time suppliers 
who have been selling Ford for 
many years are amazed at the 
changes being wrought in the pur- 
chasing, follow-up, engineering and 
control departments there. They 
say the number of personnel now 
staffing these groups is two to 
three times what it ever was in 
the past, and that entirely new 
| procedures are in force regarding 
| delineation of authority and re- 
' sponsibility. 

The change is only natural, since 
authority over these departments 
is now in new hands—A. J. Brown- 
ing for purchasing, Harold Young- 
ren for engineering and L. D. Cru- 
soe for planning and control. If 
there is strength in numbers, then 
Ford should be getting pretty pow- 
erful, according to the boys who 


| visit the Rouge administration 
' building regularly. 
| * * * 


LARGE NEW heat-treating de- 
| partment, housed in a new build- 
ing, has been set up by Pontiac. 
| Elaborate equipment for heat- 
ing, quenching, drawing and 
otherwise treating steel parts has 
been installed, making it a show- 
| place of the industry. Company 
| also recently has completed onc 
| of the largest chrome-plating in- 
stallations yet to be devised. 


| + + 4 
| Importance of Foundries 


\Is Christopher Theme 

| GEORGE T. CHRISTOPHER, 
president of Packard and an old- 
time foundryman himself, will ad- 
dress the opening of the American 
Foundrymen’s Assn. convention in 
Detroit, Apr. 28, at the Rackham 
Memorial building. He will speak 
on “Why the Importance of the 
Foundry Industry.” About 2,500 vis- 
itors are expected to attend the 
convention. 


|Blake New Head 
Of Olds at Chicago: 
Spexarth Upped 


LANSING. — Appointment of C 
A. (Pat) Blake as zone manager 
| for Oldsmobile in Chicago was an 
| nounced last week by D. E. Ral 
ston, general sales manager. Blake 
succeeds the late L. J. Blunden. 

F. J. Spexarth, assistant zone 
manager in Kansas City, was zone 
manager there succeeding Blake. 
S. M. Johnson was promoted to 
assistant zone manager. 

Blake has been associated with 
the sales department of General 
Motors since 1929, starting as a 
traveler with Buick. He _ trans- 
ferred to Buick - Olds - Pontiac in 
Philadelphia in 1932 and to Olds- 
mobile exclusively as service man- 
ager in Pittsburgh in 1934. 

Blake held important sales and 
service positions with Oldsmobile 
during the past 10 years in Lan- 
sing, Los Angeles and St. Louis. 
He served as assistant to the works 
manager for Oldsmobile in Lansing 
during the war period. 

Spexarth started as a clerk for 
Oldsmobile in 1916 and has held im- 
portant sales positions with this 
division in Chicago, Oklahoma City, 
Memphis, Omaha and Kansas City 
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Long before some medieval genius invented the magic carpet, well-turned 
, female ankles were turning male heads (and vice versa). Psychiatrists attribute 
- -— . 3 ; : 
_ wy this interest in the opposite sex to something they call the id. 
» P Y “ ’ 
. 4 When a couple of ids see eye to eye, the Couple usually blurts out “I do”— 
; and after their pulse-rates return to normal they set out in pursuit of the American 
e Pes: is 
standard of living. 
That means travel in the family car — and the farther they drive, the more motor 
: oil they'll buy. Which brands get their business may depend on which sex pilots 
2 the bus, for he may be sold on one brand while she’s sold on another. By contrast, 
when a new car's in the offing, both sexes must agree on the make, for that trans- 
action involves plenty of the family’s folding money. 
So whether you’re merchandising limousines or lubricants, station wagons or 
spark plugs, you've got to sell males and females. Either together or separately. 
And who can woo males and females like The American Magazine! 
Dollar for dollar, page for page, no other magazine can match the multimillion 
male-female circulation delivered by . . . 
Ti eft ican 
ae 


Bud Schirmer, Detroit Manager e H. A. Patterson & 
General Motors Building, Detroit 2, Michigan 





THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PAkK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 








Where Are Auto Newcomers Now? 


Roundup Shows Kaiser-Frazer Only Entry to Get into Production 
Besides Motorette with Its Three-Wheeler 


HERE are the automobile new- 
comers now? 

It has been nearly two years 
since the government authorized 
car manufacturers to resume ci- 
villian production. What happened 
to all the dreams which rode on 
whispers or publicity blasts as the 
war was drawing to a close? 

As the record stands to date, 
not a single newcomer is produc- 
ing a car radically different from 
past models. 

Kaiser-Frazer 

Only one newcomer, Kaiser- 
Frazer, is in production at all. 
And it must be said that in spite 
of all the jeers, Kaiser-Frazer has 
done an amazing job in surmount- 
ing the innumerable difficulties 


that arose after the war. 
Starting from scratch a year 





KAISER-FRAZER 


and four months ago, Kaiser- 
Frazer has produced 30,000 cars 
thus far. 


It is true that the Kaiser is not 
the radical car which was planned 
at first, and that there are prob- 
lems ahead, but you can’t laugh 
off 30,000 new cars of any kind 
today. 


* * * 


The Tucker 


The most radical car to be an- 
nounced is the Tucker, in which 
Preston Tucker plans to incorpor- 
ate the radical innovations built 
into Miller-Tucker racing cars for 
many years. 

These include rear engine and 


Kaiser and Frazer and a custom 
builder for many years, announces 
that his Darrin Motor Car Co. will 
go into pilot-plant production this 
month (April). 


cars the first month and a maxi- 
mum of 25 cars several months 
later. 


wheelbase, and it will be powered 
with a 110-horsepower Continental 


engine. : : +, | called Scooter cars. 
Three models are planned—a (The Crosley is not included _ * *« * 
this roundup, because it was pro- 
duced before the war. However, Motorette 





convertible, 
and a two-door hard-top coupe. 
(Pictured on this page is the 105- 
inch wheelbase car, which Darrin 
will assemble only in South Amer- 
ica and Europe.) 


ear for $3,500 FOB. The body will 
be of aluminum, 
tooling. The cowl and windshield 
are of cast aluminum. 


Los Angeles. 
* 
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not a reverse curve on any of 

the 10 aluminum body skins. 

“The body is of one type only, 
luxuriously accommodating three 
passengers. The seat is 54 inches 
wide—18 inches for each passen- 
ger. Three interchangeable tops 
will be optional, metal, convertible 
and plastic. 

“The frame is of a double-drop 
design and made of chrome molyb- 
denum (CM) steel tubing, the 
same as is used to attach airliners 
to their 3,000 hp engines. This is 
electrically welded and gusseted, 
forming a very light, strong struc- 
ture for the strong light body 
skins. 


“The floor is perfectly flat as 
the engine is in the rear. 

“The center of gravity is ex- 
tremely low and weight distribu- 
tion places the greater portion in 
the center of the car. 

“The chassis is mounted on four 
coil springs, one placed near each 
wheel and controlled by four aero- 
plane type hydraulic shock ab- 
sorbers.” 

At present, no information is 
available on the engine. 
The transmission will 

Pet ease —~| ventional as will the 

the last 10 years. Charles D. | brakes. 

Thomas, designer of the car, is The address of the concern is 
vice-president and chief engineer. | 8671 Melrose, Los Angeles. Hewson 
The company says Thomas was/Pacific will have its custom de- 
chief designer of the U. S. Army| partment at Coachcraft Ltd., 8671 
and Navy amphibian car. Norman| Melrose Ave., Los Angeles, who 
W. Richardson is treasurer, and|has made custom built bodies for 
will be plant supervisor. not only the important automobile 


The agency is Greenfield-Lipp- manufacturers but has created 


man Advertising, 424 Rand Bldg., luxury cars for many of the top 
Buffalo. stars and executives of the motion- 


picture industry. 
* 






















































be con- 


KAISER-FRAZER body line at Willow Run. . 
7 ie 9 oe “tk. fe hydraulic 


The Darrin 


Howard Darrin, designer of the 





Plans call for a schedule of 10 


BS +. * 
Moet of the new cars proposed 


have been midget cars, of 
which only one is in production. 


+ * 
[OW we move into the three- 
+‘ wheelers, or what might be 


The chassis will be 123%-inch 


the Crosley is in production and 
is meeting good acceptance, being 
alone in the $800 to $900 class.) 

os * + 


The Bobbi Car 


Launched with much fanfare a 
couple of years ago in San Diego, 
Calif.. the Bobbi Car has trav- 
eled halfway across the continent 
to Birmingham, Ala., and has had 
a major reorganization in person- 
nel. 

George D. Keller, former vice- 
president in charge of sales at 
Studebaker, is now president of 
the firm. 

The company has made some 
progress in selling dealer fran- 
chises, and plans to have show 


The Motorette Co., of Buffalo, 
actually is in production and the 
company reports that it has built 
nearly 3,000. It is being sold 


DARRIN 


hard-top convertible 





It is planned to sell the American 


MOTORETTE 


using aircraft 
through national distributors and 
dealers. 

Motorette, which was designed 
by three aviation engineers in 
Buffalo, is reported by the com- 
pany to be gaining favor “as a 
stylish little auxiliary car ca- 


The address is 8536 Sunset Blvd., 


.> Ss 


The Playboy 






















posed 10.1 horsepower ONAN air- 
cooled motor with a speed of ap- 
| proximately 50 miles an hour and 
165 to 70 miles to the gallon. 
The price will be approximate- 
ly $650 fob Rossmoyne, it is said. 
President of the concern is 
Frank Brogan, who adds that the 
firm is also developing a new style 
three-wheel car with all-weather 
top to seat three people. It will 
have a standard gear shift, he said. 
Y * ~ * 


The Publix 


The Publix is another three- 
wheeled vehicle, which has been 
announced by the Publix Motor 
Car Co., Newark, N. J. It is said 
that it will sell for $250 and that 
it will weigh less than 100 pounds. 





PUBLIX 


It is six feet long and 3% feet 
wide. According to the company, 
the car’s one-cylinder air-cooled 
engine will do 70 miles on a gallon 
of gasoline. 
Information 
sketchy. 


now available _ is 


+ * ok 
Comet Car 


One of the companies to run into 
difficulties in its efforts to build 





COMET CAR 


a small car is General Developing 
Co., P. O. Box 75, Brooklyn, N. Y. 
One of Automotive News’ readers 
has complained that he put a de- 
posit on a car with the promise 
of early delivery and then had 
trouble getting his money back 
when it became apparent that he 
could not get early delivery. 

Julius Rose, president of the 
company, says that the company 
went through a _ reorganization 
which is now nearly completed. 
He added that several aircraft 
companies have now been lined 
up to put the car into volume 
production. 


=O MUCH for the full-sized cars. 
“In between them and_ the 
midget cars is the Playboy. 

The Playboy is a_ convertible 
with radical features which, while 
one of the latest to be announced, 
may be one of the first newcomers 
to go into production, according 
to the builder. 

Midget Motor Car Mfg. Corp., 
Buffalo, reports that dies and hy- 
draulic presses have already been 
set up in the Brun Bldg., 988 Elli- 
cott St., and that production will 
begin May 1. 

The schedule calls for 10 cars 
in May, 25 in June, 100 each in 
July, August and September, 150 


































TUCKER 


hydraulic drive, as well as a new 
type of individual wheel suspen- 
sion. 

There is some difference of opin- 
ion in engineering circles as to 
whether it will be possible to mass 
produce cars with these innova- 
tions. Some engineers say that, 
While it is possible to build them 
on a precision, hand-tooled basis, 
it would take a miracle to solve 
all of the difficulties they present 
in mass production. 

However that may be, Tucker 
is going confidently ahead now 
after being delayed for some 
months by a dispute over the 
Dodge-Chicago plant. This has 
now been settled in Tucker’s fa- 
vor, and Tucker says he hopes 
to be making deliveries to the 
public late in 1947. His plant 
will be producing, he says, at 


BOBBI CAR 


models ready for New York, Chi- 


cago and San Francisco this 
month, Nothing definite regard- 
ing regular production has been 
released by the firm. 

Models include a station wagon 
and a convertible coupe. It is said 
that the engineering department 
is planning something new in con- 
vertible tops. 

Robert C. Gross has been elect- 
ed director and vice-president in 
charge of sales, succeeding Robert 
T. Haney. Gross has had experi- 
ence in the Ford sales organization. 

* * * 


The Rocket 


W. Sherman Hewson, 
of Hewson Pacific Corp., says that 
the Rocket will be in the high 
lower-priced bracket. It is planned 


president 


the rate of 25,000 a month in to use aircraft buildin chni 3 

5 . ; s : g techniques 
the spring of 1948. PLA TROY in the construction of this car, 
His financing program is expect-|in October and 275 each in No-|Which, Hewson says, will be an- 


nounced in detail soon with a 


Hollywood flourish. 


ed to be launched soon. 
Tucker Corp. executives are: 


vember and December. 
While no dealers have been 





Preston T, Tucker, president;| appointed yet, the company plans Hewson has released the follow- 
Hanson Ames Brown, executive} to distribute exclusively through |ing especially for this roundup: 
vice-president; Fred Rockelman,| auto dealers. “The design is new as there is 
vice-president and director of| It is 13 feet in length overall, 


has a height of 54 inches, a width 
of 58 inches and will weigh 1,820. 
It is reported to incorporate rear- 
engine drive, full four-wheel inde- 
pendent wheel suspension and 
“aut-o-matic drive,” eliminating 
the clutch pedal and gear shifting. 


sales; Lee Treese, vice-president in 
charge of production; James D. 
Stearnes, controller; Ben G. Par- 
sons, chief of engineering; Ken- 
neth E. Lyman, technical adviser 
to president; Victor J. Schaeffner, 
director of industrial relations. 


to bumper will be eight feet, six 
40 


pable of being parked in spots 
which are no-man’s land to full- 
sized cars.” 

Model 20, the passenger car, re- 
tails for $439.50, and Model 30, the 
truck, for $477.50. 

Officers of the company are Ste- 
phen O. Buckoltz, president; John 
C. Parkin, vice-president; W. K. 
Breckenridge, secretary, and Mar- 
tin P. Houck, treasurer. 

The agency is J. Jay Fuller and 
Staff, Erie County Bank Bldg., 
Buffalo 2. 

* * * 
Brogan Car 


B & B Specialty Co., Rossmoyne, 
O., reports that it cannot give yet 





BROGAN CAR 


a proposed production schedule of 
its three-wheel car, due to material 
conditions. 

The Brogan-cycle is in produc- 
tion on a limited scale, and 
trucks are expected to be built 
in the next 60 days. 

Length of the car from bumper 


inches with an overall width of 
inches. Height from floor to 





The address is 7401 S. Cicero, 
Chicago, and the advertising 
agency is Roy S. Durstine. 


the company says, 
dealer in western New York for 


windshield will be 47 inches and 
length of seat 36 inches. 
It will have a two-cylinder op- 


President is Lou Horwitz, who, 
has been a 








Efforts also are being made to 


push construction of the cars 
abroad. 
Distributor franchises involve 


production as well as distribution 
of the vehicles. 
* * * 
Super Kar 

Last October a Cleveland group 
announced plans to build another 
three-wheeled car to be called the 
Super Kar, which would sell, the 
promoters hoped, for about $550. 

One of those interested, Louis 
Elrad, a Cleveland furniture 





SUPER KAR 


man, said when contacted at 
this writing, that there would 
be a meeting of the minds this 
month to determine whether to 
go ahead with the entire car, 
just make the motor or suspend 
the entire operation for the time 


being. 
(Eprror’s Note: It should be 
pointed out that AUTOMOTIVE 


News is simply reporting the lat- 
est available information on the 
newcomers to the auto field. It 
is in no position to make any 
recommendations as to the rela- 
tive merits of the companies 
mentioned.) 
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NEW YORK.—Extensive review | erplant 


of automotive engineering develop- 
ments—fuels for jet and rocket 
powerplants, automatic transmis- 
sions for cars, high-efficiency en- 
gines, future automobile design, 
plastic bodies, vapor power-plants 
for motor vehicles, air transport 
needs—features the program for 
the SAE 1947 summer meeting to 
be held June 1-6 at French Lick, 
Ind. 

As announced by General Man-.. 
ager John A. C. Warner, of the 


Society of Automotive Engineers, | 


the program opens with a “family 
album party” and barber shop 


quartet competition between SAE | 
sections, then provides for morn- | 


ing and afternoon sessions from 


Monday through Friday with night | 


sessions on four evenings. 

Among the speakers is C. F. 
Kettering, research  vice-presi- 
dent of General Motors, who will 
discuss “Fuels and Engines for 
Higher Efficiency.” 

The tentative program follows in 
part: 
Sunday, 
party. 
Monday morning, transportation 
and maintenance session, J. R. 
North, Commonwealth & Southern 
Corp., Jackson, Mich., chairman; 
“Utilization of Chassis Dynamome- 


June 1, family album 


ters and Maintenance Record An- | 
alysis to Improve Operating Econ- | 


omy,” by E. J. Gay, Ethyl Corp. 
Monday. afternoon, materials ses- 
sion, C. J. Tobin, General Motors, 
chairman; “Proper Use of Spring 
Materials,” by F. P. Zimmerli, 
Barnes-Gibson-Raymond 
Associated Spring Corp.; 
sion-Resistant Metals for 
and Seats on Heavy-Duty En- 
gines,” by A. T. Colwell, Thompson 


Products, Inc.; ‘Air Brake Design- | 


ing to Reduce Failures and Speed 
Up Operations,” by Julius 
soin, Silver Eagle Co., Portland, 
Ore. 

Prepared discussions: 
evening, body session—J. W. Greig, 
chairman; “What Is Automobile 
Design for the Future?”; “A Sci- 
ence?” by Virgil Exner, Studebaker 
Corp.; “An Art?”, 
stylist. 

Tuesday morning, truck and bus 


session, M. C. Horine, Mack-Inter- | 


national Truck Co., chairman; 


“Thermodynamics of Vapor Power- | 


plants for Motor Vehicles,” by E. 
B. Neil, consulting engineer. 

Tuesday afternoon, body session, 
K. E. Coppock, chairman; “Seat- 
ing and Other Aspects of the Driv- 
er’s Environment,” by A. E. Ney- 
hart, Pennsylvania State College. 

Materials session, T. L. Hibbard, 
Ford Motor Co., chairman; ‘“‘De- 
signing and Building the Rein- 
forced Plastic Automobile,” by L. 
A. Werner, engineering consultant, 
Detroit; “Automotive Trim Mate- 
rials,” speaker to be announced. 

Tuesday evening, passenger car 
session, W. S. James, Ford Motor 
Co., chairman; symposium on au- 
tomatic transmission components; 
“Clutches for Automatic Transmis- 
sions,” by Harold Nutt and R. L. 
Smirl, Borg & Beck division, Borg 
Warner Corp.; “Fluid Couplings 
for Passenger Cars,” by A. E. Kim- 
berly, Chrysler Corp.; “Automatic 
Transmission Control Systems,” by 
O. K. Kelley and M. S. Rosenber- 
ger, General Motors. 

Wednesday morning, passenger 
car session, G. B. Allen, Chrysler 
Corp., chairman; “Design Factors 
for High-Duty Gearing,” by J. O. 
Almen, Research Laboratories di- 
vision, General Motors. 


Truck and bus session, F. B. 
Lautzenhiser, chairman, Interna- 
tional Harvester Co.; “Rubber- 


Tired Hauling Equipment for Off- 
the-Highway Service,” by H. L. 
Rittenhouse, Euclid (O.) Road Ma- 
chinery Co. 

Wednesday afternoon, 
sion. 


sion, R. E. Wilson, chairman, 
Standard Oil Co.; “Fuels and En- 
gines for Higher Efficiency,” by 
C. F. Kettering, General Motors. 
Thursday afternoon, air trans- 
port session, L. G. Fritz, chairman, 
American Airlines; fuels and lubri- 
cants session, S. 
Studebaker Corp., chairman. 


Thursday evening, aircraft pow- 


annual | 
field day, outdoor recreational ses- | 


Wednesday evening, general ses- 


SAE Summer Parley 


GM’s Kettering Slated to Address Engineers 
During 6 Days at French Lick 


|Caterpillar Tractor Co.; 





division, | 
“ | 
Corro- | 
Valves | 


Gaus- | 


Monday | 


George Walker, | 





W. Sparrow, 





session, F. W. Godsey, 
Westinghouse Electric Corp., Pitts- 
burgh, chairman. 

Friday, Diesel engine session, W. 
G. Ainsley, Sinclair Refining Co., 
chairman; “Piston Rings,” by K. 
H. Effmann, Perfect Circle Co.; 
“Engine Operation,” by L. A. Blane, 
prepared 
discussion by A. W. Pope jr., Wau- 
kesha (Wis.) Motor Co. 

The program has been arranged 


so that sessions are held at sepa- 
rate hours both morning and 
afternoon to facilitate presentation 
of all papers without conflict. 


Wayne Trailer Hitch Said 
To End Alignment Worry 


An improved trailer hitch for 
vacationists, farmers and house 
trailer owners has been announced 
by the H. D. Campbell Co., Ro- 
chelle, Ill, maker of the Wayne 
trailer hitch. 

Specially designed to securely fit 
the ordinary automobile bumper, 
the Wayne hitch is claimed to be 
capable of towing cars and trucks 
without any out-of-alignment trou- 


ble and without an extra driver.|and camp supply trailers. 








“How'd I know you were plan- 
ning a left turn?” 


Vacationists, it is said, will find 
the hitch handy for towing boat 
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Parker Rust-Proof 


In Larger Quarters 

CLEVELAND.—Parker Rust- 
Proof has moved to a new plant 
which will permit it to chemically 
treat and coat 60,000 pounds of 
metal products a day. 

The $80,000 improvement project 
will permit the company to handle 
a great variety of products from 
springs to 1,000-pound castings. 


Weather-exposed screws, nuts, 
bolts, piston rings, hinges, valve 
handles, automotive clutch parts, 


gears, tools and electrical equip- 
ment will receive chemical treat- 
ments to prevent rust. 


Interesting items in Bob Finlay's adver 
tising column. 







A NEW MOLDING POWDER BY THE MAKERS OF PLEXIGLAS 


When low cost is a prime consideration (and the crystal-clear transparency of 
PLEXIGLAS is not essential) it pays to specify PLexene M for stop and tail light 
lenses, direction signals, colored hood ornament inserts, and many other colored, 
back-painted or opaque applications. PLExeNE M is weather-resistant . . . gasoline- 


resistant .. 


. has high impact strength ... 


can be easily molded into any form. 


And this modified styrene co-polymer molding powder is now available at reduced 
prices. Why not investigate the wide possibilities of PLExene M? For detailed 
information call or write our Detroit Representative: W. E. Biggers, 819 Fisher 
Building, Madison 1500. 


ROHM 


Only Rohm = Haas makes PuexiG.as and PLeExent M 


PLEXIGLAS and PLEXENE are trade marks, Ro. 


HAAS COMPANY 


& 


WASHINGTON SQUARE 
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Wouldn’t you rather 





AUTOMOTIVE NEWS, APRIL 21, 1947 


they'd both hear it? 


Sree NR +-- 


§ uppose two prospects were standing in your showroom. 


You wouldn't tell your sales story to just one of these people 
—you'd give the full treatment to both of them. 

Well, doesn’t it make sense to do the same thing in your maga- 
zine advertising? 

Among the big weekly magazines, one magazine—LIFE—lets 
you tell your story to nearly two people for every one the next 
best magazine can offer. 

For LIFE has an audience nearly twice as large as 
the next biggest weekly. 
Here are the figures: LIFE — 22,550,000 readers every week. 
Saturday Evening Post—12,700.000. Collier’ s—10,900,000.* 

But that’s only part of the story. LIFE gives you more of 
everything a magazine can offer in pre-selling your prospects. 
1. More people able to buy new cars read LIFE. (In the top 
20% income group LIFE covers 37% of the people; the Post 
21%; Collier’s 17%).* 

2. More people in car-owning families read LIFE (7,050,000 


more than read the Post, 8,399,910 more than read Collier's) .* 


3. More people buy LIFE. (About 1,500,000 more than buy the 


Post, about 2,500,000 more than buy Collier's.) 

Advertisers know this informative, exciting magazine moves 
goods. Last year, as for the past 5 years, advertisers spent more 
dollars in LIFE than in any other magazine. 

If the top magazine for advertising the cars you sell isn’t LIFE, 
don’t you think it ought to be? 


*Data from CSMA #8 
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THE LARGEST WEEKLY MAGAZINE AUDIENCE 
IN AMERICA 
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Producers Surmount 


Steel-Output Saving 
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Scrap Dearth by Use 


Of Additional Iron Ore ° 


NEW YORK.—In order to main- 
tain steelmaking operations at the 
highest level in spite of shortages 
in, and deterioration of the quality 
of, iron and steel scrap, operating 
men of the steel industry have de- 
vised means of using more iron 


© 1947 THE CONDE NAST PUBLICATIONS INC. 





oc 





a 
uav. 
a 


ore in the open hearth process, the 
American Iron and Steel Institute 
has reported. 

Normally only enough iron ore 
is charged into the open hearth to 
promote chemical reactions, and 


the amount of ore varies, depend- 


en = 


mR. LIVE 





Ac romorn« News 


| ing on the quality and grade of 


steel being made. The quantity of 
iron recovered from such use of 
ore was always looked upon as in- 
cidental and unimportant. 

Now, the institute says, addi- 
tional quantities of ore are charged 
into the furnace in order to re- 
cover the iron content. Up to 13 
percent of the weight of purchased 
scrap has been replaced by the 
iron derived from iron ore. 

In using iron ore in this fashion, 
high grade lump ore is necessary 








and about one pound of coke must 
be charged for every three pounds 
of ore in order to promote the 
necessary chemical reactions. Be- 
cause of the additional quantity 
of cold materials charged into the 
furnaces the time necessary to 
manufacture a heat of gteel is in- 
creased about 4 percent. Otherwise 
operations are normal. 

The shortages of scrap have also 
forced some steel companies to use 
larger proportions of molten pig 
iron at certain times in recent 








space for a good car... 


The pages of House & Garden are read by influential families whose 


way of life is well-rounded, keyed to comfort. Essential to their pat- 


tern of living are charming homes, well-tended gardens, roomy garages 


that house good cars which are regularly replaced. Obviously, here is 


a steady year-after-year market. Sell your name today to House & 


Garden’s top families. Be bright about your future . .. sell where 


there’s always room for a good car. 


House & Garden 
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months. The amount of this hot 
metal charged into open hearth 
furnaces has been as much as 70 
percent of the total charge occa- 
sionally. Under normal operating 
conditions about half of the charge 
is hot metal and the balance is 
scrap. 

Meanwhile, high operating rates 
of the industry’s blast furnaces 
have made possible maintenance of 
a good volume of shipments of 
iron to nonintegrated steel produc- 
ers and to foundries, it was stated. 
In January, 1947, the 90.8 percent 
blast furnace operating rate, equiv- 
alent to 5,014,796 net tons of pig 
iron, was accompanied by mer- 
chant iron shipments of 671,257 net 
tons. The latter total was larger 
than shipments in any month of 
1946, and the monthly average in 
all years since 1929, except in two 
war years, 1942 and 1943. 


Texas Motors Moving 


Texas Motors, 202 S. Flores St., 
San Antonio, is moving into a 
building recently vacated by Fos- 
ter-Nash Motor Co. at 1501 Broad- 
way. 


School Bus Book 


Revised by NHUC 
WASHINGTON. — Publication 
hy the National Highway Users 
Conference of a new and revised 
issue of its comprehensive book 
covering safety equipment and 
construction requirements for 
school buses is announced by 
Arthur C. Butler, NHUC direc- 


tor. 

Included in the book are the 
complete details of school bus 
standards as recommended by 
the National Council of Chief 
State School Officers. Copies are 
available from the NHUC office 
here. 








Not A Break In Any Plastic Port 
After This Severe Test 


GITSs 
Unbreakable Plastic 


FLASHLIGHTS 


No. 100 





Transparent or lus- 
trous colored case \ 
with pleasing warmth 
of touch. 


Nickel plated brass, 
lacquered, perfect 
parabolic reflectors. 


ON-OFF and signal- 
ling switch—always 
works. 


Colors: red, black, 


blue, ivory or trans- “Super 
n ie” 
parent. (with extra bulb) 
Order from Your Jobber Retalls $1.06 


Hold eperton 


4600 W. HURON ST. CHICAGO 44, ILL. 
Manufacturers of the 


famous Gits Knives, Savings 
Banks, Games, Protect-o-shields, Switch Plates, Etc. 


CANADIAN DISTRIBUTOR: 
~Myer Bald, Lid., 69 York $t., Toronto 
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The Hearst Newspapers 


Oppose 
Smut Peddling 


EXCERPTS FROM AN EDITORIAL BY 


William Randolph Hearst 


WHICH WAS PUBLISHED JUNE 3, 1933 


“Sad to say, there has been a certain definite 
degeneracy in the stage of late years. 


“And apparently there has been a corresponding 
degeneracy in literature. 


“There is a tendency for this degeneracy to 
affect motion pictures, but apparently moving pic- 
tures have been kept in the main on a higher plane 
of morals than the stage or the average book of 
fiction... 


“There may be an element of the public which 
patronizes prurience and vulgarity, but the screen 
should appeal to the better element of the public 
and endeavor by the constant presentation of pic- 
tures of high quality and character and equally 
high entertainment value to educate the lower ele- 
ment of the public out of its debased tastes. . . 


“Of course the box office must be considered by 
managers and producers who are in business for 
material success and for dividends, but careful 
analysis of box office receipts shows that many of 
the highest quality pictures with the noblest themes 
have been the best money makers. 


sé 


. Moving pictures as a whole have reached 
such a position of dignity and importance in the 
community that the better producers should, and 
do, recognize this dignity and importance, and ap- 
preciate the obligation to society that this situation 
implies and imposes.” 


QV“ 


erat 










prints 
Ding Sa sgh mond 


fs 
we 






F 2a = 





qf uy HO 


Since these words were written fourteen years ago, the 
screen has repeatedly proved that Hollywood does not need 
to go into the gutter to gain at the box office. ‘‘The Yearling”, 
“The Jolson Story”, ‘‘Henry V”, ‘‘Song of the South”, 
‘Sinbad the Sailor’ and ‘‘Courage of Lassie” are recent 
cases in point. The Hearst Newspapers hope that these hits 
will serve to shame and educate those few producers who 
still detour around decency and good taste in producing and 
promoting their pictures. 
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Ted Allen to Head Sales 
Of Thermoid Division 


moid Co., announces that T. E. 
(Ted) Allen, assistant to the presi- 


Auto Personnel 


; nounced by 
F. E. Schluter, president, Ther- | 





plant engineer of Nash- 


general 
Kelvinator Corp., has been an- | 
R. A. DeVlieg, vice- 
president in charge of manufac- 
turing. 


Bernitt, who has been Nash Mo- 
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| these managerial posts, A. J. Ste- 
ger has been appointed assistant 
manager of the midwestern region 
with offices in Detroit. 
+ + * 


Ford Names Helen Koues 


|As Consultant on Color 


Helen Koues has been retained 
th color and fabric consultant for 
| the styling department of Ford 
| Motor, Harold T. Youngren, vice- 


dent on sales, will tors division plant engineer in 

direct the sales| Kenosha, Wis., joined the corpora- 

of the Automo-| tion in April, 1938. Beginning Apr. ing, has announced. AS a consult- 

tive Replacement! 1 he will be on DeVlieg’s Detroit ae 7 - aaa = ae 
iss Koues will assis orge 


division during a 
six - month leave 
of absence of F. 
D. (Fred) Beech- 
er, necessitated by 


staff to direct plant engineering 
activities in both the automotive 
and electrical appliance plants of 
the company. 








Walker, Ford styling consultant 
and Thomas L. Hibbard, director 
of styling, Youngren said. 

A native of New York City, Miss 





ed 


Koues brings to Ford wide experi- 
ence as one of the nation’s top- 
ranking woman's magazine editors 
and decorating consultants. She 
served as fashion editor of Vogue 
and for many years was director 


OF STUDEBAKER'S oldest father-son combinations in the retail field was 
Rockford, Tll., was awarded a 30-year 
| plaque. At the presentation were E. W. Burkhard, district manager; H. H. Collier, head 
of dealership; Harry B. O'Neil, _Tegional manager, and H. _ D. _Collter, son and partner. 


ONE 
honored recently when Collier Studebaker Co., 


his recent illness. 

Allen joined 
Thermoid several 
months ago, prior 
to which he was 
executive vice-president and gen- 
eral manager of the Brake Lining 
Manufacturers Assn. He was an 
executive of the American Auto- 
mobile Assn. for 16 years at its 


, Washington headquarters. 
* + * 


Ford Names Snow, Fausel 


To Head St. Louis District 


Promotion of Edward O. Snow control department of the home 
to Lincoln-Mercury district man- | office sales division in Dearborn. 











oa and director of engineer- 
T. E. Allen 


with offices in Detroit, and A. E. 
| Wolfe, who for the past year and 
a half has been personally identi- | of the studio of architecture, build- 


ager at St. Louis, *and of Robert . - . 
W. Fausel to Ford assistant dis-| Rendix Air Brake Names | fied with the installation of these|ing and furnishings of Good {| 
| offices, will establish his headquar- | Housekeeping magazine. 7 

* * + 


trict manager there, has been an-| _ S ce 
nounced by J. R. Davis, vice-presi- | New Regional Chiefs ‘ters in Elyria, O., where he will 

W. L. Collins has been appointed | manage the company’s central re-| Hyland Retirement Ends 
48 Years with P-P-G 


dent and director of sales and ad- 
manager of the Bendix-Westing- | gion. 


vertising. 
Snow has been St. house Automotive Air Brake Co.| Previous to their recent appoint- 


Louis assis- 


Nash Appoints Bernitt 


General Plant Engineer 
_ Appointment of E. W. Bernitt as! been director of the administrative | mani of E. W. Bernitt as 


|tant district manager for 





Ford 
since July of last year. Fausel has 
been director of the administrative 


western region with headquarters | ments, 
in Chicago. J. V. Ralston becomes | assistant managers in Chicago and | 
manager of the mi of the midwestern region | Detroit, respectively. In addition to 


Collins and Ralston were 








Edward C. 
|commercial research-industrial fin- 


Hyland, director of 


|ishes for Pittsburgh Plate Glass 
Co., has retired, according to H. E. 


trial finishes. 

Hyland joined the firm in 1899 
jas an office boy at the Milwaukee 
paint plant. During the next 11 
years he served as entry clerk, es- 
|timator, shipping clerk and pur- 
chasing agent. Promoted to man- 
ager of industrial sales in 1910, 
with headquarters at Milwaukee, 
he retained that position for 24 
years, during which time he was 
instrumental in establishing the 


i 
industrial finishes sales division 


. 
; |During the war Hyland was _ in 


i ? ” om, charge of the Washington office of 

F ; in 7 : d d t1 ( } nN S —_— the industrial paint division. 

I . Ct. c Daisley Heads Production, 

i ED agate ere McGinn Sales at Eaton 

i J. O. Eaton, chairman of Eaton 

Es, | Mfg. Co., Cleveland, announces the 
election of R. H. Daisley as vice- 





ee 


| Post, general sales manager, indus- 
b 
i 


SaaS es 


prove the versatility and reliability of 


= 


er 





R. H. Daisley H. J. McGinn 
president and director of manufac- 


br rena ae 


the 


turing, and H. J. McGinn as vice- 
president and director of sales. 
Richard Inglis was elected vice- 
president and general counsel for 
the company. All other corporate 
officers were Teelected. 


U. S. Rubber Export Names 


Aron Tire Sales Manager 


John A. Aron has been appointed 
tire sales manager of United States 
Rubber Export Co., Ltd., it is an- 
nounced by L. C. Boos, president 
For the past seven years, Aron has 
been sales manager of the Fisk 
tire export division. His other posi- 
tions with Fisk tire export since 
1929 included those of export ad- 
vertising manager, assistant man- 
ager of Latin-American sales and 
assistant sales manager. 


Toledo Products Names Poteet 


Manager of Va. District 

Appointment of James D. Poteet 
as district manager of the Vir- 
ginia and West Virginia territory 
of Toledo (O.) Steel Products Co 
is announced by J. E. Adams, vice- | 
president. Poteet will serve under 
Division Manager R. H. Wethering 
ton. 


Townley, Bower Picked 

| Elvin L. Townley has been ap- 
pointed manager of the truck and 
fleet sales division of Ford’s Fargo 
| (N. D.) district. Fred N. Bower 
was named manager of the distri- 
bution department. oa 

| 





in stationary engines, and even in aircraft, billions of 
safe, sure starts have been rolled up by these mighty 
midgets that are the heart of the starting mechanisms. 
No matter what kind of starter installation you may be 
contemplating —and regardless of what special require- 
ments you may have to meet, it will pay you well to look 
into the advantages of Bendix Starter Drives. Your 


Quick, safe, economical starting is a valuable sales 
attribute to your product —a feature that your customers 
are bound to expect and look for. And when you realize 
that the Bendix* Starter Drive has been the overwhelm- 
ing favorite over the years, in every form of transporta- 


tion, there can be little question about its superiority. 


inquiries are invited. 


“REG. U.S. PAT. OFF 


In automotive vehicles of all types, in marine equipment 


SPECIALISTS IN ALL TYPES OF STARTING 





Vapor Cur Names Miller 


| ©. E. Miller is the new district 
|engineer of the Philadelphia office 
| 





of Vapor Car Heating Co., Inc., 
| it has been announced by Lauranc e 
vice-president of the 


t Bendix “Drive ECLIPSE MACHINE DIVISION of 


a ELMIRA + NEW YORK 


|H. Gillick, 


AVIATION CORPORATION ' frm 
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29 TYPES ADDED TO 
WAA LIST OF 
FIXED PRICE TOOLS 


New fixed price policy now applies 
to a total of 60 important types and 
makes of general purpose tools. See 
the next 3 pages for details of this 
high speed sales program. 





Floor Grinders—With 
Wheels over 6” Diameter and 
Driving Motors Other Than 
110 Volt. 


Boring Machine—Horizontal, 
Precision, Bridge Type, 
Single and Double End. 
Chucking Machine—Bullard 
Mul-au-Matic Vertical, 
Multiple Spindle Type. 


Chucking Machine—Six 
Spindle Automatic, 
Horizontal. 


Drilling Machines—Deep 
Hole, Pratt and Whitney. 
Drilling and Tapping 
Machine—Multiple Spindle 
Automatic. 

Drilling Machine—Multiple 
Spindle, Fixed Center-Drills, 
Natco. 


Gear Tooth Grinder—For 
Spur Gears, External and 
Internal (Formed Wheel 
Type Machine). 

Gear Tooth Lapper— 
External and/or Internal 
Gear Tooth Lapping Machine. 


Gear Tooth Shaver—Rack or 
Rotary Type, External or 
Internal Gear Shaver. 


Contour Cutter Grinder. 
Grinders, Cam and Crank Pin, 


Grinders, Miscellaneous— 
Spline and Radius Grinders. 


Lapping Machines—Flat, 
Norton Hydrolap. 


Lathes, Production—Between 
Centers Automatic, Hori- 
zontal Single Spindle. 

Slot Milling Machine. 
Milling Machine—Spline. 


Milling Machine—Bed Type, 
Vertical. 


Planer—Craven Bros. 


Screw Machine—Multiple 
Spindle Bar Type Automatic. 


Vertical Shapers and 
Slotters. 


Speed Lathes—All Types 
and Sizes. 


The following types of tools 
were originally repriced on 
October 1st. They are listed 
again because additional 
makes and models have been 
put on the new fixed price 
schedule. 


Gear Hobber—Horizontal. 
Gear Hobber—Vertical, Muir. 


Gear Tooth Grinder— 
Generating Type, For Spur 
and Helical Gears. 


Milling Machine—Bed Type, 
Horizontal Spindle, Plain 

or Rise and Fall, Simplex or 
Duplex. 


Milling Machine—Vertical, 
Knee Type Except Bench 
Models. 


Tapping Machine—Vertical, 
Single or Multiple Spindle. 
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CHUCKING MACHINE AUTOMATIC, VERTICAL, MULTIPLE 
SPINDLE TYPE 
swe Manvfecturer: BULLARD COMPANY, BRIDGEPORT, CONN. 
LATHES, PRODUCTION _BETWEEN CENTERS AUTOMATIC, MODEL SIZE AND CAPACITY SALES PRICE 
HORIZONTAL SINGLE SPINDLE a | | z 
Shane hae: emma aa ari 
NES AND LAMSON MACHIN be , vi. “Mult-au-Matic”’ " swing 6 spindle 6136. 
Manufacturer: JONES CHINE CO., SPRINGFIELD, VT D m ae tae” | z oulak on nd | $506.00 
"“Mult-au- n ” Swi 6380.00 
MODEL SIZE AND CAPACITY SALES PRICE — | =e 
- oiectenilillainaeaiatie 
' . fw Sime Cette center to center $ 796.00 
c swing x center to center 843.00 
8" Fay Automatic |g" swing x 45" conter to center | 989.00 SCREW MACHINE SINGLE AND MULTIPLE SPINDLE 
i Im Fay Automate 12 swing x21” cantar to ce fer $1195.00 BAR TYPE AUTOMATIC 
be. 12” Fay Automatic 10 oehe a a9" canter tose ss Manufacturer: CONE AUTOMATIC MACHINE COMPANY, WINDSOR, VT. 
: 12" Fay Automatic 12" swing x 63" center to center 1465.00 — 
fe 12". Fay Automatic 12" swing x 81" center to center 1636.00 MODEL SIZE AND CAPACITY SALES PRICE 
16" Fay Automatic 16” swing x 21" center to center 2079.00 l _ 
16" Fy Automatic 16” owing x 33" center to center +3148.00 SK — Automatic Screw Machine 1-1/2" diameter bar capacity, 6 spindle $3066.00 
16" Fay Automatic 16” swing x 51" center to center 2284.00 SN Automatic Screw Machine 2" diameter bar capacity, 6 spind! 3307.00 
SD Automatic Screw Machine 2-1/4" diameter bar capacity, 6 spindle 3446.00 
20” Fay Automatic 20" swing x 25" center tocenter $1569.00 SE Automatic Screw Machine 2-5/8" diameter bar capacity, 6 spindle 3932.00 
20” Fay Automatic 20" swing x 37" center tocenter 1638.00 SF Automatic Screw Machine 3-1/2" diameter bar capacity, 6 spindle 4432.00 
24" Fay Automatic 24" swing x 69" center to center 2717.00 / : ‘ ; 
WW Automatic Screw Machine 1-1/2" diameter bar capacity, 8 spindle $3065.00 
Manufacturer: LODGE AND SHIPLEY MACHINE TOOL COMPANY, CINCINNATI, OHIO 3 pa — — ae —— od cones wees oreeee 
“ ‘at? . . re : ameter bar c: , 8 spindle . 
= i —. y colen = Her} © = ry ve 2 VB Automatic Screw Machine 1-5/8" diameter bar capacity 8 spindle 3132.00 
No.3A “Duomatic” 20” swing over bed, 10" over slides, 27" centers 1826.00 MM_ Automatic Screw Machine 1-7/8" diameter bar capacity, 8 spindle 2529.00 
a re . am 
on ae, oF nated crer bed. 17° ener seas aT" sume canes Manufacturer: GREENLEE BROTHERS AND COMPANY, ROCKFORD, ILL. 
No.3A “Duomatic” 20" swing over bed, 10" over shdes, 63" centers 1986.00 1" __ Automatic Screw Machine 1" diameter bar capacity, 6 spindle $2216.00 
No.3A “Duomatic” | 20" swing over bed, 10” over slides, 75" centers 2039.00 1-5/8" Automatic Screw Machine 1-5/8" diameter bar capacity, 6 —_ 2636.00 
2" — Automatic Screw Machine 2" diameter bar capacity, 6 spind 3269.00 
Manufacturer: SENECA FALLS MACHINE COMPANY, SENECA FALLS, N. Y. 
IMP Lo-Swing | 4-1/2" swing ever front and rear carriage, 8" centers |  $ 746.00 Manufacturer: THE NATIONAL ACME COMPANY, CLEVELAND, OHIO 
IMP Lo-Swing 4-1/2" swing over front and rear carriage, 12" centers 769.00 3/8" R-6 Automatic Screw Machine | 3/8" diameter bar capacity, 6 spindle $2105.00 
LR Lo-Swing 5-1/2" swing over front and rear carriage, 10" centers 768.00 9/16" RA-6 Automatic Screw Machine 9/16" diameter bar capacity, 6 spindle 1602.00 
LR Lo-Swing | 5-1/2" swing over front and rear carriage, 16" centers | 815.00 1" RA-6 Automatic Screw Machine | 1" diameter bar capacity, 6 spindle 3036.00 
| | 1-1/4" RA-6 Automatic Screw Machine | 1-1/4" diameter bar capacity, 6 spindle | 3465.00 
LR Lo-Swing | 5-1/2" swing over front and rear carriage, 22" centers;  $ 854.00 ; 7 ‘ p 
LR Lo-Swing 5-1/2" swing over front and rear carriage, 34" centers | 965.00 1-5/8" RA-6 Automatic Screw Machine 1-5/8" diameter bar capacity, 6 spindle | $4118.00 | 
LR Lo-Swing | 5-1/2" swing over front and rear carriage, 46" centers | 1021.00 1-5/8" RB-6 Automatic Screw Machine 1-5/8" diameter bar capacity, 6 spindle 4118.00 
R-14 Lo-Swing | 11-1/2" swing over front and rear carriage, 34" centers | 2627.00 2" RA-6 Automatic Screw Machine 2" diameter bar capacity, 6 spindle 4350.00 
2" RB-6 Automatic Screw Machine 2" diameter bar capacity, 6 spindle 4350.00 
Manufacturer: SUNDSTRAND MACHINE TOOL COMPANY, ROCKFORD, ILL. 2” RAS-6 Automatic $ Machi 2" diameter b ity, 6 spindl $4350.00 
; ” ewi -6 Automatic Screw Machine iameter bar capacity, 6 spindle . 
$ Automat Lathe $" sued x21" center to center | *Fs7'00 24/8 RAG Automate Screw Machine | 2.9/8” damete bar capa, spindle 4969.00 
;  owi 4 . -6 Automatic Screw Machine . jiameter bar capacity, 6 spindle 4 j 
© Aatengis Cette O° suing X 20" center to center | 616.00 3-1/2" RA-6 Automatic Screw Machine 3-1/2" diameter bar capacity, 6 spindle 5781.00 
i " 
. i 9 oole a S7" conte tocenter + eee Manufacturer: NEW BRITAIN-GRIDLEY MACHINE COMPANY, NEW BRITAIN, CONN. 
10 Automatic Lathe 10" swing x 34" center to center 1128.00 60 Automatic Screw Machine 5/8" diameter bar capacity, 6 spindle $1778.00 
10 Automatic Lathe 10" swing x 46" center to center 1242.00 204 Automatic Screw Machine 5/8" diameter bar capacity, 6 spindle 1059.00 
60 Automatic Screw Machine 1" diameter bar capacity, 6 spindle 2741.00 
12 Automatic Lathe 12" swing x 22" center to center $1126.00 
12 Automatic Lathe | 12" swing x 34" center to center 1233.00 61 Automatic Screw Machina 1-3/8" diameter bar capacity, 6 spindle $2299.00 i 
12 Automatic Lathe 12" sw ng x 46" center to center 1349.00 61 Automatic Screw Machine 1-5/8" diameter bar capacity, 6 spindle 3373.00 | 
: 61 Automatic Screw Machine 2" diameter bar capacity, 6 spindle 3560.00 
15 Automatic Lathe | 15" swing x 22" center to center $1102.00 61 Automatic Screw Machins 2-1/4" diameter bar capacity, 6 spindle 3662.00 
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CHUCKING MACHINE —SIX SPINDLE AUTOMATIC, 
HORIZONTAL 


Manufacturer: NEW BRITAIN-GRIDLEY MACHINE COMPANY, 
NEW BRITAIN, CONN. 






FORGING MACHINERY AND HAMMERS - 
IMPACT STAMPING TYPE 


Manufacturer: CHAMBERSBURG ENGINEERING COMPANY, 
CHAMBERSBURG, PA. 



































































MODEL SIZE AND CAPACITY SALES PRICE " 2 
. MODEL SIZE AND CAPACITY SALES PRICE 
652 — — — — iwre | $2682.00 1 
654 Automatic, Wor ng Chucker 1/2" swi 2885.00 . 
, 65 Automatic, Work Rotating Chucker 5-3/4" owind $058.00 Eipe cons yee = : et z . . é x o> ; sreenee 
665 Automatic, Work Rotating Chucker 6-1/2" swing 5139.00 oo Jain Coco St | a8" Rito L, 48" F te B42" stroke 2455.00 
675 Automate, Werk Rotating Chucker | 1.1/2" song $5313.00 Expeint Cece Stamp | owtse 
«'6 Automatic, Work Retating or swing 4863.00 
16 Automatic, Work Rotating Chucker | 10-1/4" swing | $458.00 =e | SeeLaces gan Senge 
656 Automatic, Work Rotating Chucker | 5-3/4" swing | $058.00 tion tostuen | SB" RtoL 48" F te B48" stroke 3922.00 
. Manufacturer: THE BAIRD MACHINE COMPANY, BRIDGEPORT, CONN. Elpubhc Coco Stamp 96” R to t, 60" F te B, 48" stroke 4642: . 
76H Automatic, Werk Rotating Chucker =| 7” swing | $3880 00 —_ 
" a oe 
> 
7 
USED MARKET ~ 
SS 
— purchasing can be done either 
directly with the 33 WAA Regional 
Offices or with one of the 3,000 
“approved” dealers. 
—one low price everywhere — any 
regional office, dealer or site sale. 
— no waiting for priorities, complicated 
figuring of prices or other delays. 
IPLE 
iN. 
LES PRICE 
- . MILLING MACHINE -BED TYPE, HORIZONTAL SPINDLE DRILLING MACHINE -MULTIPLE SPINDLE WITH 
9393.00 PLAIN OR RISE AND FALL, SIMPLEX OR DUPLEX CENTRAL DRIVING UNIT 
6136.00 , 
cece Manufacturer: BROWN AND SHARPE MFG. CO., PROVIDENCE, R. 1. Manufacturer: NATIONAL AUTOMATIC TOOL CO., INC., RICHMOND, IND. 
: a RICE The ices apply only to exact model listed and cover types with nonadjustable fixed 
‘scialtiegeensentite Se — center a8 spindle or spindles which are ail driven by a separate motor mounted directly 
above spindle gear box and moving vertically with the geor box. 
10. Plo, Eleceeafly Controle ($i 12" table travel 110" ondth * e000 ar 
ain, ly Controtied | Simplex) table travel x wi 789.00 
E 12 Plain, Electrically Controlled (Simplex) | 18° table travel x 12" width 969.00 MOOR AND CR WEn SALES PRICE " 
12. Plain, Electrically Controlled ( Simplex) 24” table travel 1 12" width 1009.00 j >. 
Mod. B-2A Natco Vert. Multi-Spindle Fixed Centers Drill With Separate Spindle Driving Motor =| $1417.00 my 
DR, VT Manufacturer: CINCINNATI MILLING AND GRINDING MACHINES, INC., CINCINNATI, O. Mod. os Rote Vert. =a Fined Centers ova me Seperate Seats Griing Mater 1790.00 >». 
ecm 14-36 Plain, Hydromat | . Mod. 8-4A Natco Vert. . ixed Centers Drill With Separate Sp ving Mo! | y 
aaah 35-49 Plain, Hydremate ore ee ogee Mod. B-5A Natco Vert. Multi-Spindle Fixed Centers Drill With Separate Spindle Driving Motor 4052.00 
ona 56-90 Plain, Hydromatic 90" table travel x 24” table width 2807.00 : s # 
4-36 Duplex, Hydromat " 16" 71. Mod. 2-AL Natco Vert. Multi-Spindle Fixed Centers Drill With Separate Spindle Driving Motor $1417.00 
se came mconroearion, mawaucss, ws. sect attot aan eemrcemetbamn teams oem betoee | dress 
307.00 Manufacturer: KEARNEY AND TRECKER CORPORATION, MILWAUKEE, WIS. “AL Natco Vert. 1 wing a, 
46.00 18 Automate Simpler | ha table trovel 2 Iz" table width 3 $1206.00 Mod. 5-AL Natco Vert. Multi-Spindle Fixed Centers Drill With Separate Spindle Driving Motor 4052.00 
stomatic, Simpler j 42) table travel x 18" table width 1623.00 Mod. 2-AH Natco Vert. Multi-Spindle Fixed Centers Drill With Separate Spindle Driving Motor $1417.00 
132.00 1854 Automatic, Simplex | 54” table travel « 18" table width 1662.00 Mod. 3-AH Natce Vert. Mult -Spindle Fixed Centers Drill With Separate Spindle Driving Motor 1780.00 
se Manufacturer: KENT-OWENS MACHINE COMPANY, TOLEDO, OHIO The above prices do not apply to general purpose adjustable Multi-Spindle Natco drilling 
160.00 14 Plain, Hydraulic, Single Spindle | 8" table travel x 9" width $ 454.00 machines equipped with slip spindle plates or with standard adjustable spindles. 
32.00 2:20-DS Plain, Hydraulic, Double Spindle 20" table travel x 12" width 1433.00 
238 ALL TOOLS SUBJECT TO PRIOR SALE 
16.00 
36.00 . aie 
on Get this new catalog list em 
se 
36.00 If you can use any of the 29 additional types of production PLUS—Catalog of sizes, models and prices of 31 types of 
65.00 tools on which fixed prices have been established, send production tools previously (October 15) placed on the 
18.00 | today for WAA’s new (January 15) Fixed Price Machine fixed price list. For copies of one or both of these catalogs, 
os Tool Catalog giving all sizes and simply write, phone or wire the 
50.00 new fixed prices. nearest WAA office listed on the 
ies {th page of this advertisement. 
69.00 } 
59.00 
51.00 EXPORTERS: Your business is solicited. Much material which is 
IN surplus in the United States is urgently needed or is readil: 
78.00 saleable in other countries. Watch for other offerings; many of 7 
39.00 i them may be of interest to your clients. { 
$1.00 
19.00 | 
3.00 | 
y0.00 ' 
32.00 
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TO BUY AND 
GET DELIVERY 


To purchase the machine tools you need, visit any of the WAA offices 
listed below, your regular machine tool dealer, or any WAA Machine 
Tool Site Sale advertised in your local paper. You can arrange on the 
spot for immediate delivery. Shipping time must be allowed for, how- 
ever, when the particular machine you want is located elsewhere. But 
you will not have to wait for lengthy clearances of priorities or nation- 
wide search of stocks. All machines are available for immediate sale. 


There is a WAA office near you — Offices listed below with a star 
have the most complete inventories of surplus machine tools—but stocks 
are extensive in all offices. Watch your newspaper for special machine 
tool sales in your area. 






HOW NEW PRICE POLICY WORKS 


New prices take into consideration the estimated 
cost of engineering and rebuilding the tools. For 
example: 


Here is how WAA’s new price has been set on 
a 20 inch Fay Automatic Production Lathe, 37” 
center to center, a Jones and Lamson machine. 
WAA code No. 3416-61-62-57. 


PEELE EEE E OE EPC ECTCEEE SF 

Previous WAA Sales Prico...........-.-- 3,529.00 
(based on depreciation primarily) 

Average Market Value.................. 2,130.00 

New WAA Fixed Sales Price............. 1,638.00 

Available for Rebuilding................ $ 492.00 


MACHINE TOOL SALES DIVISION 
OFFICE OF GENERAL DISPOSAL 








WAR ASSETS ADMINISTRATION 


Offices located at: Atlanta + Birmingham + *Boston - Charlotte » *Chicago + Cincinnati « *Cleveland 
Denver + *Detroit - Grand Prairie, Tex. « Helena + Houston - Jacksonville « Kansas City, Mo. « Little Rock 

los Angeles « Louisville + Minneapolis « Nashville « New Orleans « *New York « Omaha - *Philadelphia 
Portland, Ore. « Richmond + Salt Lake City « *S1. Louis » San Antonio + San Francisco + Seattle +» Spokane + Tulsa 
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In the Hopper 


slight Truck Load Boost | 


ipproved by lowa Senate 


A bill recently passed by the | 
iowa Senate and sent to the House 
vould slightly liberalize truck 
veight limits and permit an in- 
crease in the length of buses from 
35 to 40 feet, provided the buses 
have three axles. 

As originally introduced, the bill 
would have permitted operation of 
a truck and four-wheeled trailer 
combination 60 feet long. This was 
amended, however, to retain the 
present 45-foot length for combi- 
nations. In the form given Senate 
approval, the bill does not change 
the present law on length, height 
or width of trucks. It retains the 
single truck length limit of 35 feet, 
the combination length of 45 feet, 
the height limit of 12 feet, 6 inches 
and the width limit of 96 inches. 

* * * 


Reciprocity Law Retention 


Proposed in Wisconsin 


A bill submitted to the Wiscon- 
sin legislature aims to continue the 
reciprocity arrangement in effect 
during the war with other states 
in interstate trucking. 

Those who oppose the passage 
of the new Wisconsin bill argue 
that if it is passed and enforced 
it will cost the state about $800,000 
to $1,500,000 a year in revenue. On 
the other hand, the legislator sub- 
mitting the new bill figures that 
Wisconsin trucks, making trips 
from the home state to Pennsyl- 
vania, would have to spend about 
$1,579 in fees while crossing state 
lines if the reciprocity legislation 
does not become a law. 


* 


Ark. Chief Vetoes Refund 
On °42°45 U. C. Sales Tax 


Asserting that the Arkansas sales 
tax on used automobiles is “fair 
and just and should be continued,” 
Gov. Laney vetoed a bill passed 
by the legislature which would 
have directed the state revenue 
commissioner to refund all such 
sales tax collections for the period 
from January, 1942, to February, 
1945, if the tax had once been paid 
on the vehicles involved. 

In nullifying the measure, Gov. 
Laney said it would have required 
refunding of “a large sum of 
money out of present funds and 
would repeal the law under which 
the tax is collected. 





2 More Bills Boosting 
Gas Tax Up in Texas 


Two more bills raising the state's 
gasoline tax have been introduced 
in the Texas legislature. 

One proposal would hike the gas- | 
oline tax from four to six cents | 
a gallon. Another would set the tax 
on gasoline at five cents and also 
increase the tax on other motor | 
fuels from six to seven cents. 

A previously introduced gasoline | 
tax measure that would have set 





I Connecticut, | 
Robert E. Parsons spent much of the day | 


ACTING GOVERNOR of 
greeting friends and answering the tele- | 
phone in his temporary state capitol office. 
Gov. Parsons, ordinarily Senate president 
pro-tempore and chairman of the appro- | 
priations committee, became governor for | 
the day due to the absence from the state 





of Gov. McConaughy and Lieut. Gov. 
dames C. Shannon. Parsons said he was 
enjoying himself in his exalted post and 
described his first and ‘‘practically only’’ 
official act of the day as the purchase of 
a box of cigars to give out to callers. 
When he entered the executive offices, Par- 
sons found an immense basket of flowers 
sent to him by friends from all parts of 
the state. He is the Buick dealer in Farm- 
ington, Conn., ang a member of the Hart- 
ford Automobile alers Assn. and Con- 
necticut Automotive Trades Assn. 


five cents as the levy on gasoline 
was killed in committee. 
x * * 


Vetoes Ark. Bill to Repeal 
Sales Tax on Used Cars 


Arkansas’ Gov. Ben Laney, as- 
serting that the sales tax on used 
automobiles is “fair and just and 
should be continued,” has vetoed 
a bill that would have refunded 
all such sales tax collections for 
the period from January, 1942, to 
February, 1945, if the tax had once 
been paid on the vehicles involved. 

+ * * 


Pa. Bills Reclassify Pickups, 


Increase Height Limit 

Pickup trucks with cabs would 
be placed in the R weight class 
under House Bill 1002 recently in- 
troduced in the Pennsylvania leg- 
islature. 

Another proposal, House bill 1015, 
would increase the maximum 
height of motor vehicles, including 
load, from 150 to 156 inches. 

+ * * 


Reciprocity Agreements 


Legalized by Montana 
A bill authorizing motor vehicle 
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registration reciprocity agreements 
with other states was signed last 
week into Montana law by Gov. 
Sam Ford. 

* * * 


Vt. Governor Approves Bill 
Hiking Truck Load Limits 


Gov. Gibson has signed into Ver- 
mont law a bill increasing the legal 
weight limit of trucks from 28,000 
to 30,000 pounds for two-axle 
trucks and from 40,000 to 50,000 for 
tractor-trailers. 


Wash. Abolishes 
Truck Reflectors 


SEATTLE.—An amendment to 
the state motor vehicle laws af- 
fecting signal devices on trucks 
was adopted at the last session 
of the Washington legislature. 

By this amendment to Chapter 
189, laws of 1937, reflector types 
of signals are outlawed. Thousands 
of trucks are equipped with the 
reflector types and must be re- 
placed, with “approved and self 
illuminated” types, says the law. 

* * * 


State Police Bill Gains 


House Approval in Vermont 


By ‘a roll-call vote of 147 to 77, 
the Vermont house of representa- 
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| ment to the bill creating a state 


police force, which will convert the | 


motor vehicle department into part 
of that organization. The bill was 
sent immediately to the senate. 

The state police will have as its 
nucleus the present motor vehicle 
inspection force, which is current- 
ly being expanded following action 
by the legislature in removing the 
statutory limit on the number of 
inspectors at a special session in 
1946. 


* + 


Tandem Axle Bill Pushed 


By Truckers in Pa. 

Sponsored by the Pennsylvania 
Motor Truck Assn., House bill 1020 
has been introduced in the Penn- 
sylvania legislature. 

The bill would amend the ve- 
hicle code by including, under sec- 
tion 903, two-axle’ truck-tractor 
combinations with semi-trailer hav- 
ing two axles. The proposal is 
known as the tandem axle bilb 

. * * 


Georgia Outlaws Closed Shop 


And Compulsory Checkoff 


Gov. M. E. Thompson of Georgia 
has signed legislation outlawing the 
closed shop, involuntary dues 
checkoff and mass picketing. The 
bills were passed overwhelmingly 
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tives has given its final endorse-| by both chambers of the state leg- 


islature, 

The anti-labor measures had 
previously been “signed” by Her- 
man Talmadge, whose claim to 
the governorship was thrown out 
recently by the Georgia Supreme 
court. All actions taken by Tal- 
madge were ruled illegal and were 
referred to Gov. Thompson for ap- 
proval or veto. 

. * * 


‘Blue Star Drive’ 


Gov. James H. Duff has signed 
House Resolution 16 designating 
Route 22 from Easton to Harris- 
burg and the Pennsylvania turn- 
pike as Blue Star Drive as a me- 
morial to veterans of World War 
II from Pennsylvania. 

* + + 


Requires Mudguards 


Mudguards over rear wheels on 
commercial motor vehicles, truck 
tractors, trailers and semi-trailers 
to prevent mud kickup would be 
required under the terms of House 
Bill 1213 recently introduced in the 
Pennsylvania legislature. 

* + + 


N. H. Meters Approved 


House Bill 193, which would em- 
power New Hampshire cities to in- 
stall automobile parking meters, 
was given final approval in the 
state legislature recently. 
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By Bob Finlay 
Managing Editor 
THERE hope for man and his 
institutions? 

Or are we to die a nation of 
pressure groups at each other's 
throats because we fail to under- 
stand that individualism and co- 


operation are both essential—indi- | 


vidualism to renew the lifeblood 
of cooperation, and cooperation to 
provide the unifying 
Last framework for individ- 
of a Series ualism? 

Two years ago we 
— were on the verge of 
taking a fateful step toward de- 
struction of our free society. One 
of the men who barred the road 
to disaster was George Romney, 
who at 40 is the persuasive, deeply 
spiritual managing director of the 
Automobile Manufacturers Assn. _ 
The story is told here in this 
final article on AMA because it 
gives an insight into the high type 
of thinking that has made pos- 
sibe AMA’s accomplishments. It 
serves, too, to introduce the great 
problems faced by the auto indus- 

try and the nation today. 


Behind that thinking are spirit- 
ual values which offer a standard 
around which all our institutions 
could rally for a reawakening to 
higher endeavors. 

* * * 

7a road to destruction which 

we mentioned was avoided when 
a small group of 
auto makers 
fought down the 
almost irresist- 
ible temptation 
to cooperate in 
self - defense. 
Strengthened by 
a one-sided gov- 
ernment policy, 
unions had 
gained monopo- 
listic power, and 
with this power 
were threatening to paralyze and 
dominate the economic system. 

In the face of this, would it not 
be better for industry to present a 
united front? To fight as one 
against the awful monopoly power 
that the unions had gained? 

Many thought so. Among the dis- 
senters was Romney, who had been 
in England during the general 
strike in the mid-twenties and had 
seen industrywide bargaining op- 
erate there. Later he saw it take 
root in this country during NRA 
and the growth of unrestrained in- 
dustrial unionism. 

To him it was inevitable that 
industrywide bargaining on 
wages must be followed by in- 
dustrywide agreement on prices, 
since wages constitute by far the 
greatest factor in prices. 

Romney had seen the economic 
rigidity that sets in once that pat- 
tern is followed. 
+ * . 


ees UNATELY for America, 
most of the auto makers saw 
the danger, too. And so it was that 
dufing Senator Mead’s war-man- 





George Romney 


power investigation in Detroit, 
AMA, speaking for the industry, 
turned its back on industrywide 


bargaining. In a long report to 
the senatorial committee, it pointed 
out the dangers of a union mon- 
opoly giving birth to an industry 
monopoly, and then the inevitable 
establishment of the European 
cartel system in this country. 

There can be no doubt that the 
auto industry, the largest and most 
powerful on earth, had great in- 
fluence in turning the tide which 
was then rising high for industry- 
wide bargaining. 

This leads us to Romney’s sum- 
mary of the philosophy and pur- 
pose of AMA: 

“To foster the interest of those 
engaged in this industry by as- 
sisting in the solution of prob- 
lems affecting the industry and 
the general public, it being a 
basic premise of the association 
that these problems must be 
solved in such & manner as to 
promote the public interest if the 
industry is to be benefited there- 
by.” 

With the substitution of its own 
designation for the word “indus- 
try,” every institution in the na- 
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New Frontiers of the Auto Industry 


AMA’s Romney Tells How Makers Spurned Path to National Suicide; 
Cites Hopes and Problems of the Day 


| tion could well rally to this stand- 
ard. 

For if civilization is to survive in 
this age of organization, there must 


|be a higher standard than ma- 
| terial selfishness to unite us and 
Save us 


“But seek ye first the kingdom 
of God, and his righteousness; 
and all these ((material) things 
shall be added unto you.” 

This thinking runs through our 
history. Take the words of the 
great American who advised our 
forefathers as they argued over 
| the wording of our basic govern- 
| mental document: 

“Raise a standard to which all 
|} men may repair with honor.” 

| That remains our greatest need 
| today 


* * * 


‘Tomas, Romney sees the auto 
industry facing three great spe- 

cific problems: 

] In the manufacturing end, the 
biggest is to develop greater will 
jon the part of workers in industry 
|} —men at the desks as well as at 
| the machines—to use the technol- 
| ogy we have developed for low- 

cost, progressive volume produc- 
tion. 

If that’s too big a mouthful, say 

instead to help men recapture the 
incentive and pride of doing a full 
day’s job, by brain or muscle, 
rather than just getting by on a 
job. 
Overall, in the industry, there is 
the problem of expanding a 
market for autos, which is periled 
by congestion in the cities, and de- 
lay and death on the antiquated 
highways. 

Were it not for the demand ac- 
cumulated during the war, the auto 
industry today would be facing a 
contracting market. 

That pentup demand gives all 
sections of the industry time to 
meet the problem, but the time is 
running out. 

3 And the problem of enlightened 
|** action among groups in our 
social structure. 

That is the problem of having 
vision enough to see that whatever 
selfish advantage one group gains 
at the expense of the whole social 
oe invites eventual ruin for 
all. 

It is not enough to realize this. 
It is essential that those who do 
realize it provide the inspiration 
pea leadership toward the mutual 
goal. 

With all elements of society high- 
ly organized, barriers are building 
up. There is danger that individ- 
uals will not think or act as in- 
dividuals but as members of this 
organization or that. 

In other words, what’s the party 
line on this? 

With this type of thinking, we 
become class against class and for- 
get that we are all members of 
the same team the American 
team. 

It is toward the end of the Amer- 
ican team—or the civilized team— 
that the banner must be raised. 


And once we have eyes to see 
and recognize the banner, then 
spontaneous cooperation and indi- 
vidualism offer great and safe re- 
wards. 

Then, in its true light, competi- 
tion becomes the ever-restless seek- 
ing out of better ways of doing 
things. 

No Place for Progress 

In a society without competition, 
there could have been no individ- 
ualistic Henry Ford to astound the 
world with his $5-a-day wage back 
when that was an extremely high 
figure. 

Nor could there have even been 
the auto as a necessity for all, 
rather than a luxury for a few. 

As a matter of fact, a society 
without individualism is static. 
It produces little that is new. 

At best, it can become only a 
copyist, as Russia is, and where 
would Russia be if there were no 
individualistic America to pro- 
vide the pattern? 

Yet in America we actually have 
more cooperative groups than in- 
dividuals—more effective coopera- 
tion than any other country in 
the world. 

So, Romney asserts, there must 
be both cooperation and individu- 


alism. And it was toward the end 

of getting groups working together 

that AMA helped promote the De- 

troit Victory Council in Detroit 

during the war and the Golden 

Jubilee of the auto after the war. 
. * . 


.- IS individualism again, within 
the framework of cooperation, 
that must provide the pattern for 
inspiring workers to make better 
use of our techniques for produc- 
tion. 

Urged on by the premise of a 
better competitive position, in- 
dividual companies are pioneer- 
ing in the field of human rela- 
tions. 

And in its cooperative field, AMA 
is studying the work of individual 
companies in this endeavor so that 
progress may spread. 

. * + 


As FOR the problem of a con- 
f tracting market, Romney tells 
the story of a group of salmon 
canners who faced a similar prob- 
lem when the fish run, which per- 
mitted the salmon to surmount the 
dam and get inland, was destroyed 
by accident. 

At first there was great agitation 
to get the runway replaced. But 
finally a year passed without any 
concrete action being taken, and 
it was found that the fishing was 
just as good. So the problem 
seemed a little less pressing, and 
year by year, as the fishing held 
up, it became less a matter for 
concern. 


Then, finally, after the seventh 
year, the fish were gone. They 
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didn’t decrease gradually. They 
were all gone at once. 

And then, too, it was found that 
all the united efforts of those in- 
volved could not bring the salmon 
back the next year, for salmon 
have a seven-year spawning cycle. 
Time had at last run out. 

So it is with the auto market. 
Time is running out. 
cities, it is becoming a _ nerve- 
wracking experience to drive. Traf- 
fic moves at a snail’s pace. Acci- 
dents are frequent. Parking is diffi- 
cult. Insurance rates are rising. 
Legislatures are loading more taxes 
on autos. 

As a result, Romney says, it is 
becoming more difficult, inconve- 
nient and costly to use automobiles. 

AMA has done much at the na- 
tional level to meet this problem 
through the Automotive Safety 
Foundation and the National High- 
way Users Conference. At the re- 
quest of the President it joined 
with the oil and rubber industries 
in establishing the Inter-Industry 
Safety Committee to stimulate and 
support implementation of proven 
national programs at state and lo- 
cal levels. 

It is essentially a problem that 
must be met at the community 
level. This offers a great chal- 
lenge for auto dealers, one which 
many enlightened dealers see as 
an opportunity to contribute 
toward the well-being of both their 
industry and home community at 
the same time. 

Some of the dealers believe this 
is one of the best ways in which 
they can improve their relations 
with the public. 

The How of It 

To complete this series on AMA, 
Romney believes that the accom- 
plishments of the association can 
be traced: 

1. To the right general approach. 
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2. To the automobile executive 
who support AMA—not to dives! 
themselves of responsibility, but t« 
|help them more effectively dis 


charge those responsibilities, and 
thus help solve industrywide prob 
lems. In the course of doing so 
AMA may call on the best brains 
in the industry. 

38. To the group of very com- 
petent specialists in charge of the 
functions of AMA. 

Staff members in charge of spe- 
|cific departmental activities have 
been referred to in previous arti- 
cles. A member of the organiza- 
tion who serves in various special 
capacities is Perry TeWalt, assist- 
ant to the managing director, who 
came to AMA in 1938 after 10 years 
with the Wall Street Journal in 
Washington, New York and Ot 
tawa. TeWalt was in the army four 
years as a public relations officer 
in the War Department and on the 
American side of Lord Mountbat- 


ten’s Southeast Asia Command. 
* * * 





S A PIONEER in social rela- 

tionships, Romney is especially 
well qualified. His philosophy of 
life ripened through intimate con- 
tact with all sorts of people, 
through hard labor in the fields 
and in construction gangs, through 
missionary work among the coal 
miners and factory workers in 
England as well as soapbox meet- 
ings at London’s Hyde Park and 
Tower Hill, Edinburgh’s Mound, 
Aberdeen’s Market Place and Glas- 
gow’s Commons. 

Running through all this was 
the deep interest in social, eco- 
nomic and political problems 
which took him later to Wash- 
ington to seek work and study. 
There he became a_ research 
worker for Sen. David I. Walsh, 


of Massachusetts, in 1929 and sat 
(See AMA, Page 34, Col. 4) 
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Market Action Opens 
Way for Fake Cures 


By George Deery 
Staff Writer 

T= market has been having its 

sinking spells, but what is more 
dangerous is the slinking around 
of garrulous gremlins bent on 
making mountains out of mole- 
hills, or in gremlin language—huge 
transport planes out of two-pas- 
senger models. 

From attitude for the past cou- 
ple of months ago, this column 
certainly cannot be accused of an 
“everything-is-fine-and-dandy”  at- 
titude. It has sought to point out 
inherent dangers and has, lboking 
back, seen many of its appraisals 
of blemishes in the economic sys- 
tem develop into sores. 

Likewise, in attempting to 
present the complete story, this 
column has sought to emphasize 
the constructive and favorable 
factors, the most prominent of 
which has been the outlook for 
the automotive industry. It still 
contends that this industry can 
boost and maintain prosperity if 
factors beyond its control do not 
interfere too strongly. 

The slipping market has already 
brought out the grim gremlins of 
catastrophe. It seems the better 
part of wisdom now to stress some 
of the dangers in an extreme de- 
featist attitude. 

* * . 
([eNes to avoid or pay scant 
attention to include the follow- 
ing: The soapbox sobbers, who 
seize conditions like those at pres- 


|ent to demand more government 
|interference; the clouded outlook 
of the highly speculative-minded, 
who see the nation good or bad 
according to whether they have 
added a profit or lost a few points 
on short-term trading operations. 
The expectation for prices to 
plummet (which they probably 
won’t), when actually a steadied 
readjustment would be a con- 
structive thing. The wails about 
huge profits from persons unfa- 
miliar with business and eco- 
nomics. Likewise the wails of 
those types of business that have 
pocketed unreasonably high net 
takes. 

The fallacy of actually figuring 
a full year’s profits for a corpora- 
tion on the basis of quarterly re- 
ports in a period with as many 
readjustment problems as_ there 
are at present. Such procedure has 
generally been fairly accurate 
when, contrary to the present, the 
picture for the future has present- 
ed some semblance of consistency. 

As was the case last week, many 
leading market analysts repeated 
their advice to maintain a substan- 
tial position of liquidity. 

* * * 


Chrysler Board Reelected; 
65% of Shares Voted 


Stockholders of Chrysler _ re- 
elected the following directors: 
James C. Brady, Carl Breer, Wad- 
dill Catchings, Walter P. Chrysler 
jr., George W. Davison, Allen F. 
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Auto Stocks 
Apr. 15 Apr. 8 





Chrysler .......... 87% 93.4 
General Motors ... 54% 57% 
PE hones s deen 14% 16% 
Kaiser-Frazer 5% 65% 
PR As 5 6 e000 40 008 15 16% 
Packard . 6 6% 
Studebaker 18% 20% 
Willys... 4 10% 
Edwards, J. E. Fields, Byron C. | 
Foy, John A. Hartford, B. E. 


Hutchinson, W. Alton Jones, K. T. | 


Keller, Nicholas Kelley, Thomas E. 
Murray, Owen R. Skelton, Harold 
E. Talbot, Juan T. Trippe, A. van- 
derZee, Herman L. Weckler, Fred 
M. Zeder. 
Representation at 
was the largest in many years. 
More than 65 percent of the out- 
standing shares of stock and more 
than 55% percent of the number 
of stockholders were represented 
by proxy or in person. 
* * + 


Convair Loss Set at $344,904; 
Backlog Gained in Quarter 

Consolidated Vultee Aircraft re- 
ports that operations for the three- 
month period ended Feb. 28 re- 
sulted in a net loss of $344,904, after 
giving effect to an estimated credit 
of $765,105 from carryback pro- 
visions. Net loss for the first quar- 
ter of the 1947 fiscal year is after 
all charges, including $726,856 ex- 
pended in connection with current 
experimental and development pro- 
jects. 


Sales for the period amounted to 
$5,341,238. Although the corporation 
has substantial orders for both 
military and commercial aircraft, 
deliveries of two principal types— 
the B-36 bomber and the Convair- 


240 transport—will not begin until 
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Stnadtin of The Goat 


TRIMWHEEL is something new, different, 
beautiful . . 


ceals wheel structure, improves the new car — 
modernizes the old. Made entirely of heavy 
gauge steel, TRIMWHEEL consists of double- 
trim, and 
gleaming hub cap heavily chromium plated to 
car manufacturers’ specifications, The complete 
one-piece TRIMWHEEL unit snaps on or off 
freely, holds securely, retains its shape, and can- 
not be injured by abuse or tire blow-out. Mini- 


white baked enamel wheel 


mum inventory — two stock numbers (fitting any 
15” or 16" wheels), serves practically all cars, 
new or old. Attractively packaged—four TRIM- 
WHEELS, retaining rings, Schrader valve stem 
extensions, all ready for quick installation, 


. something to step up your sales 
and profits. For TRIMWHEEL gives distinct- 


ive, streamlined beauty to every car... con- 
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of the department. 





BEFORE THE CHANGE at Woody Pontiac. 
sories are kept in the ‘‘back shop’’ of the store where a counter is installed to take 
care of the service department needs. Bulky parts are stored on a new upper floor built 








WOODY PONTIAC SALES, INC., Hamtramck, Mich., has a separate street entrance 
in addition to the door to the service department as = result of a complete revamping 





Now 


stocks of small parts and acces- 


upon the lower roof girders of the service department. Woody says, ‘‘I regard my parts 
and accessory department a pillar of strength to my business.’’ His P and A manager, 
Elmer Moehiman, said he is sold on the store idea and predicted a great future for it. 


midsummer. Total backlog of or- 
ders Feb. 28 amounted to $344,954,- 
000, as compared with $328,865,000 
Nov. 30 


* a * 


Eaton Directors 


Eaton Mfg., Cleveland, has in- 
creased the number of directors 
from 13 to 15 by the addition of 
John C. Virden of Cleveland and 
Martin P. Winther of Kenosha, 
Wis. Virden is chairman of John 
C. Virden Co., Cleveland manufac- 
turer of lighting fixtures. Winther 
is president and general manager 
of Dynamatic Corp., Kenosha, whol- 
ly-owned subsidiary of Eaton. Dy- 
namatic manufactures variable 
speed couplings and drives, oil well 
drawwork brakes, dynamometers, 
Adjusto-Spede motors, and other 
electro-magnetic devices. 

+. a * 


They Say: 

PLUS mark to Perfect Circle 

Co. for an easily-read, concise, 
informative annual report which, 
in addition to the usual figures, 
presents in graphic form the sta- 
tistics on net sales, net profit and 
net worth from 1937 through 1946. 
The firm’s substantial growth over 
those years will be continued this 
year in the opinion of Ralph R. 
Teetor, president, who states that 
“the sales outlook for 1947 is good. 
Our sales force has been strength- 
ened and sales promotion is com- 
plemented by a powerful, well-bal- 
anced advertising program built 
around the now familiar Doctor of 
Motors theme.” ... E. I. duPont 
de Nemours was owned by 87,774 
stockholders as of March 31. These 
owners included 40,532 women, an 
increase of more than 3,000 over 
the number of women stockholders 
reported Dec. 31. The first quarter, 
1947, figures compare with 87,619 
for the fourth quarter of 1946. 
Every state in the union is repre- 
sented among Du Pont sharehold- 
ers. 

A survey of a week’s trading 
by the New York Stock Ex- 
change shows that 75 percent of 
the total shares traded came 
from the Eastern states, 16 per- 
cent from the central time zone, 
less than one percent from the 
Rocky Mountain zone and seven 
percent from the Pacific Coast 
zone. 

Never in the history of Briggs 
has there been such a demand for 
its products, “yet at no time dur- 
ing 1946 were we able to reach 50 
percent of productive capacity,” ac- 
cording to Walter O. Briggs, chair- 
man, and W. D. Robinson, presi- 
dent. 


. * * 


Earnings 
Greyhound Corp. reported 1946 
profit was $19,934,933, equal to 





$6.34 a share, both figures the larg- 
est in the company’s history, 
against $9,589,179 and $2.29 in 19465. 

Continental Motors and wholly- 
owned subsidiaries for the quarter 
ended Jan. 31, subject to audit and 
year-end adjustments show net loss 
of $1,575,949 after all charges and 
estimated refund of federal income 
taxes. C. J. Reese, president, said 
that heavy initial expense incurred 
in tooling the company’s Detroit 
plant for large production of auto- 
mobile engines was an important 
contributing factor in the loss for 
this quarter. 

Perfect Circle in a consolidated 
report for 1946 showed net profit 
of $1,848,177, equal to $11.37 a 
share, compared with $672,635, or 
$4.14 a share in 1945. 

Mid-West Abrasive reports 1946 
net profit of $190,993, equal to 63 
cents a share, against loss of $50,- 
512, after federal tax carryback 
credit of $83,500 in 1945. 

Briggs Mfg. and subsidiaries re- 
ported 1946 net of $4,380,115, equal 
to $2.25 a share, after crediting 
income tax refund under carry- 
back provisions of $7,900,000 and 
return to 1946 income of $1,800,000 
previously set aside as reserve for 
reconversion. This compared with 
1945 net of $5,860,453, or $3.01. 

Libbey-Owens-Ford Glass first 
quarter net was $3,456,117, equal 
to $1.35 a share, compared with a 
net loss of $450,445 in the first 
quarter of 1946, John D. Biggers 
told shareholders at the annual 
meeting. 

Ex-Cell-O—Quarter to Feb. 28: 
Net profit, $439,933, equal to $1.10 
a share, contrasted with net loss 
of $75,633 for similar quarter of 
previous year. 

Fedders-Quigan—For 1946: Net 
profit, $902,511, equal to 75 cents a 
share on sales of $11,642,935. Net 
profit for 1945 was $315,745 or 26 
cents a share on sales of $6,634,983, 
exclusive of $85,225 profit on sale 
of capital assets which was cred- 
ited to surplus account. Company 





states that net profit for 12 months 
to March 31, last was more than 
$1,250,000 or about $1.05 a share. 


McAleer Mfg. and subsidiaries— 


Year 1946: Net income $70,639, 
against $47,420 in 1945; net sales 
$2,900,125, against $6,608,542. 


McQuay-Norris Mfg. and subsid- 
iaries—For 1946: Net profit, after 
$250,000 contingency provision, was 
$1,706,826, equal to $4.61 a common 
share, compared with $657,854 or 
$1.75 a share for 1945. 

Murray Corp.—Six months to 
Feb. 28: Net profit, $1,302,519, equal 
to $1.26 a common share, contrast- 
ed with net loss of $914,084 after 
giving effect to $2,345,000 carry- 
back tax credit. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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Six Firms Are Incorporated 


In Wisconsin in Month 

The secretary of state at Madi- 
son, Wis., reports the following 
new corporations formed during 


April: 
Desens Janesville Motors, Inc., 
Janesville, Wis., by Carl A., Ce- 


celia A. and “Wilbur G. Desens, to 
deal in cars and other automotive 
vehicles, and operate garages, serv- 
ice stations and repair shops. A 
capital stock of 500 shares at no 
par value has been authorized. 

Dairyland Motors, Inc., Wauke- 
sha, Wis., with a capital stock of 
2,500 shares at $10 per share par 
value, to deal in cars and repairs. 
Incorporators: B. S. Pease jr. R 
N. Hunter and Vera Winn. 

Neenah Motors, Inc., Neenah, 
Wis., to buy, sell, trade and repair 
cars, machinery, trucks and other 
personal property, with a capital 
stock of 100 shares of no par value. 
Incorporators: Warren E. and 
Helen A. Wilke and R. Curtis 
Laus. 

Steiger Motor Sales, Inc., Park 
Falls, Wis., by Fred B., Adeline J. 
and Paul W. Steiger, to deal in 
cars, trucks, farm machinery, im- 
plements and parts and to operate 
a general garage business. A capi- 
tal stock of 500 shares at $100 per 
share par value has been author 
ized. 

Rector Motor Co., Appleton, Wis., 
to deal in cars, trucks and other 
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operate garages 
and gas and oil stations. Incor- 
porators: R. S. and G. H. Rector 
and N. G. Dwight. Capital stock, 


motor’ vehicles, 


1,000 shares at no par value. 
* + 


Hamilton Starts 20th Year 


For Chrysler in Dallas 


C. S. Hamilton Motor Co. (Chrys- 
ler-Plymouth) has observed the 
beginning of its 20th year as a 
Chrysler dealer in Dallas. 

In checking back over the com- 
pany’s span of years Hamilton said 
that the actual total of 30,000 cars 
marketed by the company caused 
him some surprise. 

There are three officials of the 
company now who were associated 
with Hamilton from the outset. 
They are Clifton L. Dennard, vice- 
president, secretary and treasurer; 
S. P. Hiett, vice-president and 
sales manager, and S. C. Bratton, 
vice-president. 

* 


Denney Plans to Establish 


Lincoln Outlet in Texas 

A Lincoln-Mercury dealership 
will be established in Midland, 
Tex., by Frank J. Denney, former 
Lincoln sales manager of the Lin- 
coln-Mercury division of Ford Mo- 
tor Co. 

Joining the Ford company in 
1945, Denney formerly was adver- 
tising manager at Cadillac. He has 


* x 














TOM GARROTT (Ford), Tunica, Miss., was host to thousands of visitors in his new 


$100,000 building, Highway 61, on opening date. 


In the rear a repair department of 


16,000 square feet capacity is provided, with an adjoining body and paint department. 
Garrott has been Ford dealer in Tunica for the past 12 years, and the new building 
replaces one destroyed by fire in 1945. He is a former Mississippi state senator. 


licity activities on Buick, Chevro- | 


let and Cadillac accounts 
Campbell - Ewald 
agency. 


* * - 


Batter Up! 
Weber Sets St. Louis Radios 


To Baseball Station 


Weber Implement & Auto Co. 
(DeSoto-Nash), 4035 Lindell Blvd., 
St. Louis, has made an arrangement 
with radio station WIL whereby 
auto radios are set free-of-charge, 
to the station’s frequency in order 
to received all play-by-play broad- 
casts of baseball games played by 
the St. Louis Browns, an exclusive 
for the station. 

The station continually urges its 
listeners to go to the Weber Co. 
to have sets adjusted. All of 
the games played by the Browns 
will be aired by Jerome (Dizzy) 
Dean, former star pitcher for the 


also handled promotional and pub- | Cardinals, and Johnny O'Hara, a 
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long and short wheelbases. 


7 feet long 
8 feet long 
10 feet long 
12 feet long 


6 feet wide. 
7 feet wide. 
7 feet wide, 
7 feet wide, 





J PLATFORM 


FOR TRUCKS OF % TO 1- 
TON CAPACITIES . . . both 


Here's a bargain for farmers, truckers, delivery services 
and all users of trucks. A tough, long-lasting body to 
haul all types of loads. Only five minutes to 
convert to any of five body styles. 


SOLD ONLY THROUGH AUTHORIZED TRUCK DEALERS. 
WIRE OR WRITE TODAY! 


in 


MANUFACTURER AND DISTRIBUTOR OF 


TRUCK BODIES 


1400 Forest Avenue Road 
at Cedar Crest and Bonnie View 
Dallas 16, Texas 


2: STAKE 





3-GRAIN 





© Platform body made 
of light, tough 
aluminum 


Stakes of steel 
Pine flooring 2” thick 
No. | pine boards 


End gate swings on 
demountable hinges 


5-STOCK 


















TEXAS DISTRIBUTORS FOR OLTMAN-O'NEILL (Zango “7eafed VAN BODIES 


g STOCK 


5 BODE: 
WWE! 


INTERCHANGEABLE IN 
FIVE MINUTES 


3-IN-ONE 
TRUCK BODIES 








































well known sports announcer, both 


for| of whom have a host of followers 
advertising| in the Mississippi valley. Innumer- 


able motorists are said to have ac- 
cepted the invitation already. 


29 New Dealers 
Are Appointed 
By Bobbi-Kar 


~ 

BIRMINGHAM, Ala. — Twenty- 
nine new dealers for Bobbi-Kar 
Motor Co. were announced last 
week. They are as follows: 

J. H. Burnett, Mayfield, Ky.; 
Maxie Thomas and Albert J. La- 
Groue, Baton Rouge, La.; Law- 
rence D. Bloom, Saginaw, Mich.; 
Nelson Motor Co., Joy, Ill; J. T. 
Foster, Yanceyville, N. C.; R. F. 
McMullan, Decatur, Miss.; 
Kar Sales & Service of Bonham- 


town, Tottenville, N. Y.; Bobbi-Kar | 


Sales & Service of Putnam County, 
Brewster, N. Y.; College Motors, 
Morganton, N. C.; Marion Taylor, 
Columbus, Ga.; C. G. Barnett & 
G. W. Hollingshead, Cullman, Ala. 

Fisenhower’s Garage, Suffield, 
Conn.; 
Co., Bay County, Fla.; Irving Dross, 


Brooklyn, N. Y.; John Degler (IIl.); | 
Houston S. Calhoun, Newport, Ky.; | 


Alfred Henrichs, Lanark, IIl.; Wal- 
lace W. Clevenger and G. F. Biggs, 
Knoxville, Tenn.; Clark’s Motor 
Sates, New Bern, N. C.; Goodale’s 
Garage, Storrs, Conn. 

Watson W. Borgardus & Sons, 


Catskill, N. Y.; J. L. Noakes, Fil- | 


ley, Neb.; Joseph F. Klimoski, Had- 


ley, Mass.; Spencer Bobbi-Kar Co., | 


Spencer, Mass.; Gibson Motor Co., 
Collins, Miss.; S. T. Avera, Smith- 
field, N. C.; R. C. Davenport, Mont- 
eagle, Tenn.; Bob Dobson, Niagara 
Falls, N. Y., and Strickler Bobbi- 
Kar Sales, Rockfield, Ky. 

* cS * 


Shelton Plans to Occupy 


| New Plant in July 





Shelton Motor Co.’s 
$75,000 plant in Abilene, Tex., at 
618 Pine St., is expected to be ready 
for occupancy by July 1, S. M. 
Shelton, president, said. 

The 65 by 140-foot building will 
be erected on a lot 100 feet wide. 
The structure will have a circling 
front providing for 97 feet of plate 
glass. The parts department and 
office quarters will be located be- 
hind a 32 by 65-foot salesroom. The 
rear of the building will house the 
service department, 80 by 65 feet. 

* + 


Welchlin Opens Dodge Outlet 


At Fairmont, Minn. 


George Welchlin, who has been 
the Dodge dealer in Fairmont, 
Minn., for the past 22 years, held 
formal opening of his new fire- 
proof garage at the corner of Park 
and Third Sts. 

The office is located with a full 
view of all departments and glass 
tile has been used wherever neces- 
sary to give more light in the shop 
and service departments. Display 


* 


windows are tilted in at the bottom 
to eliminate glare and to 
a clear view under all conditions. 


insure 


* 


Taggsell Takes New Quarters 


* * 


\In Portland, Ore. 


Rudy Taggsell Motors, Portland, 
Ore., Chrysler- Plymouth dealers, 
opened new quarters at 4401 Union 
Ave., it was announced by Rudy 
Taggsell, president, and Cloyd M. 
Pym, secretary. 

The $150,000 dealership has 185 
feet of frontage on Union Ave., is 
105 feet deep and includes a 100 
square-foot parking lot. The new 
car showroom will display eight 
cars and the shop has space for 20 
cars. The building exterior fea- 
tures the latest in colorful neon 
signs and the offices are finished 
in Philippine mahogany. Automatic 


Bobbi- | 


West Fla. Tire & Supply | 


(Packard) | 


hoists are provided at all worl 

benches to eliminate the necessit) 

|for mechanics crawling under car: 

to work. A floor exhaust systen 

expels motor fumes. 
* * 





Belford Motors Organizes 


To Market U. S. Tires 


| Belford Motors (De Soto - Plym- 
}outh), Wichita, Kan., has formed 
|itself into two corporations: Bel 
ford Motors, Inc., , 
| With $100,000 cap- 
|ital to continue 
as De Soto-Plym- 
outh dealers for 
the Wichita area, 
and Belford U.S 
| Tire Service, Inc.. 
distributors for 
IU, S. Rubber Co. 
products in the 
| Wichita area. 
| Incorporators 
are B. B. Belford, 
president; L. R. Belford, vice-presi 
| dent, and Mary Belford, secretary- 
| treasurer. B. B. Belford began in 
| the automotive business in 1916 as 
a Chevrolet dealer in Manitoba 
|; Canada. 
| 


Campbell (Hudson) Unveils 
| 4-Story Omaha Plant 


Formal opening of Campbell Mo- 
tor Co. (Hudson), Omaha, Neb., 
was held March 31 to introduce 
the new four-story service and 
| sales features to Omaha residents 
C. Jd. Campbell is president and 
| general manager, while Colin W. 
Campbell is secretary and car dis- 
tributor. The dealership is located 
in the heart of Omaha at the cor- 
ner of 18th and Howard Sts., a 
few blocks from the city hall. 

* “ 





B. B. Belford 


‘ * ! 


* 


Powers Opens Dealership 


At Lake City, Fla. 


Ralph Powers held formal open- 
ing of his new place of business 
recently at N. Marion St., Lake 
City, Fla. 

Powers is dealer for Oldsmobile 
cars, International trucks, tractors 
and power units, McCormick-Deer- 
|ing farm equipment and Evinrude 
outboard motors. A door prize of 
an Evinrude motor was given away 
at the opening. 

* 


Hollock and Scott Open 
Boat and Motor Sales 


Formal opening of the Hollock- 
Scott Boat & Motor Co. at 615 S. 
23rd St. was announced by Stanley 
J. Hollock and Chas. D. Scott who 
head the firm which sells Higgins 
| boats and Evinrude motors. 

* a * 


$80,000 Pallen Plant 


Is Rising in St. Louis 


Pallen Motors, Inc. (Hudson), 
4525 Delmar Blvd., St. Louis, with 
Albert Pallen as president, is con- 
structing a new one-story automo- 
bile sales and service building at 
5900 Delmar Blvd. at an estimated 
cost of $80,000. 

* 





* * 


Thompson Chevrolet Co. 


E. W. Thompson Chevrolet Co., 
400 S. Osage, Sedalia, Mo., has been 
incorporated with $250,000 author- 
ized capital stock by E. W. Thomp- 
son, Iona Green, John Sutherlin 
and Ray Hatfield. 

* + 

Appointment of Carl Gentry as 
service manager for the Frank 
Chevrolet Co., truck division, in 
Portland, Ore., is announced by 
manager Herbert Frank. Gentry 
was formerly service manager for 
Wentworth & Irwin, Nash distrib- 
utors. 


* 


* + 

Joe Fisher, heading one of the 
largest automotive firms in the 
West at Portland, Ore., announced 
recently that Wilbur M. Carl had 
been named sales promotion man- 
ager for the Dodge-Plymouth or- 
ganization. 


* 


* 


Beaupre Motor Sales, Rochester 
N. H., has announced the appwint- 
ment of William Almond, who has 
had 25 years’ experience in the 
automotive industry, as manager 
of the service department. Joseph 
A. Savoie, also a veteran in the 
business, was placed in charge of 
body work. 


+ + 


* * * 

Wilbur M. Carl, associate state 
director of U. S. War Finance 
Committee has been named as sales 
| promotion manager for Joe Fisher 
Dodge-Plymouth organization. 
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Vash Annual Award Goes 


To Houston Dealer 

Thompson Nash Co., 2120 Milam, 
Houston, Tex., received the 10- 
Point Select Dealer award from 
Nash Motors at a dinner here for 
owners and employes of the com- 
pany. 

The award was presented by R. 
L. Davies of Dallas, Nash zone 
manager. Qualifications for the 
innual award require meeting 10 
standards encompassing every 
phase of the dealer’s service to his 
customers. 

Salentine Gets Ford Outlet 
At Hales Corners, Wis. 


C. M. Salentine announces hav- 
ing taken over the Hales Corners 
(Wis.) Ford dealership. The new 
firm is to be known as C. M. Sal- 
entine, Inc. 

Salentine has been a Ford repre- 
sentative since 1916, having for- 
merly been with the E. A. Swend- 
son Inc. in Milwaukee. The former 


Hales Corners dealership was 
known as Salentine Krause Co. 
Inc. 


Lincoln-Mercury Appoints 


Burke in Astoria, Ore. 


J. Basil Burke, partner and man- 
ager of Burke Motor Sales, As- 
toria, Ore., newly appointed Lin- 
coln-Mercury dealer, formerly was 
a distributor for a major oil com- 
pany at Astoria and Eugene, and 
a dealer for a major tire company 
with recapping plant in connection. 


Burke Motor Sales occupies a 
building of approximately 10,000 
square feet located on Astoria’s 


main business street. Considerable 
building improvements are planned 


for the next nine months. 
* + * 


Stagg Motor of St. Louis 
Nears Project Completion 
Stagg Motor Co. 


Stagg as president, has well under- 


way the construction of a new 
one-story auto sales and service 
building at 3117 Olive St., to con- 
tain 11,000 square feet. The build- 


ing is expected to be completed 
about June 1. Cost is estimated at 
$55,000. 

* * * 


Minor Acquires Wis. Site 
For Packard Outlet 


George R. Minor has resigned as 


district manager for Packard Mo- 
tor Car Co. of Chicago to form 
a Packard dealership in the twin 
cities of Neenah-Menasha, Wis. 

Minor has purchased a lot in 
Menasha and is building a new 
garage sales and service facility 
which, when completed, will serve 
the entire Fox River valley dis- 
trict. 

* * + 


Faulk Chevrolet Obtains 


Titusville (Fla.) Franchise 


Allied Chevrolet, Titusville, Fla., 
has taken over the location for- 
merly occupied by D. G. Holland 
at Washington Ave. and Main St., 
Titusville. 

The new concern is owned by 
W. H. Faulk, of Cocoa, Fla., who 
operates the Chevrolet dealership 
in that city under the name of 
Indian River Chevrolet. 

7. +. ~ 
Extensive Improvements 


At Montezuma Motor 


Extensive improvements are be- 
ing made at the Montezuma (Ga.) 
Motor Co., J. D. Clark, sales man- 
ager, has announced. 

In addition to the building of a 
storage room, the stockroom has 
been improved and enlarged. The 
body department has been en- 
larged and made more convenient. 

* * * 


Alberda-Shook Planning 


$150,000 Expansion 

Alberda-Shook, Inc. (Chevrolet,, 
2221 Plainfield Ave., Grand Rapids, 
Mich., has changed its capital- 
ization from $5,000 in shares of 
common stock and 100 no par com- 
mon to $150,000 common stock to 
finance an expansion program. 

A $12,000 section of a one-story 
service garage—eventually to meas- 
ure 100x65—is expected to be com- 
pleted within 30 days, according to 
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(Nash), 3116 
Locust St., St. Louis, with E. O. 


' cases, 
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chines or leaving their immediate 
work area. Two-way communica- 








claimed. 
| Warren Shook, general manager. cn ee ee 


|The company will also erect an 
| adjacent showroom, parts depart- 
|}ment and offices. The service ga- | 
rage now being constructed will |: . 
be used for truck service and re-|tributor for Tucker in the Mem- 


pairs. F. H. Alberda is president | Phis territory. Davis is now setting 
of the company, M. S. Alberda, sec- | UP dealerships in 21 counties in 


retary, and Shook, treasurer and | West Tennessee, 17 in north Mis- 
general manager. sissippi and 12 in eastern Arkan- 
* * 


| Sas. 


| Milwaukee K-F Dealers 


Organize Association 

The Milwaukee County Kaiser- 
|Frazer Dealer Assn. has been in- 
corporated to promote a spirit of 
cooperation and to encourage effi- 
cient methods of operation. 

Incorporators are Harold B. Ger. 
manson, Michael J. Peters and Ger- 
jald F. Kuehn. L. L. Rieselbach is 
attorney for the group. 

* * * 


Davis Begins to Organize 
Tucker Setup in South 





Perkins Is Named to Head Up 
Memphis Dealership 


Fred Perkins, well known in| 
automotive circles throughout the 
South, is the new sales manager 
of the Automobile Sales Co., dis- 
tributors for De Soto-Plymouth in 
Memphis, Tenn. 

The appointment was _ recently 
announced by Iver Schmidt, presi- 
dent of Automobile Sales. 

* * * 


Woods (Pontiac) Granted 


Charter in Charlotte 


Frank Woods, Ine. (Pontiac), 
Charlotte, N. C., capitalized at 
$150,000, has been granted a certifi- 
eate of incorporation. the McAllen (Tex.) area. 

Listed as subscribers to the | G. O. Garland served with the 
stock in the newly corporated bus- 
iness are Frank Woods, Carmen 
D. Woods, and Jennie C. Benton, 
all of Charlotte. 

* 








| Franchise in McAllen, Tex. 


Garland Motor Co. has been ap- 
pointed Lincoln-Mercury dealer for 


+ * 


Harrison-Girdler (Ford) 


Formed in Louisville 


Harrison-Girdler Motor Co. 
(Ford), Louisville, Ky., has been 
incorporated by Walter Girdler jr., 
vice-president of Tube Turns, Inc., 
Godfrey Harrison and Armin Wil- 
lig. 

Location of the company has 
been tentatively set at 1503 Bards- 
town Rd. Capitalization is $100,000. | 

* 


Windolph Named Outlet 


In Ore. for Kaiser Line 


Fred and Joseph Windolph, Port- 
land, Ore., have been named Kaiser 
distributors for Oregon and five 
southern counties in Washington. 
They have been distributors for 
the Frazer car since the advent 
of the line. 

* - * 


Frank Chevrolet Opens 


Large Truck Shop 


Frank Chevrolet Co., Portland, 
Ore., has opened a modern plant 
to service trucks only in one com- 
plete truck operation. The plant 
is said to be the largest of its kind 
in the Pacific Northwest. 

* 


* * 


Big Appetites 
Eustice Serves Flapjacks 


In Redwood Falls Fete 


Thirty thousand pancakes and 
hundreds of gallons of coffee went | 
into the mouths of visitors to the 
Eustice Motors, Inc, (Chrysler), 
Redwood Falls, Minn., when John- 
ny Eustice played host on the lo- 
cal “Trade Day.” Cooks are said 
to have included the president of 
the Chamber of Commerce, head 
of the local creamery, several de- 
partment store managers and even 
a Ford dealership manager. 

Estimates of visitors who _in- 
spected the Eustice dealership | 
range up to 10,000. A tiein with | 
the St. Paul winter carnival added | 
to the festivities when a local girl | 
who had been voted carnival queen 
returned to Redwood Falls and was | 
met by Eustice with a Town and 
Country convertible which he 
placed at her disposal. 

of a + 


The salability of a product is 


Coyne & Evans Call System 
Steps Up Output 25 Pet. 


A modern control»system of in- | 
tercommunication between shop| 
and office has resulted in a 25 per- | 
cent increase in production for the 
Coyne & Evans, Inc., Pittsburgh, 
Pa., Packard dealership, it was 
stated recently by Executone, Inc., 
makers of the communication sys- | 


ment customers, 


It was pointed out that the elab- 
orate communication setup permit- | 
ted the dispatcher to keep con- 
stant control over the progress of 
repair and service work being done 
on every vehicle to enter the Coyne 
& Evans dealership. Employes are 
able to answer calls and queries 
without leaving jobs and, in most 
without shutting off ma- 


PLUG TESTERS - 
THERMO GAUGES - 


tion also speeds work and avoids | 
aa among personnel, it is | 


Allan Davis has been named dis- | 


Garland Gets Lincoln-Mercury | 


to how it compares with competitive prod- 
ucts in its price range. A “ 
the result of “know-how,” and sometimes 
| it is profitable to go afield for specialized 


“know-how”’ such as AC offers to its equip- 


tem. 3K AIRCRAFT SPARK PLUGS - AIR CLEANERS - AMMETERS 
INTAKE SILENCER AND AIR CLEANERS - CRANKCASE BREATHERS - CRANKCASE VENTILATION VALVES - DIE 
CASTINGS - DIE CASTING MACHINES - BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES - FUEL OIL 
FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE GAUGES - GASOLINE STRAINERS - IGNITION 
GABLE TERMINALS - INSTRUMENT PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS 
AND CARTRIDGES - AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 
ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS - SPARK 
SPEEDOMETERS - SPEEDOMETER AND TACHOMETER DRIVE ADAPTERS 
VACUUM PUMPS - VOLTMETERS 
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" tiene 


KRELL BUICK, INC. (Buick-Keo), now occupies its new quarters in Fargo, N. D. 
the interior is done in Western-modern style. Henry Krell, president, was formerty 
| Buick zone manager for Pence Automobile Co. 





Lincoln-Mercury division of Ford |Huckabee Auto Co., Macon, Ga., 
in 1938-40. Since 1944, the company, | has been elected president of the 
located at 101 S. 10th St., had been |local chamber of commerce. 
dealers for Chrysler and Plymouth * * * 
cars. aoe | KR. F. Bennett, who has been Ford 
: |service manager at DeLand, Fila., 
B & O Now Chevrolet for the past four years, has ac- 
B & O Garage, Owen, Wis., has | cepted the position as service man- 
been granted a direct dealership |@ger for the Okeechobee (Fla.) 
for Chevrolet cars and trucks, hav- Motor Co. 
ing purchased the franchise for the 
area from the Stock Chevrolet Co,, | Harry D. Kellett, Inc. (Lincoin- 
Loyal, Wis. — Mercury), 531 S. Elm St., Greens- 
: boro, N. C., announces the appoint- 
Huckabee Honored ment of J. R. Long as service man- 
Leo Huckabee, head of Dunlap- | ager. 


* * * 








If you have an equipment* problem, you 


in direct ratio 


are cordially invited to investigate AC’s 
good buy” is wide variety of standard or special equip- 
ment units, backed by 39 years of “know- 
how.” They ring up 


extra sales. 


can help you 


AC SPARK PLUG DIVISION ¢ GENERAL MOTORS CORPORATION 


73 E. Wacker Drive 
Chicago 1, Illinois 


General Motors Bidg. 
Detroit 2, Michigan 


Mott Foundation Bidg. 
Flint 3, Michigan 
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Something for Dealers, leet Operators? 


Flying Station Wagon — 
Has Large Cargo Space 


By Jim White 
Staff Writer 

WAYNE, Mich.—Faster delivery 
of wholesale parts, auto accessories, 
truck replacements and other mo- 
tor vehicle material was envisioned 
here last week with the introduc- 
tion of the new Stinson Flying 
Station Wagon by the Stinson di- 
vision of Consolidated Vultee Air- 
craft Corp. The new plane entered 
production several weeks ago. 

Designed as a high-speed, load- 
carrying utility aircraft which can 
be converted in five minutes from 
a four-passenger deluxe cabin 
plane to a one-or-two-place cargo 
earrier with a load limit of nearly 
600 pounds, the Flying Station Wa- 
gon was demonstrated before a 
large gathering of newspaper, mag- 
azine, farm and industrial repre- 
sentatives. 

Stinson said the new aircraft 
is designed to provide the max- 
imum in aircraft utility for 
ranchers, farmers, fleet opera- 
tors, parts wholesalers and auto 
parts delivery groups. The utility 
of storage space for luggage or 
cargo makes the aircraft par- 
ticularly helpful to representa- 
tives who must cover large ter- 
ritories or conduct business in 
widely separated sectors, it was 
stated. 

First delivery of the new line 
was made to Bert A. Hanson, a 
Minnesota cattleman and _ secre- 
tary-treasurer of the National Fly- 
ing Farmers Assn. Hanson plans 
to use the passenger-cargo plane 
in connection with the operation 
of his ranch at Vernon City, Minn. 

Hanson, in addressing the group 
at a Stinson-sponsored luncheon, 
said that the utility of aircraft 
in farming and ranching is be- 
coming increasingly more effective. 
He compared a farmer’s owner- 
ship of an aircraft such as the 
Flying Station Wagon to a city- 
dweller’s ownership of a passenger 
car; without one or the other, each 
is bound to his immediate neigh- 
borhood and thereby curtailed in 
locating and utilizing distant mar- 
kets. 

Hanson was particularly enthus- 


Olds Ist Quarter 
Sales Hit 43,552, 
62 Pct. of 1941 


LANSING.—Despite material 
shortages and limited production, 
sales at retail of Oldsmobile sixes 
and eights for the first quarter 
of 1947 totaled 43,552 cars, accord- 
ing to D. E. Ralston, general sales 
manager. This volume compares 
with 69,854 Oldsmobiles, or 62 per- 
cent of the cars sold during the 
first quarter of 1941, Ralston said. 

Demand for Oldsmobiles with 
Hydra-Matic drive continues at an 
all-time high, he added. Sales of 

Idsmobile Series 90 cars are 100 
percent Hydra-Matic drive, while 
sales of Series 60 and Series 70 
Oldsmobiles average 77 percent and 


84 percent, respectively, it was 
stated. 
Ralston also announced the 


availability in dealer service de- 
partments of Hydra-Matic drive 
transmissions as a_ replacement 


service. Due to the war and lim- 
ited materials, 
not available before, 
stated. 


this service was 
Ralston 





THE DISPLAY OF A FUNK B plane has attracted thousands of people into the 









iastic about the load factor of his 
new aircraft and predicted that 
the conversion character of the 
plane would find exceptional favor 
among hundreds of _ businesses 
where speedy delivery of goods is 
essential to beating competition. 

Salesmen, manufacturers’ rep- 
resentatives, territorial represen- 
tatives and fleet operators are 
especially ripe markets for po- 
tential sales, he said. 

The Flying Station Wagon offers 
a cruising range of 500 miles at 
125 mph with a top speed of 134 
mph, Stinson said. — 

Utility of the aircraft is demon- 
strated in the fact that only five 
minutes is necessary to convert it 
from a four-passenger cabin plane | 
to a cargo carrier with 24 cubic | 
feet of cargo space and capable 
of hauling a 552 pound payload, a | 
pilot and a full load of fuel. 

With the back seats removed, 
it is claimed, there is a 24 cubic 
foot cargo space for carrying 
equipment, tools or supplies, pack- | 
ages, boxes or any cargo which is 
solid and can be lashed into posi- 
tion. Additional cargo space is 
provided in a baggage compart- 








UTILITY IS THE keynote of the new 
Consolidated Vultee Stinson Flying Sta- 
tion Wagon, which can be used to carry 
as much as 552 pounds of cargo or four 
persons. Tie-down straps for cargo secur- 
ity are built into the floor. Rear seats can 
be replaced in five minutes and, when in 
place, permit under-seat storage of two 
average size suitcases. A baggage com- 
partment behind the cabin wall provides 
space for an additional 191 pounds. Cruis- 
ing speed is 125 mph and the range is 500 
miles. Salesmen, ranchers and farmers and 
parts wholesalers have shown especial in- 
terest in the Flying Station Wagon, Stin- 
son said. 


ment in the fuselage immediately 
behind the cabin. This compart- 
ment has an outside door and a 
capacity of 11 cubic feet. 

Powered with a single 165 
horsepower Franklin six-cylinder 
engine, initial rate of climb with 
full load is 755 feet per minute. 
Take-off run is only 590 feet, 
making the aircraft particularly 
adaptable to operators who must 
hop into and from small fields 
and roadways. Service ceiling is 
said to be 15,650 feet. Two-posi- 
tion flaps aid in take-off and 
landing performance. 

Cabin soundproofing and cabin 
conditioning are provided to in- 
sure passenger comfort. Electric 
starter, two-way radio with cabin 
dome loudspeakers, parking brakes, 
landing lights, mufflers, and dual 
wheel controls are standard equip- 
ment features. 





| 





showroom of Wilrik Motors (Hudson-Willys), 315 Wicker St., Sanford, 8. C., according 
to A. B. Wilkins, manager. The visitors have developed into good prospects fer either 
mew or used cars, he said. 








THE FIVE-STORY SALES and service headquarters of the Chicago branch of Cadil- 


lac, 630 Rush St., was formally opened recently. 
| a basement, the structure covers 215,000 square feet. 


With roof facilities for parking and 





A SERVICE FLOOR in the new building for Cadillac’s Chicago branch. It is said to 
have the first installation of oil dispensers piped from storage tanks beneath the floor. 
Used oll is conveyed to salvage reservoirs in the basement. 





Branch ‘Palace’ Opens 


Cadillac’s 215,000 Sq. Ft. Plant at Chicago 
Features Latest in Equipment 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Epitomized by the 
Cadillac Motor Car division as 
“one of the world’s most modern 
and complete motor car sales and 
service establishments,” the new 
headquarters of Cadillac here is 
a real eye-opener. 

The building at 630 Rush St. ex- 
tends the entire block from Rush 
St. to Wabash Ave., and covers 
more than a half block from its 
frontage on Ontario St. toward 
Erie St. The total floor space of 
the 109 by 300 foot structure is 
215,000 square feet. 

In addition to its _ five-story 
height, the building has a _ roof 
for parking, and the basement uses 
one-third of the dimensions of the 
other floors. Thus, the freight ele- 
vator takes care of seven levels, 
while one passenger elevator serves 
six levels and the other five levels. 


J. F. Gordon, general manager 
of Cadillac; D. E. Ahrens, gen- 
eral sales manager, and H. W. 
Shepard, Chicago branch mana- 
ger, united in stating that the 
investment in the building and 
ultra-modern equipment was in 
recognition of the Chicago terri- 
tory as a tremendously impor- 
tant market. 

The first floor contains the 
showroom, service division offices, 
service customer reception, and 
lubrication department. On _ the 
second floor are the general admin- 
istration offices and finished serv- 
ice storage; on the third, the 
parts, purchasing and service mer- 
chandising, as well as offices, gen- 
eral parts department and minor 
service repairs; on the fourth, ma- 
jor service repairs, machine and 
radio department, and sub-parts 
department; on the fifth, the paint 
and body repair department and 
the auxiliary sales and meeting 
room. 

Entering on the Wabash Ave. 
side, service patrons drive into an 
unusually large receiving. area 
equipped with specially designed, 


47 Sales Parley 
Held at Nash 


DETROIT. — Regional managers 
of Nash Motors attended a two- 
day conference here last week for 
discussions on the 1947 sales out- 
look and to hear detailed plans 
which include parts and accessory 
sales and development of future 
sales planning. 

The regional managers heard 
talks by H. C. Doss, vice-president 
and general sales manager; B. C. 
Anderson, assistant general sales 
manager, and R. J. Sanford, busi- 
ness management manager. Other 
speakers included H. A. Lotz, parts 
and service manager; E. E. Ste- 
phenson, organization manager; N. 
F. Lawler, director of advertising 
and sales promotion, and W. A. 


| Cook, commercial sales manager. 


continuous floor drains. Here is 
also a central control tower. 
Illuminated signs on this tower 
advise the service men of the re- 
pair load in each major depart- 
ment, so that at a glance they 
have the proper information for 
themselves and customers. Verbal 
instructions transmitted by an in- 


tercommunication system, and 
written messages by a pneumatic 
tube system. 


Lubrication facilities feature 
what is said to be the first in- 
stallation of its kind in oil dis- 
pensers piped from storage tanks 
installed beneath the floor. New 
type drains convey used oil di- 
rectly to salvage tanks, also lo- 
cated in the basement. 

All floors, including the parking 
roof, are connected by a two-way 
ramp. Parts, wholesale customers 
and vendors delivering supplies 
have quick access to the freight 
elevator through an Ontario St. 
entrance, this keeping the cus- 
tomer service receiving area clear. 

Among the many new types of 
servicing equipment are a com- 
bination front end alignment and 
brake testing machine on the first 
floor and a novel electronically- 
operated wheel alignment machine 
on the fifth floor. Also included 
is an engine and chassis dynamo- 
meter, similar to the type used by 
automotive engineers, for testing 
cars under every kind of speed 
and road condition. 

Parts stockrooms are located on 
all repair floors to speed service 
work. 

The building construction is 
brick and reinforced concrete, with 
Maul Macotta and stainless steel. 


L. A. Studebaker Dealers 


Unite Under Peteler 

LOS ANGELES. Studebaker 
dealers of Los Angeles county have 
organized and will hold regular 
monthly meetings “to provide a 
mutual exchange of trade infor- 
mation.” 

R. L. Peteler, of Peteler, Pear- 
son & Co., Pasadena, has been 
named president, with Ed James, 
of Long Beach, vice-president, and 
Phil Morgan, of Westwood Village, 
secretary-treasurer. Directors in- 
clude Earl R. Carpenter, George 
Fry, Warren Biggs, C. E. Mc- 
Dowell, L. E. Minkel and Carl K. 
Revelle. 
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Closer Relations 
Sought with Local 
Groups by NADA 


WASHINGTON. — In addition to 
the appointment of a special com- 
mittee to further consider a dealer- 
factory relations program, the 
NADA executive committee 
mapped definite plans last week for 
a closer tieup between the national 
group and state and local associa- 
tions in field services, according 
to Lee Moran, executive vice-presi- 
dent. 

President M. O. Anderson was 
authorized to appoint a special 
committee to consider further 
the matter of a dealer-factor) 
relations program as called for 
in the resolution passed unani- 
mously by the Atlantic City con- 
vention. 

The committee approved a pro- 
posal from the membership com- 
mittee, of which Charles Freed of 
Salt Lake City is chairman, for 
the employment of field representa- 
tives to work with NADA direc- 
tors and with state and local asso- 
ciations in field services, particu- 
larly as related to membership 
activities. 

The program will be launched 
first in states having the largest 
number of dealers. It will be one 
purpose of this new program to 
bring NADA activities closer to its 
membership in the field. 

The committee discussed Regu- 
lation W and NADA’s survey of 
dealer opinion on this regulation. 
Almost 13,000 replies have been re- 
ceived to NADA’s questionnaire on 
the subject, and dealer opinion is 
now being tabulated. 

A program under which each 
of NADA’s regional vice-presi- 
dents will conduct two regional 
meetings during 1947, one in May 
and one in October, was sug- 
gested by Anderson and Moran. 
Invited to participate in these 
meetings will be the NADA state 
directors in each region, presi- 
dents and managers of state and 
local associations within the re- 
gion and key dealers from se- 
lected points. 

The intent of these proposed 
regional meetings is, NADA said: 
To make directors and associa- 
tion officers conversant with cur- 
rent NADA activities and programs 
for service to dealers. 

To enlist more people for active 
participation in promoting associa- 
tion programs. 

To make for closer tiein 
tween NADA and states. 

To get local reactions and sug- 
gestions. 

To provide more coordination 
between national and state pro- 
grams to the benefit of both. 


be- 


Neb. Dealers 
Charge 30% Cut 


In °47 Deliveries 


LINCOLN, Neb. — The Nebraska 
area is getting proportionately 30 
percent less new car deliveries than 
for the corresponding period last 
year. 

So declared Floyd Randolph, 
president of the Nebraska Motor 
Dealers Assn. and general man- 
ager of Lincoln Motor Co. (Olds- 
mobile). In the estimate, Randolph 
said he considered the rate of fac- 
tory production and the number of 
cars delivered this year and last. 

“These new cars must be going 
into the big competitive markets,” 
observed Randolph. 





Walter I. Black, president of 
Walter I. Black, Inc. (Kaiser- 
Frazer), stated that, while some 


new cars were coming through, 4 
huge pile of orders had accumu- 
lated. — 








THE NEW BUILDING of Cooper & Jackson Co. (Packard), 500 Warren St., Daytor 
0. The dealership is operated by Dallas G. Cooper and Harry ©. Jackson. 
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Used Car Dealer News .. . 





Dallas Group Starts 


Advertising 


DALLAS, Tex.—To improve its 
standing with the public, the Dallas 
Used Car Dealers Assn. has adopt- 
ed a code of ethics and is starting 
an eight-week advertising cam- 
paign in the local Sunday papers. 

Featured in the ads is the code 
of ethics along with a listing of 
dealer members. The ads urge the 
public to buy from dealers who 
display the association’s sign. 

Tom Blundell, secretary, says 
the dealers are seeking to drive 
home the slogan — “Protection— 
Quality and Dependability.” 

The code says that members 
will constantly seek to provide 
better values in cars sold and 
will strive to develop the effi- 
ciency of their individual busi- 
ness methods to the end that 
the public may be better served 
and the industry as a whole will 
reflect greater credit on those 
engaged in it. 

Members will comply both in 
spirit and letter with rules and 
regulations prescribed by law for 
the betterment of business safe- 
guarding of health and welfare of 
employes, and progress of the com- 
munity. 

Members will employ truth and 
accuracy in advertising and sell- 
ing. Both buying and selling ad- 
vertisements will be free from mis- 
leading statements. Members will 
expose and halt, if possible, fake 
promotions, schemes, and swindles 
sometimes perpetrated on the in- 
experienced used car buyer by un- 
scrupulous fly-by-night operators, 
and will aid in prosecuting those 
who seek by such methods to cheat 
the public. 

Members will see that each sale 
of a car shall be accompanied by 
an approved sales agreement. This 
agreement will state clearly the 
year, the make, the model, the 
motor number and the serial num- 
ber of the car purchased. It will 
also state the selling price, the 
sales tax if any, trade-in allow- 
ance if any, the cash paid in, the 
balance to be financed, the num- 
ber and the amount of monthly 
payments and the type of insur- 
ance coverage and the statement 
that it is or is not a guaranteed 
car. 

Recognized established financ- 
ing rates concurrently in use will 
be used by members. 

When guarantee is furnished, it 
will be effective for 30 days from 
date of delivery or 1,000 miles, 
whichever occurs first. The dealer 
will agree to stand 50 percent of 
all necessary repairs during the 
period the guarantee is in effect, 








BRITISH STANDARDS 
And 
SIMCA-FIATS 


By far the largest sellers in 
Metropolitan New York of any 
imported European cars. 

Hydraulic brakes; independent 
suspension. Full size wheels and 
tires with retail prices for complete 
cars commencing $1195.00. 


Applications for additional fran- 
chises invited. 





Fergus Motors, Inc. 


1717 Broadway New York 19, N. ¥. 
Phone CO. 5-6494 








Campaign 


except tires, batteries, accessories, 
glass, upholstery and repairs made 
necessary by neglect, misuse, or 
accident, and provided the pur- 
chaser returns the car to dealer's 
place of business where he agrees 
the charge will not be in excess 
of the regular price charged for 
such repairs. 
+ * * 


W orcester 


Worcester County Used Car 
Dealers Assn. has named a Sunday 
closing committee to assist police 


in preventing private and licensed | Sales (Hudson), 
appea 


dealers from making Sunday sales 
or demonstrations. 

Rudolph CC. Holloway was 
named chairman, assisted by 
Philip Sbrogna and Kenneth E. 
Chaplin. The group also named 
membership and by-laws com- 
mittees. 

Harry E. Meservey was appoint- 
ed membership chairman, assisted 





What is different about Farm 
Paper advertising appeals? What 
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CORRUGATED ALUMINUM is used for the parts display of C. H. Johnson Motor 
4216 W. Irving Park Rd., Chicago. In addition to its difference in 
rance, Clarence H. Johnson points out that it is economical and easy to clean. 


by Chaplin and Albert Mattress. 
Leonard Fisher was named by- 
laws chairman with Emil G. Lin- 
der, John J. Canane jr., Charles 
E. Caradonna and Chaplin assist- 
ing. 

Canane reported on the recent 
national convention which he at- 


editorial features get top atten- 
tion and how does position influence farmers’ read- 
ing habits? You will find help in answering these and 
a hundred other perplexing questions in the first 
study of Farm Publication Readership. The Adver- 
tising Research Foundation chose The Ohio 


Farmer, in the progressive Golden Crescent, for 


this important survey. 


Advertisers in the Farm Field will find much 
of vital interest in this study. All 


A 












OHIO FARMER @ 


CLEVELAND 


advertisers and their agents can 
learn new facts about the reading 
habits of farm folks which will 
suggest new ways to reach this 
profitable market. 








MICHIGAN FARMER e 


EAST LANSING 


1947 


tended in St. Louis. William I. 
Papetti presided. 

* * + 

Toledo 


Another used car auction is be- 
ing opened in Toledo by the Toledo 
Car Auction Co., 2802 Summit St. 
It is at 1 p.m. Saturday. 





The Ohio Farmer Survey clearly demonstrates the 
powerful effectiveness of well-written Farm Publi- 


3t 


WAA Offering 
Lube Equipment 


And Vulcanizers 


NEW YORK.—Twenty different 
lots of lubricating guns, as well 
as a number of lots of lubrication 
fittings and adapters and one lot 
of tube repair vulcanizers are be- 
ing offered for sealed bid sale by 
WAA. Bidding opens at 12:30 p.m. 
April 25 in the New York regional 
office, 37 Broadway, New York 6. 

Among the different lubricating 
gun lots is one of 713 hand oper- 
ated Alemite grease and oil guns, 
another of 492 Edelman manual 
brass Jumbo guns, another of 
1097 hand operated Balcrank No. 
S16 guns and one of 1013 Lincoln 
air operated high pressure, one 
pound capacity lubricating guns. 

In the vulcanizer offerings are 
one lot of 437 Schaler tube patches 
and one lot of 354 Schrader bench 
fixture vulcanizers for tube repair 
and valve replacement. Forty-three 
lots are offered in all and descrip- 
tions of the lots may be obtained 
from the New York regional of- 
fice. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 





cation advertising. It shows the amazing uniformity 
of readership by men and women, proof that each 
member of the farm family is interested in all 
phases of farm operation, living as they do, in the 
midst of their “factory”. It shows, too, the recep- 
tiveness of the substantial, concentrated, eager- 


to-buy Golden Crescent market. 


Be sure to see Study Number One of the Farm 
Market—The Ohio Farmer. Write or wire if you 


fail to receive a copy. 


Sponsored by the 
American Association of Advertising Agencies 


and the 
Association of National 


Advertisers 





The Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 





Copyright 1947, Capper-Harman-Slocum, Inc. 
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Highways and Safety ... 
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Off-Street Parking 
Boosted in 65 Cities 


ACCORDING to the results of a 
~“< survey by the International 
City Managers Assn., 65 
opened new off-street parking fa- 
cilities last year to reduce down- 
town traffic. 


Business men and motorist-shop- 
pers alike are being aided by cre- 
ation of off-street parking since 
in many cities, says the associa- 
tion, “normal development of 
downtown business is stymied by 
lack of parking space and mount- 
ing congestion.” 


Information gathered for the 
1947 Municipal Yearbook further 
reveals that a total of 345 cities 
out of 875 reporting now have 
one or more off-street parking 
lots in operation, marking a 63 
percent increase over 1942 when 


cities | 


have placed two-to-four hour lim- 
its on parking in city-owned lots. 
* + . 


Proof Positive 
Gadget Shows Gals Are 
Faint-Footed 


A popular feature of the 17th 
annual Safety Convention and Ex- 


position in New -York recently was | 


the Drive-o-meter, which tested 
'several thousand visitors during 
the four-day show. 

Motorists sat at a wheel and 
saw, through the windshield, a 
|motion picture of*a road which 
made it seem they were driving 
along it. As a traffic light changed 
or a pedestrian ran out from be- 


hind a parked car, the motorist | 


only 211 cities operated munici- | had to step on the brake. An au- 
F on tomatic device indicated the quick- 


pal off-street parking facilities. : +a a i. an oe 
ness of reaction a e - 
Four cities spent more than $50,- | quired for the car to stop. 
000 each on new municipal parking | I f d that d 
lots last year: Eau Claire, Wis.; t was found that men average 
Miami Beach, Fla.; White Plains, 2 (Wicker response to impending 
N. Y., and North. Adams Mass, | 4@nger than did women. 
Cleveland, Anaheim, Cal., Greens- | iat tein 
burg, Pa., and Winnetka, IIl., each Expansion Strips 
made capital outlays of from $10,- T= tax exemption method for 
000 to $50,000 for parking facilities. non-highway use of gasoline is 
in use in only two states now, 


* * * 
IAMI BEACH, Fla., meanwhile, | Kansas and Oklahoma. North Da- 
it after losing 


YI voted a $300,000 bond issue for | kota has dropped 
off-street parking and in addition | 2" estimated $12,000,000 in tax eva- 


used $73,733 from tax revenues to|Sions since 1939. That state’s re- | 


establish parking lots. In Califor- | turn to the refund system which 
nia, the city of Whittier purchased |S the most popular among the 
five off-street parking lots from states makes the consumer respon- 


the proceeds of 300 parking me- ‘ible for substantiating a claim 
ters installed in 1945. for a tax rebate. Under the ex- 


St. Petersburg, Fla, which emption method the user gets tax- 


free gas by submitting a _ state- 
| 

opened two lots totaling 1,100 | ent that it is for non-highway 
cars capacity, set the record last purposes 

i z ere 

Sieipel parking feaiites. Casts | _ “Safety from a Maintenance 
of the lots were a moderate $8,- | Viewpoint is the subject of an 
000. 


An average of two lots is oper- | Dealer Freed Heads 


ated by each of the 345 cities over | . : 
10,000 reporting publicly-owned fa- | Utah Safety Drive 
Charles C. Freed, president, 


cilities. The largest publicly owned 
and operated parking lots in the| Utah Automobile Dealers Assn., 
country are those run by the Chi-| has been named chairman of the 
cago Park District, holding more| recently formed Utah Inter-In- 
than 5,000 autos. dustries Safety Committee. 
Fewer than 20 cities charge au-| | Also named were Peter Ahs- 
toists for parking. Rates vary from ton of Provo, vice-chairman, 
10 cents per day in Akron to 35| and Elias J. Strong of Salt Lake 
| City, secretary. The officers will 


cents for 24 hours in Chicago. | serve one-year terms and will 
Miami Beach and several other aid in organizing a statewide 


cities have installed parking me- | ram 
ters in their lots. About 35 cities — 











| address to be given during the 
| Michigan Safety Conference in De- 


|troit May 20-22 by Fred B. Laut- | 


| zenhiser, consulting engineer for 
|International Harvester 
|truck division, Conference Chair- 
|man Frank A. Morrison announced 
|last week... . 

| Asserting that curb parking is 
|New Jersey’s foremost transporta- 
ition problem, State Motor Vehicle 
Commissioner Arthur W. Magee 
recommended in his annual report 
ithe establishment of off-street 
|parking facilities that would be 
|conveniently located and operated 
at reasonable cost to the public. 
Although reporting that there were 
93,663 traffic arrests in the year, 
an increase of 65 percent over 1945, 
|Magee said the enforcement pro- 
gram was “noticeably weakened by 
mild penalties imposed on offend- 
jers. Fining a speeder or a fla- 
grant violator a token penalty of 
$3 or $5 neither teaches the in- 
dividual a lesson nor increases his 
respect for safety,” Magee com- 
mented. “Yet nearly half the fines 
imposed during the year were 
within this range.” 

+ * + 

(Ce ten of a Florida highway 

4 planning committee for the de- 
velopment of a long-range program 
has been approved by Florida 
Highway Users Conference 
General Petroleum Corp., in co- 
|operation with the Los Angeles 
police department, has completed 
}a new safe-driving and traffic-edu- 
| cation film, “That They May Live,” 
available to schools, service clubs 
and other groups. Prints of the 
16mm. film with sound may be 
booked through Mobilgas distribu- 
PEON. s+ % 

Connecticut has annownced plans 
for reexamination of drivers whose 
records show repeated violations 
of vehicle laws. The scores of re- 
peating violators would be added 
and when an operator approached 
the “red line,” he would be warned. 
After passing the maximum mark 
he would be summoned for re- 
examination. .. . 

The trend toward additional tolls 
against motorists is being revived 
in Congress and at least 14 states. 
In Washington, House Bill 1063 is 
|a reintroduction of a national su- 
perhighway toll plan. House Bill 
155 provides that federal highway 
|aid may be granted on toll roads 
|or bridges. .. . The shopper’s park- 
jing problem in Charlotte, N. C., 
is eased by a new cooperative plan 
| between a parking service and de- 
partment stores. Customer cars 
j}are delivered back to stores when 
|the shopping trip is completed. 


* * * 











Pa. Adopts Parking Curb 


| House Bill No. 110, authorizing 
‘ Pennsylvania municipalities to reg- 





“Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 
WITH THE NEW CHROME CENTER STRIP 





ALL 
ALUMINUM 


4 Sizes Fit Most Cars—Please Specify Cars When Ordering 


“Weather-Proof’” Sun Visor Features PRICE SCHEDULE 


e BRASS BRACKETS CHROME PLATED $2995 

e Withstands all weather conditions. RUSTPROOF ‘ 

* Easy to install. NO HOLES TO DRILL. (Painted and Installed) 

* Made from Heavy Aircraft ALUMINUM. CAR DEALER’S COST 

¢ Comes unpainted. PAINT TO MATCH CAR. $] 579 Lots 54 $1667 Lots 6 
e Won’t Tear or Rip. or More to 48 
(Unpainted) 


e Adjustable to any angle. 


Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


DISTRIBUTORS 


Sold in Carton Lots Only—6 to a Carton—Wt. 48 Ibs. 
Terms—C.0.D. 


NO HOLES 
TO DRILL 


LIST PRICE 


Immediate Delivery 
F.0O.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 


2788 W. WISCONSIN AVE. 





MILWAUKEE 3, WIS. 
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AT THE FIRST ANNUAL banquet of Cleveland Technical Societies Council, Frod 
erick C. Crawford, president of Thompson Products, Inc. (left), received the council « 
first distinguished service award from Prof. G. Brooks Earnest, Case School of Applied 
Science and council president (right), and Clarence L. Collens, chairman, RKellance 
Electric & Engineering Co. (center). The award was made to Crawford because of his 
outstanding contributions to the ‘“‘advancement and welfare of engineering and the 
technical professions.’’ The award will be made annually. About 750 technical men 
attended the dinner to hear Dr. Howard E. Fritz, vice-president of B. F. Goodrich 
speak on ‘‘Your Stake in This Scientific World.’’ Elmer L. Lindseth, president, Cleve 


land Electric Iluminating Co. was toastmaster. 





ulate, collect license or permit fees, 
and require bonds from operators 
of parking lots, was signed recent- 
ly by Gov. James H. Duff. 


* * 

Ohio's One-Tag Bill OK'd 

The Ohio Senate has passed a 
bill which would require only one 
automobile license plate in 1948 
and 1949. Senator D. A. Liggett, 
who introduced the bill, said that 
he did so at the request of the 
state registrar of motor vehicles. 
The shortage of steel was given 
as the reason. 


7” * * 

Okla. Toll Highway OK’d 

A bill authorizing construction of 
a toll-financed, four-lane express 
highway between Oklahoma City 
and Tulsa, at an estimated cost of 
between $20,000,000 and $30,000,000, 
has been passed by the Oklahoma 
Senate. 


a eo a 
Vt. Tax Hike Wins Test 

The Vermont house committee 
on highway traffic has voted to 
bring in a favorable committee re- 
port on a bill to increase the state 
gasoline tax from four to five cents 
a gallon. 


+ * * 
Wis. Speed Bill Shelved 
Wisconsin’s Assembly has killed 
a bill providing for a state speed 
limit of 60 miles an hour for day- 
time driving and 50 miles an hour 
at night. 
* * * 
Tractor Driver Licenses 


Gov. Ernest W. Gibson of Ver- 
mont has signed a bill requiring 
regular operators’ licenses of trac- 
tor drivers, except when traveling 
from one farm property to another 





British Trade 
Will Intensify 
Black-Mart Drive 


LONDON. —(UTPS)— Efforts to 
prevent the resale of cars in Brit- 
ain have not been successful and 
no effective control has operated 
to prevent anyone from sel'ing a 
car at a higher price, it has been 
reported by the British Motor 
Trade Assn. 

In an effort to tighten up this 
situation and prevent automobile 
black market operations, the as- 
sociation has extended an anti- 
black market covenant—under 
which buyers of new cars agree 
not to sell them for six to 12 
months. 

The main reason for the move 
is to control a situation which may 
get out of hand. Some dealers are 
being forced now to quote a five- 
year wait for a new car. On the 
other hand, speculators are de- 
manding 150 percent profit on new 
cars with a few thousand miles 
wear. 


Several weeks will be necessary 
to prepare the plan. Dealers and 
distributors are to be asked for 
lists of all new cars sold since the 
war ended. From these a “gray 
list” of people who have new cars 
and others on order will be taken. 

A central authority will ap- 
proach the people on this list and 
ask if they will postpone their or- 
ders in the national interest. If 
they refuse, their names will 
put on a final “black list.” 


The dealers who hold orders for 





adjacent to it. 


* * * 


these people will be informed and 

will tell the customers that their 

orders have been placed at the 

bottom of the list which would 

7 = result in two to four years or more, 

Safety Fund by $1,000 according to the type and make 

Chester Brost, president of (of the car. 

the Buffalo Automotive Trades — 

Assn., has made a contribution ‘ : 

of $1,000 toward formation of | Boyle Moves in Tampa 

a new Western New York Safe- | Boyle Motor Co. (Lincoln-Mer- 

ty Council for Erie and Niagara |CUTY? 1560 Franklin St., Tampa, 
Fla., has moved to its modernized 


counties. 
| plant, Cass and Ashley Sts. 





Dealer Brost Increases 














All Year Club) 


(Photo by Monty Montgomery, 

THE ‘“‘“GABBY CLUB," headed by Los Angeles auto editors and advertising me) 
recently initiated Ken Clark, Los Angeles zone manager for Pontiac. Standing, left | 
right: Herschel Blewett, Herald-Express; Herb Preeg, Daily News; John Stingle, Exan 
iner; Floyd Freel, Hollywood Citizen-News. Seated: Herman Alber, General Petroleu: 
Corp.; Link Anderson, Santa Monica Pontiac dealer; John Johnson, accessory manu 
facturer; Ken Clark, and Ollie Pfeiffer, General Petroleum Corp. Gabby Club is th 
West's largest automotive scribe group which meets each Wednesday noon for luncheon 
There are no dues or assessments. Any member caught buying another's luncheon is 
fined $2. Restrictions as to buying ‘‘refreshments’’ for one another are unlimited. 
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Dealer Business Counsel 


Coodwill Is a Valuable Dealer Asset; 
| Are You Protecting It? 


By J. B. Van Tassel 

y= a customer comes into a 

dealer’s place of business and 
finds out he cannot get a new car 
delivered for a period of time, and 
then buys a used 
car because he 
can get immedi- 
ate delivery, it is 
good business for 
the dealer to ex- 
plain to the cus- 
tomer at this 
time that the 
price he is pay- 
ing for the used 
car today is 
probably high as 
compared to 
what the same car might sell for 
at the time the customer can get 
delivery of a new car. 

Dealers, who do not make this 
point clear to each customer, are 
bound to get a very unfavorable 
reaction from this customer 
when he comes in to take deliv- 
ery of the new car and expects 
to receive somewhere near the 
high price he paid for the used 
car. In fact, this kind of a mis- 
understanding could cost a deal- 
er a lot of future new car busi- 
ness from the friends of this cus- 
tomer, and probably a heavy loss 
in service and parts business. 





4. B. Van Tassel 


Goodwill and word-of-mouth ad- 


vertising are valuable assets to a 
dealer, and they cost a lot of 
money to develop over a period of 
years. It is just in such times as 
these, when there is a shortage of 
new cars, that a dealer can quickly 
lose many of the gains he has 
made in this respect over a period 
of years. 
+ * * 


Disgruntled Customers 
Can Cause Trouble 


— too, there is the problem | 


of equal and fair distribution of 


the new cars to customers, which | 
if not handled on a systematic and | 


fair basis, can prove very costly 
in the loss of goodwill to dealers. 
Every effort should be made by 
dealers to make sure that new 
cars are being delivered to custom- 


Vehicle Checks 


Proposed to 


Wis. Legislature 


MADISON, Wis.—A system of 
compulsory and periodical inspec- 
tion of all hveensed motor vehicles 
to reduce the toll of life and prop- 
erty of Wisconsin highway acci- 
dents has been formally recom- 
mended to the legislature by a leg- 
islative interim committee which 
spent two years studying the propo- 
sition, it was disclosed here last 
week. 

Chairman of the committee is 
Sen. A. J. Busby of West Allis, who 
pointed out that findings of the 
committee have proven that defec- 
tive and unsafe motor vehicles con- 
tribute materially to the high rate 
of highway accidents and deaths. 
A system of forcing motorists to 
submit their mechanics for official 
inspection is justified, the law- 
makers were told in the committee 
report. The inspections would be 
performed by private garages un- 
der a state licensing system. 

The legislative investigation re- 
port dismissed a plan for state- 
owned and operated inspection de- 
pots as impracticable because of 
the huge costs involved. The com- 
mittee also introduced an inspec- 
tion bill that would improve the 
general standard of vehicle condi- 
tion and provide improved safety 
to the driver and his family as well 
as to all highway users. 

Other features of the bill would: 
Provide savings for motor vehicle 
users by early discovery and repair 
of mechanical defects; aid in in- 
forming drivers about the condi- 
tion of their vehicles and their per- 
sonal responsibility for safe driv- 
ing; afford an opportunity to check 
motor vehicle and registration laws, 
and promote safety consciousness 
on the part of all vehicle operators, 
the committee stated, 


| 











ers who really need them and are 
not just buying them for the pur- 
pose of resale to someone else at a 
profit. 

Many dealers have a complete 
numerical schedule of new cars 
received, as compared to whom 
they have been delivered and are 
prepared to show these receipts 
and disbursements of new cars on 
a numerical sequence order basis 
to customers who may question 
the length of time they have 
waited. Also based on their ex- 
Perience of receiving new cars in 
the past, many dealers are pretty 
much able to set a certain fixed 
date for the delivery of the car 
to the customer. 

Of course, the customer should 
be forewarned that the date set 
is only tentative, depending on the 
factory maintaining its present 
rate of production. Then, too, 


prime consideration should be 
given to customers who have had 
their order on the dealers’ books 









CLevetita te 





for a long time which in many 
cases, with some dealer lines that 
I know of, date as far back as 
October and November, 1945. Some 
of these customers are probably 
not influential business men and 
the delivery of their car will prob- 
ably not bring dealers much busi- 
ness direct. However, don’t forget 
they can spread a lot of unfavor- 
able publicity to their friends that 
may cost a dealer a loss of trade 
and goodwill in his community. 


* * * 


New Car Preparation 
Not Up to Par 


NOTHER important factor in 

the maintaining of customer 
goodwill is the promptness and 
completeness of the preparations 
of the new car for customer de- 
livery. When the customer takes 
delivery of his new car he is im- 
mediately impressed with the qual- 
ity of workmanship turned out by 
the dealer’s shop. Where the new 
car performs perfectly right from 
the start, the customer’s comments 
to his friends are “it’s a swell car 
and, boy, does that service depart- 
ment know their stuff.” 


On the other hand if the car 


33 





THESE ARIZONA HUDSON dealers met recently at Hotel Westward Ho, Phoenix, 
to discuss sales and service plans for the competitive period ahead, Their program, 
designed to follow up Hudson's goodwill delivery program, is similar to programs being 
followed by Hudson dealer groups in all parts of the United States and Canada. Left 
to right: Howard Gaston, Flagstaff; J. W. Hunt, Prescott; Henry Everson, Commercial 
Credit Corp., Phoenix; Jack Morris, Tucson; Si Perkins, Tucson; George Frazee, Bisbee; 
Arvin Loudermiik, Mesa; Wayne Davis, Mesa; William Alen, Phoenix; Joseph R. Dick, 
Phoenix, host; Amon Underhill, Chandler; Jack Thomas, Chandler; J. C. Mueller, Pacific 
Finance Corp., Phoenix; M. M. Smith, Glendale; Lioyd Ezell, Miami; Russell C. Faulk- 


ner, Coolidge, and Ted Hobgood, Los Angeles. 


from the start, the customer’s 
comments to his friends are 
likely to be just the opposite. 
From the latest figures I’ve re- 
ceived, as taken from the state- 
ments of many dealers throughout 
the country, the cost of new car 
preparation and delivery is consid- 


erably under prewar averages, 
which would indicate that the 
preparation job being done by 


dealers today is not as good as it 
was in prewar years when new 


does not perform perfectly right |cars were plentiful. 


o-~ AWN D 


Eiler Is Civic Minded 

F. W. (Fritz) Eiler, president of 
the Cumberland (Md.) Automobile 
Dealers Assn. and a Chevrolet 
dealer in that city, is one of the 
outstanding civic leaders of his 
community. Among the organiza- 
tions in which he is active are the 
Chamber of Commerce, Kiwanis 
Club, Salvation Army Advisory 
Board, YMCA and the Community 
Chest fund of Cumberland. 





Interesting items in Bob Finlay’s adver- 
tising column. 









In the DRIVER’S SEAT 


Tat no question that the Cleveland Plain Dealer is an 
important influence on the purchase of new cars and automotive 
products in the Greater Cleveland area. Studies of car sales, 
broken down into 268 census tracts in Cuyahoga County (Greater 


Cleveland) show a striking parallel with Plain Dealer readership. 


Since Cleveland is one of the largest cities in the country in auto- 
mobile ownership, on a per capita basis, it is no wonder that more 
and more automobile and automotive product manufacturers 


are giving first consideration to Cleveland and to the Plain Dealer 


in the planning of advertising schedules. 







CLEVELAND YLAIN DEALER. == | 


20> INCOME TAK UT 180.09. 
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Facts for Cldwetiseu 


Studies by the Market Survey 
Department of the Plain Dealer 
not only reveal detailed sales 
break-downs from 1928 to 1942, 
but also trace Plain Dealer 
readership to car sales, and 
serve as a guide to just where 
dealer representation is needed 
— to achieve maximum sales. 
We shall be glad to make 
an appointment with you to 


discuss in detail your market- 


ing potentialities in Cleveland. 


CLEVELAND 


A. S. Grant, Atlanta 





PLAIN DEALER 


Cleveland’s Home Newspaper 
John B, Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 





ere i 
Neb. Pushes Bill 
To Define ‘Dealer’ 


LINCOLN, Neb.—LB 419, Sen. 
William Hern’s bill to define more 
specifically the status of a motor 
ear dealer, has been advanced to 
the general file of the Unicameral 
legislature. This bill designates that 
any person who sells three or more 
ears a year is a dealer and as such 
must obtain a bond and comply 
with all the requirements of the 
Nebraska Motor Dealers Act. 
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Recently, Municipal Judge E. C. 
Fisher ruled that a Lincoln-Mer- | 
cury dealer who had sold eight cars | 
was not a dealer. LB 419 was intro- 
duced to correct the defect in the | something specific by some of the 
existing statute. large producers in reply to his 

a plea that business firms “with ex- 
| cessive profits reduce their prices 
Davison Pontiac Co. | regardless of competition or the 

Davison Pontiac Co. has been | absence of it.” (It should be noted 
formed in San Antonio, replacing | that none of the auto makers are 
Mission City Pontiac Co., with V.| in the position of having excessive 
A. Davison, graduate engineer and | profits.) Snyder cited the danger 
veteran of 31 years of experience | of a recession this fall if high 


| in the automobile ,eld, as president. prices continue. He opposed elim- 
: — = : ; ination of credit curbs at this 


time. 
4 Cleveland Graphite Bronze Co., 


Prices 


(Continued from Page 1) 


| would be able soon to announce | 


1947 





| ATTENDING THE FIRST SESSION of Ford Motor Co.’s new merchandising schoo! 


one of the first major parts 


|makers to do so, announced price 
| decreases 
| bearings and part of its bushing 


on automotive engine 


line, saying this would amount to 
a savings to customers of about 
$2,500,000 a year. 

|™ On the other hand, Electric 


from dealerships in the eastern half of the United States are, left to right (seated): 
Francis A. Hanley of Frank A. Hanley Inc., Muncie, Ind.; E. H. Baker III of T. C. 
Baker Co., Brookline, Mass.; C. G. Shaffer of Shaffer Motor Sales, Massillon, 0.: 
R. W. Dotts of Dotts Motor Co., Clearfield, Pa.; Walter A. McRae jr. of Duval Motor 
Co., Jacksonville, Fia.; A. D. Dorsett jr. of City Motor Co., Salisbury, N. C.; (stand- 
ing) Frank W. Touhey of Orange Motor Co., Albany, N. Y.; John L. McCawley jr. of 
Cookeville Motor Co., Cookeville, Tenn.; Douglas Milner of Milner Motor Co., Rome, 
Ga.; Gerald Archer of Ray Archer Co., Rochester, N. Y¥.; Waverly G. King jr. of 
Richmond Motor Co., Richmond, Va.; Max H. Graff of Otto P. Graff, Inc., Flint; H. 
H. Haverstick jr. of Garden Spot Motor Co., Lancaster, Pa.; Charlies G. Griebel of 
Griebel Motors, Baltimore, and Milton Moorhead jr. of Capital Motor Sales, Charleston, 


iy 
ih 
A 
: 


Snap-Up Electric Gas Tank Lock 


PUSH-BUTTON CONTROL FROM DASH 
One Cap Fits All Cars 
No Drilling—Twenty Minutes to Install 


SNAP-UP GAS CAP COMPANY 


ASHLAND, KENTUCKY 


AGE! 


aa 


owes ad 3 


New England Stock | 


350 MAIN STREET 
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O fers Low Cost 


The Resolute Fire Insurance Company specializes in 
low cost automobile finance insurance for independent 
finance companies and dealers financing their own 
time-sales. This specialization enables us to render 
complete service and INCREASE PROFITS TO THE 


Write for Full Particulars Without Obligation 


” Storage Battery Co. announced 
a 10 percent increase in prices of 
auto replacement batteries, but 


| sold to auto makers. 
In Canada, Finance Minister 
Douglas Abbott told Parliament 
that since motor cars were re- 
moved from price control recently 
there had been no price increase 
nor does he anticipate any. 
Meanwhile, reports from some 
used-car centers indicate that 
used-car prices have softened a 
little, with the explanation that 
some dealers were getting worried 
over inventories. However, prices 
for “new used cars” have climbed 
to a point almost as high as they 
were before they broke after last 
Thanksgiving Day. 
Henry Ford II, 





president of 


made the first and second reduc- 


respectively, will be called to coun- 
sel Congress on prices, it was re- 
vealed by Sen. Taft, head of the 
Joint Committee on the Economic 
Ie Report. 
Demands for further substantial 
ae increases were called the 
most serious situation the economy 
faces in a talk by Alfred P. Sloan 
jr., chairman of General Motors 
Corp. If the demands result in a 
new wage pattern, he said, “it is 
inescapable that there must be 
faced further increases in prices, 
spread quite generally throughout 
the economy as a whole, affecting 


INSURANCE CO. 


ympany Organized in 1926 


HARTFORD 4, CONN 


| vices.” 


said this would not affect batteries 


tions in prices of cars and trucks, | 


many categories of goods and ser- | 


W. Va. 
gether in a combination to re- 
duce prices. 
| (It should be stressed here that 
few if any auto companies would 
want to get together on prices. 
Through their history, the auto 
companies have kept pricing on a 
competitive basis and have resist- 
ed any move that might lead to 
pricing on a cooperative basis.) 
Hutchinson made his statement 
on Plymouth’s price cut at the 
annual meeting of stockholders. 
He said that union demands for 
wage increases and other features 
of its proposals, “if we granted 
them, would put our costs out of 
|the present competitive range in 
the automobile industry.” 

“Even if other members of the 





“they would change the former 
balance between the price of the 
automobile and trucks and the 
price of other things. 

| “Chrysler’s case is only part of 
|the general play now taking place 
of wages and prices to find ad- 
justment. The outcome has not as 
yet become clear. 

“We are on the side of an early 
|adjustment of both wages and 
| prices on a basis that will promote 
high producing and high consum- 
ing.” 
| Truman's statement 
|brought a reply from Ear! Bunt- 
| ing, president of the National Assn. 
|of Manufacturers. Bunting said 
that President Truman “‘in his ef- 
fort to place responsibility for re- 
| ducing prices solely upon business, 





on prices | 


| 
| 


sign, this seemed far in the fu 
ture. General Motors had let April 
1 come and go with no comment 
on a previous report that it would 
reexamine the question on _ that 


date. 

As a matter of fact, there 
seemed to be no market necessity 
for the light car at this time, and 
Ford had announced some time 
ago that its public opinion studies 
had shown that the public did not 
favor a light, cheap car when it 
was made clear that it would not 
have all the features of present 
cars. 

An oil industry economist, A. J 
McIntosh, of Socony-Vacuum, said 
in Pittsburgh that the oil industry 
would remain relatively immune 


s Ford Moto - i i 
Auto Finance Insurance Plan)  Bjcormice.cmatian'or mcernauonai| industry adonted them so that |i Sore Bi nceds ego 
’ 4 r they became standard,” he said, |c@use “crude oil needs a good 
Harvester, the companies which | price” to stimulate new discoveries 


necessary to meet worldwide oil de- 
mands. 


Auction Prices 


(Continued from Page 29) 


PONTIAC 
Sinicetigeatonieaabenevinbdiitiatea $2,100 
dene siuiee . 2,130 


‘46 4dr. R&H. 

2 dr. R&H 

41 4dr. H 

dr. R 

39 4dr. H 
36 dr 


STUDEBAKER 
47 Champion Oe. one 
Champion 4 dr 
41 Champion Coupe 
* - * 


DURHAM Cc 
(Durham Auto Auction, Homestead Sales 
& Service. J. B. Leathers, manager, and 
Cc. W. Mills, auctioneer. Auctions every 
Thursday. Prices are for April 10.) 
LET 





As chairman of the Senate La- 47 


REAR HORIZONTAL GUARD 













No. M30 Fits 1946-1947 Dodge 


Dealer Discount 40 Per Cent in Lots of Six | 


qin Lots of 24 (in any assortment) 25c Additional Discount on Each 
Add 5% to Net Amount for Federal Excise Tax 


CHECK IN FULL MUST ACCOMPANY ORDER 


GEORGE H. 


360 Mortimer Avenue 
RUTHERFORD, NEW JERSEY 


The 
‘Quality Line’’ 
Auto Accessories 


IF IT’S GOT A MOTOR IT deserves SHEROLITE! 
—THE WATERPROOF-POSITIVE IGNITION SEAL 


TOPS FOR PROTECTING 


@ SPARK PLUGS 
© IGNITION WIRES 
© BATTERIES 


@ DISTRIBUTOR & MAGNETO CAPS 
SHEROLITE’S flexible coating indefinitely 


prevents CONDENSATION, 


Sherolite ... used and approved 


eral Motors, Packard, Chris-Craft, Auto- 
car, White Motor Co., U. S. Armed Forces. 


Contact your dealer or write direct 


INC. © ROSELAND, NEW JERSEY 


SHEROLITE PRODUCTS, 


corrosion, 
fungus, etc. There's YNOTHING like 





No. M50 Fits 1946-1947 Chrysler |}and other major industries. 


by Gustav Peck, labor economist 


As to wages, Taft told report- 
ers that “an increase in wages 


SEMMEL 


Fhene now will just peg prices perma- 
2-8600 nently higher.” 


| 
RUtherford 


Prices in general came into the 
spotlight last week when Presi- 
dent Truman told his press con- 
ference that if prices are not 
brought down, then wage _ in- 
creases would be justified. 
Referring to the discontinuance 
of price controls last winter, Pres- 
ident Truman said that business 


now they’ve got it; let’s see if 
they can make it work. 
Told that some business men 


fear that if they get together with 


laws, Truman agreed. But, if they 
consulted the Justice Department | 
first, he said, he did not believe 
they would be prosecuted. 
Later, Attorney General Tom 
Clark asserted that antitrust 
laws do not interfere with vol- 
untary price reductions. How- 
ever, he said that he knew of no 
industry in which there was any 
need for competitors to get to- 


by Gen- 


The Taft analysis was prepared | 


on the staff of legislative experts. | 


men wanted free enterprise and | 


their competitors and agree on 
price reductions they could be 
prosecuted under the antitrust | 


AMA 


(Continued from Page 24) 


| with him on the floor of the 

Senate for nine months. 

Later, after an apprenticeship 
with the Aluminum Co. of Amer- 
|ica, he returned to Washington to 
spend eight years handling Alcoa’s 
| government relations. 

Then, he joined AMA in 1939. 

Romney came from a people with 
a tradition of pioneering. His fore- 
|bears went West early in Amer- 
|ica’s history to make the “desert 
blossom as a rose.” 

However, Romney believes that 
their problem was simple com- 
pared to that of the modern pio- 
neers in social and human rela- 
tionships. 

Yet the quality that gives Rom- 
ney his great forcefulness is his 
faith that it can be done; that 
America can be _ spiritually  re- 
awakened. 

Today the only real obstacles to 
ithat fulfillment are the _ false 
| prophets who are not on our team 
and never want to be. We have 
had them with us always, and it is 
written that “by their fruit, you 
shall know them.” For it is a bitter 
fruit of hate, of man against man, 
and organization against organiza- 
tion. 





The End. 
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ie PROFIT TO THE DEALER A FAVOR TO THE CUSTOMER bor committee, Taft released an | apparently ignores the _ responsi- 
7 Extra Strong Rear Protection Ample Clearance for Trunk Lid to Open| ©Conomic analysis disputing the | bility of government and labor to 
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THE DELAHAYE 


Cars from Foreign Lands 


For those with a yen for the exotic in autos, Hoffman Motor Car 
Co. in New York is offering a variety of foreign models at prices 
ranging up to $22,000. M. E. Hoffman, president of the firm, sees a 
good chance of developing a market for these luxury cars, and will 
be looking for dealers in metropolitan centers when he can get 
enough cars. Hoffman is the sole U. S. distributor for Alfa Romeo, 
Lancia, Delahaye, Hotchkiss, Allard, Daimler and Lanchester. 

On display at the present time are some Lancia sedans, both in the 
Aprilia and Ardea models, and a special convertible four-seater Pinin 
Farina body, a Delahaye coupe made by Figoni & Falaschi, and a 
Lanchester sedan with a sliding roof. 

Rene G. Baisier, sales manager, says the Alfa Romeo is the fastest 
car in the world. The Lancia, he says, has independent suspension for 
all wheels and a V-shaped engine. The Delahaye is the French sport 
car, with three carburetor adjustments and Cotal gear box. Baisier 
reports that the cars have stirred great interest in the exclusive 


showroom on Park Ave. 


Dealers tell me 


was equipped with Auto-Lite igni- 
tion and Timken rear-axle. 
aa + + 


Ford Was Producing 
6,000 Cars a Day 


ORD was, of course, the out- 

standing producer during this 
period of the industry’s history. 
With three eight-hour shifts, a pro- 
duction of 6,000 cars a day was ob- 
tained. The original Ford tractor 
was being produced with an out- 
put averaging 400 units a day. The 
price was $395. 

Franklin was working on a four- 
cylinder air-cooled car, but post- 
poned it indefinitely. Gardner was 
still a factor, producing in season 
650 cars a month. Haynes was 
financially strong and built about 
15 cars a day. Hudson-Essex, with 
Roy Chapin at the head, had some 
record days with an output of 300 
cars. Harry S. Moock, formerly 





Jeep Station Wagon Bodies 





Retall Price FOB Cleveland, O., $195 


immediate Delivery Anywhere in the 
United States 


LIBERAL DEALER DISCOUNTS 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, 0. 











ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11, MICH. 
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manager of the NADA, was 
pointed sales manager. 
Hupmobile, with J. Walter 
Drake as chief and a fine export 
business, was a steady producer 
and strong financially with grati- 
fying earnings. The factory’s ca- 
pacity was around 3,000 cars a 
month. Jordan was assembling 
cars during the selling season at 
the rate of 1,000 cars a month. 


Sloan Gives U. S. 
2 Years to ‘Get 


House in Order’ 


NEW YORK.—This nation has 
about two years in which to get 
its economic house in order and 
there must be no 
delay because 
after that time it 
may be too late, 
Alfred P. Sloan 
jr. warned at a 
meeting of Auto- 
mobile Oldtimers 
here last week. 

Sloan, guest of 
honor, empha- 
sized that costs 
and prices must 
be gotten down 
and that labor psychology of the 
same pay for less work must be re- 
placed by the principle of more 
money for more work. 

At the same time industry must 
produce more and better goods ac- 
companied by a general techno- 
logical advance under the leader- 
ship of “industrial statesmanship,” 


ap- 








Alfred P. Sloan 


~The said. 


He praised Henry Ford for in- 
itiating mass production and Henry 
M. Leland for originating inter- 
changeable parts. The production 
of planes by the thousands during 
the war was traced by the speaker 
to William S. Knudsen’s applica- 
tion of mass production and inter- 
changeable parts. 


| 





D. McCall White, who designed 
the LaFayette, was talking about 
a merger with Pierce-Arrow, but 
the plan fell through. It was later 
sold to C. W. Nash, who moved 
the plant from Indianapolis to 
Milwaukee the latter part of the 
year. 

Henry Ford bought the Lincoln 
plant in February at a receiver's 
sale for $8,000,000. Prices were cut 


from $800 to $1,200. Ford dealers | 


were given the contract ‘to handle 
Lincolns. Plant capacity at that 
time was around 800 cars a month. 

Maxwell and Chalmers were sep- 


arate companies, but operated by | 


the same executives. During the 
year the Chalmers went in receiv- 
ership. Nash was making both 
fours and sixes. In five years Nash 
had advanced from twenty-fourth 
to fifth place in the industry. E. H. 
McCarty, formerly with Studebak- 
er, took charge of the sales de- 
partment. 


Olds, Oakland Built 


4,000 a Month 


(ARLAND capacity was around 
4,000 cars a month. Oldsmobile, 
of which A. B. C. Hardy was presi- 
dent, had a line consisting of two 
eights and a four. The capacity 
was the same as Oakland. 
Packard, with Alvan Macauley at 





In Philadelphia—nearly everybody reads The 


|the head, was making a single and 
|a twin six, as well as trucks. The 
| production in May, 1922, ran 1,500 
|single sixes, 500 twin sixes, and 
500 trucks. Ray Chamberlain, re- 
cent NADA manager, was then 
|truck sales manager. The company 
resumed dividends on both pre- 
ferred and common stock. 

Paige organized the Jewett to 
be sold through Paige dealers. 
Peerless, with R. H. Collins as 
president, built about 500 cars a 
month. Reo, with R. C. Reuschaw 
as sales head, was making 
around 100 passenger cars a day. 

Rickenbacker built 50 sample 
cars in January and by May was 
running about 800 a month. Stude- 
baker was going strong, still hav- 
ing a plant in Detroit, building 
around 450 cars a day. Production 
for the year was 110,000 cars. The 
company declared a common stock 
|dividend of 25 percent. 

Stearns built both four and six- 
cylinder Knight models. Production 
| was running around 15 cars a day. 
Willys-Overland was just changing 
from distributor to branch system 
| of distribution. The factory capac- 
ity was around 10,000 cars a month. 
John N. Willys assumed active 
management of the company dur- 
ing the fall of that year. 
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| Lewis Authors 


| Book on Pioneer 


| Days of Industry 


DETROIT.—“Motor Memories—A 
Saga of Whirling Gears,” a new 
book on the automotive industry's 
early days, is slated for publica- 
tion today (Apr. 21) by Alved Pub- 
lishers, Detroit. 

The author is Eugene W. Lewis, 
president of the Industrial Na- 
tional Bank here, who launched 
his business career more than 50 
years ago as sales manager of 
Timken Roller Bearing Co. 

Lewis dwells on his early ac- 
quaintances with Henry and Edsel 
Ford, Walter Chrysler, Alfred P. 
Sloan and William C. Durant, re- 
vealing many anecdotes and epi- 
sodes that have hitherto been gen- 
erally unknown. 

“No one man invented the auto- 
mobile,” Lewis says. “There were 
many idealists among that early 
group of pioneers in the automo- 
bile picture. I met them all, be- 
came friends with many of them, 
and yet, I cannot recall any one 
of them taking a heroic stance and 
saying, ‘I shall build an automo- 
bile .. . for the health and happi- 
ness of the world’.” 





Bulletin 


The Sunday Bulletin — first issue published February 9, 1947 
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Chrysler Shuffle 
Moves Four 


Regional Heads 


DETROIT.—G. B. (Jerry) La- 
Suer, for the last nine years re- 
gional manager for Chrysler in the 
Atlanta, Ga., region, has resigned, 
effective Apr. 15, to become a Chry- 
sler dealer in Birmingham, Ala. 

Stewart W. Munroe, general sales 
manager of Chrysler division, an- 
nounced that LaSeur will be suc- 
ceeded as head of the Atlanta re- 
gion by Claude B. Nichols, who 
will be transferred to that territory 
from the El Paso region, where he 
has been regional manager since 
1944. 

To fill the 


vacancy left by 
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Nichols’ transfer, Arthur J. (Buck) 
Wilson will be promoted to re- 
gional manager and assigned to El 
Paso. 

Charles B. Neely, district man- 
ager in the Washington region, has 
resigned, effective May 1, to be- 
come a partner in the Maryland 
Garage, Chrysler dealership in An- 
napolis, Md. 


Leases Garage in Wis. 


The Alois Golob Garage, Rib 
Lake, Wis., has been leased by 
Earl Mellraith, who will open a 
salesroom for used cars, with a 
repair shop in connection. The 
building was formerly occupied by 
John Brown, who operated it as 
the North Side Garage. 
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Cash-in on this proven 
safety lock for four-door 
sedans. Every four-door 
sedan owner, including taxi 
and police car fleets, are 
sure-fire prospects. Ha-CAR 
Safety Lock provides two-door 
safety for four-door cars, and 
is completely automatic--locks 
rear door by closing front door. 
Easily installed, foolproof and 
fully guaranteed. Get your share 
of HaCAR two-way profits 


from sales and installation charges 
from both new and used car owners. Write 
today for complete information and literature. 
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SES, 






kman 


200 Madison Avenue, New York |6, N.Y. 























VAL Lal 
A/a ieee 








and Sunday papers in 1946, accord- 
ing to estimates released last week 


by the Bureau of Advertising, 
American Newspaper’ Publishers 
Assn. 


The bureau's statistics show that 
|the 1946 figure represents an in- 
crease of 10.7 percent over the 1945 
total of $803,593,000. The gain over 
1944, when the figure was $763,162,- 
706, is 16.6 percent. 

Weekly expenditures in 1946 av- 
eraged $17,106,000, and the monthly 
average was $74,124,000, the bureau 
estimated. 

Of the total amount spent in both 
countries, U. S. readers accounted 
for $845,868,000 while those in Can- 
ada paid out $43,620,000. 

Meanwhile, “Newspapers on the 
March, 1947” will be the theme of 
the Bureau of Advertising’s session 
Apr. 23 at the annual meeting of 
the American Newspaper Publish- 
ers Assn. at the Waldorf-Astoria 
Hotel. 





Battery Campaign 


An enlarged and intensified ad- 
vertising and merchandising cam- 
paign to encourage sales of the 
Prest-O-Lite “Hi-Level” battery is 
now under way, according to A. A. 
(Tony) Feldman, sales manager. 
Every method of advertising me- 
dia is being used, including maga- 
zines, coast-to-coast radio, direct 
mail, displays, promotion kits and 
point of sale indentification. 


‘People Are Talking’ 


Bob Ross’ nomination for topper 
in Studebaker wrong-way stories 
is the one of the hunter whose dog 
always rode in the truck compart- 
ment. When the hunter got his new 
Studebaker, he lifted up the hood 
and the dog hopped in. After be- 
ing helped out, the dog circled the 
ear and still thought he was right. 

Personally, I still like Jack 
Benny's rear-gunner on new Stude- 
baker. 


Selling America 

In a speech before the Wash- 
ington (D. C.) Advertising Club, 
Edward C. Donnelly jr., president 
of Standard Outdoor Advertising, 
Inc. and of John Donnelly & Sons, 


ICC Advises 
Better Cartons 


For Batteries 


WASHINGTON.—As a result of 
a conference with the American 
Trucking Assns., the ICC has rec- 
ommended development of a ship- 
ping container for batteries to 
eliminate “most, if not all, of the 
damage and complaints now prev- 
alent.” 

The conference was held after 
ATA charged that present fibre- 
board containers are inadequate 
and permit damage not only to 
the batteries but to other cargo 
due to acid leakage. 

In a letter to the Assn. of Ameri- 
can Battery Manufacturers and to 
ATA, ICC stated: 

“The evidence brought out in 
the conference and from other 
sources, all seems to indicate that 
damage to batteries and other 
freight is occurring from various 
causes, many of which are due to 
inherently weak, or incorrect con- 
tainers. 


Newspaper readers in the United 
States and Canada spent a record 
sum of $889,488,000 to buy daily 





“It appears that a more satis- 
factory container needs to be de- 
veloped; one that would include 
better protection for the tops of 
batteries and, if possible, the en- 
tire cover should be made acid or 
water-proof by impregnating it 
with wax or some substance that 
would prevent softening of the con- 
tainer by dampness.” 


Vice-President Odom 
Robert Odom has been named 
vice-president of Odom Motor Co. 
(Willys), 125 Kennedy St., Spar- 
tanburg, S. C, 
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Record Price Paid 
To Read the News 
By Bob Finlay 


|}ness to do a thorough selling job 
in the interests of the country on 
cern and therefore of great im- 
portance to business. 

He called upon business to for- 
mulate a “public relations program 
for America,” citing the Adver- 
tising Council as an organization 
through which media, business and 
industry can channel its forces in 
public service. 

“Our job in America as I see 
it,” said Donnelly, “and believe me 
I'm not one who sees bogey-men 
hiding in closets and under beds 
and in labor unions—our job in 
America is to so strongly and 
forcefully sell America to Ameri- 
cans that they can’t resist buying 
and once bought, to preserve, pro- 
tect and develop it. A strong Amer- 
ica has nothing to fear. 





'To the Rescue 


Hard on the heels of a suggestion 
by the Truck-Trailer Manufactur- 
ers Assn. recently that shippers 
consider utilization of highway 
freight trailers to overcome the 
railroad boxcar shortage, has come 
word that truck-trailers actually 
have enabled a number of daily 
newspapers to continue publication 
by transporting the _ necessary 
newsprint from Canada to points 
in this country. 

In suggesting greater use of 
trailers, Julius L. Glick, president 
of TTMA, had said: “It has been 
estimated that a single tractor 
semi-trailer rig on relatively short 
hauls can do the work of five box- 
cars. This is because the highway 
vehicle has greater flexibility and 
quicker turn-around time.” 


Scooter 


With the announcement of an 
all-time high in production levels, 
the American Moto-Scoot Co., man- 
ufacturer of power scooters, is em- 
barking upon one of the biggest 
sales promotion campaigns ever 
undertaken in the field of low-cost 
transportation. 

Full page, half page and quarter 
page advertisements will run in na- 
tional magazines. Newspapers 
throughout the country will carry 
a series of 600 line insertions. A 
program of cooperative dealer ad- 
vertising will utilize radio and local 
newspapers. In addition, there is 
now being developed an entirely 
new approach in point of sale mer- 
chandising for power scooters. 

Qualified dealers are now being 
chosen in several key areas. The 
company is located at 1305 W. | 
Carroll Ave., Chicago. 


More stringent regulation of out- 
door advertising is being 
in a number of states, a 
reveals. 

In the most far-reaching action 
yet taken by any state in this di- 
rection, the Massachusetts Outdoor 
Advertising Authority issued a 
ruling in March prohibiting the 
erection of new outdoor adver- 
tising billboards in open country 
or residential areas of the state. 

Meanwhile, bills to impose new 
curbs on outdoor advertising have 
been introduced in Wisconsin, 
Maine, New Hampshire and Ver- | 
mont. 


| 
Curbs on Outdoor | 


sought 
survey 


Names 


Edward F. Donovan has been ap- 
pointed an account executive of 
Ross Roy, Inc., it 
was announced 
last week by Ross 
Roy, president. 
He will be in 
charge of the 
Hewitt - Robins, 
Ine. account—in- 
cluding the Rob- 
ins Conveyors di- 
vision of Passaic, 
N. J., and the 
Hewitt Rubber 
division of Buf- 





E. F. Donovan 


falo. Donovan began his advertis- 


Boston, called upon American busi- | 


|} problems which are of public con- | 


ing career in 1931 with Ad Coun- 
selors, Detroit agency. 


Paul C. Fulton, assistant ma.- 
ager of the retail advertising de- 
partment of the Chicago Tribuie 
since April, 1945, has been appoinc- 
ed manager of the division, it was 
announced by Chesser M. Camp- 
bell, advertising manager. Fulton 
succeeds Daniel F. McMahon, r.- 
|tail ad chief since November, 192 
who died Apr. 4. 





| 
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Mid-City Motors 


A business name has been filed 
| by Mid-City Motors, 1600 Main St., 
| Buffalo, by Richard Morgan and 
| Edward Rothstein. 


Hope Metal Bins provide 
quick, orderly expansion for 
parts departments. Patented 
Slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 
your specifications—ready for 
immediate use. Sturdily con- 
structed for long, rugged use. 
Used by leading auto dealers 


everywhere. Write for folder 
showing various models. 


Early Delivery 


HOPE METAL 


PRODUCTS, INC. 
1509 Rockwell Ave. 
Cleveland 14, Ohio 


merchant 
chiefs 


More than half of America’s 
825,000 Elks own their own 
business. A good sign, indeed, 
that these men are just the 
customers you’re looking for 
if you sell a quality product. 
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TAN & BLACK TOPS 


For All Convertible Cars 
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engineering laboratory, Dearborn. Wright, 






chinery In original Wright shop. 







In Restoring 


OW much of the story of 

Henry Ford, as the _ world 
knows it, is truth and how much 
fancy, is for historians to deter- 
mine. But to those who knew him 
well, it makes lit- 
tle difference; the 


facts themselves 
are as rich as 
legend. 

Such is the 
view of Fred L. 
Black, long-time 
Ford _ associate 


interviewed by 
Automotive News 
shortly after Mr. 
Ford's death 
April 7. Black, 
director of public relations, Nash- 
Kelvinator Corp., was with the 
Ford company for 23 years in ad- 
vertising and public relations exec- 
utive capacities and was close to 
Henry and Edsel Ford in many 
projects. 

“There is no end of stories that 
reveal something of the genius 
and personality of Mr. Ford,” 
Black said, “but one of the most 
typical concerns his plans to 
honor the Wright brothers. 
“Henry Ford liked celebrations 

and we had many of them in con- 
nection with the Edison Institute 
Museum and Greenfield Village. 

“The celebration on April 16, 
1938, in honor of the Wright broth- 
ers, was one of the highlights 
among the many held there. It 
was at this celebration that the 
house in which Orville Wright was 
born and the brothers grew up, 
and the Dayton (O.) shop in which 
they made their first airplane, was 
first opened to the public in 
Greenfield Village. 

“Mr. Ford had had the house 
and shop very carefully disassem- 
bled at Dayton with all the parts 
marked, moved it to Greenfield 
Village on trucks and reassembled 
there,” Black continued. “Before 
moving them from Dayton, Mr. 
Ford, Edsel Ford, Ed Cutler, Mr. 
Ford’s Village architect, and I 
went to Dayton to inspect the 
buildings with Orville Wright. Mr. 
Ford told Mr. Wright we wanted 
all the original furniture and 
equipment the Wright’s had in the 
house and shop in 1903, when they 
made their first plane. 

“After a two-year search, we 
had found most of it. Some of 
the machinery, which had been 
in the shop in 1903, was discov- 
ered in Pennsylvania, some in 
Ohio and some in Indiana. Only 
the base of the little gasoline 
engine, which was used for pow- 
er to drive this machinery, could 
be located. Orville Wright and 
Charlie Taylor, who had been the 
Wright Brothers’ mechanic in 


100,000 Tractors Built — 


By Ford-Highland Park 

HIGHLAND PARK, Mich.— 
The 100,000th Ford tractor to 
be built in Ford Motor Co.’s 
Highland Park plant left the 
final assembly line April 11, 
Harold J. Robinson, manager of 
the Highland Park plant, an- 
nounced. . 

Robinson pointed out that 
Ford tractor production, run- 
ning at the rate of 100,000 a 
year, is at an all-time high. The 
tractor division was expanded 
and moved from the Rouge 
plant to Highland Park in 
July, 1945. 


~~ 






















ORVILLE WRIGHT, CHARLES TAYLOR, Henry Ford, in June, 


discussed details of drawings for reconstruction of early gas engine which drove ma- 


Ford Dots i of Past 


Fred Black Tells of Painstaking Care 
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eral Motors, was the toastmaster. 
It was attended by 200 persons, 
including many of the great in 
the world of exploration and avia- 
tion—Glen Martin, Igor Sikorsky. 
Major DeSeversky, Vilhjalmur Ste- | 
fansson and others. Walter Brock- | 
ins, of Los Angeles, first civilian 
to be trained to fly by the Wright 
brothers, was there. So was Gen- 
eral Frank Lahm, first Army offi- 
|cer to fly with the Wright broth- | 
ers. 

“Griffith Brewer, the first Eng- 
lishman to be an airplane passen- 
ger and an early friend of the 
Wright’s, came from London for | 
the celebration. 

“Today in Greenfield Village the} 
Wright shop and house stand near 
the house in which Henry Ford | 
was born. Two simple homes and | 
a small, simple shop that will be 
enduring shrines to three great | 
men who revolutionized transpor- 
tation, Wilbur and Orville Wright 
and Henry Ford.” 


























1934, in the Ford 
Taylor (early Wright mechanic) and Ford 








Warns Business | 
Against Reliance | 


On U. S. Loans 


DETROIT.—Henry T. Bodman. 
member of the board of directors 
of Reconstruction Finance Corp., 
told the Economic Club of Detroit 
last week that it was “disturbing 
to me that in the past year there 
have been numerous instances of 
particular industries which have 
requested the government to in- 
terfere with the laws of supply 
and demand for their special bene- 
fit.” 

After warning that the govern- 
ment will intervene or take an 


Wright Shop 


those early days, remembered 
enough of the details so that 

Mr. Ford’s engineers could make 
drawings of the original engine, 
which we then reconstructed. 
The Wright’s had not purchased 
the original, but had designed 
it in 1901, had castings made 
and had done the machining 
themselves, assisted by Mr. Tay- 
lor. 

“Henry Ford, Orville Wright and 
Charlie Taylor spent hours work- 
ing over the drawings for the re- 
production, to be sure the engine 
was faithful to the original. As 
soon as it was installed in the 
shop, Mr. Wright came to Dear- 


born, the three men inspected it active part in business affairs if 
and pronounced it okay. sufficient pressure is brought to 
bear upon it, he recommended 


“Mr. Ford and Mr. Wright were 
equally meticulous about all the 
details of the other equipment in 
the shop and the furniture in the 
house,” Black recalled. “The 
Wright’s had manufactured bi- 
cycles before they went into the 
airplane business. We searched for 
original Wright bicycles all over 
the country. One was found as far 
away as Los Angeles. 

“Much of the Wright’s furniture 
had been destroyed during the 
Dayton flood of 1913. I got a list 
of what was in the house at the 
time. On this was an upright piano 
which had belonged to Katherine 
Wright, their sister. Mr. Wright 
told me this had been damaged 
so by the flood that they had given 
it to a junkman. When I related 
this information to Mr. Ford, he 
said, ‘Do you suppose you could 
find that junkman?’ 

“No one connected with the 
Wright family could remember 
who he was and the search for 
the piano was eventually given up. 


“Another piece of Wright 
equipment which had to be re- 
produced was the original wind 
tunnel. Mr. Wright, fortunately, 
had dimension sketches of this 
and it was a simple matter for 
the mechanics at Greenfield Vil- 
lage to reconstruct it. The orig- 
inal of this, made by the Wright 
brothers in 1901, was the first 
wind tunnel in which measure- 
ments of any accuracy were se- 
cured. It was the Wright’s sci- 
entific approach to the problems 
of flight which gave results suf- 
ficiently accurate to be of use in 
designing aircraft. 

“When planning for the Wright 
brothers’ celebration at Greenfield 
Village, Mr. Ford learned that Mr. 
Wright had the original negative 

of the photograph of man’s first 
flight, taken of Orville Wright in 
the plane a few seconds after he 
had taken it off the ground. This 
is probably the most valuable glass 
negative in the world,” Black de- 
clared. 

“Mr. Ford thought it would be 
a wonderful thing if we could en- 
close a print, made directly from 
this negative, with each of the pro- 
grams on the day of the celebra- 
tion. I made a trip to Dayton per- 
sonally to carry the negative to 
Dearborn. Mr. Ford’s own photog- 
rapher made the contact prints 
and a few enlargements, and then 
I personally carried the negative 
back to Dayton to be replaced in 
Mr. Wright’s safe. 

“The celebration lasted all day 
April 16, 1938, and ended with a 
dinner at Dearborn Inn, at which 
Orville Wright was the honored 
guest. Charles Kettering, of Gen- 


“that all elements of the enter- 
prise system must practice a high 
degree of restraint as a matter 
of principle, if our system is to 
remain free from government in- 
tervention and controls.” 

“We must resolve to deny our- 
selves the apparent short-term 
benefits of government assistance 
if we are to maintain the long- | 
term advantages of the enterprise | 
system,” Bodman said. | 

RFC loans and _ investments 
reached their peak of $2.3 billion 
in 1935. Wartime peak was $1.9) 
billion, he stated. Since then these | 
loans have been reduced to three | 
quarters of a billion—a reduction 
of nearly 60 percent. | 

In the aggregate, RFC has| 
loaned about $8.3 billion, of which 
$7.5 billion, or about 90 percent, 
has been repaid. It has taken 
losses of about $22 million on these 
loans and has set up reserves out 
of earnings of over $100 million 
to cover losses which may be real- 
ized on the $750 million of loans 
still held. 


Kimbrough Heads 
Truck Section 
For Ford Motor | 


DEARBORN.—J. D. Ball, direc- | 
tor of Ford Motor Co.’s truck fleet 
sales department, has announced | 
appointment of W. E. Kimbrough | 
as manager of the truck section. | 

Kimbrough, who has been assist- | 
ant manager of the Somerville 
(Mass.) Ford sales district, will be 
at the central office in Dearborn. 

A native of Hardin, Mo., Kim- 
brough joined Ford in 1928 at 
Kansas City, Mo. He has had ex- | 
tensive experience with the com-| 
pany in the merchandising of both 
cars and trucks, having held posi- 
tions at the Kansas City, Omaha, 
Denver and Somerville district 
offices. 








Tin Price Hiked 


Dime a Pound | 


WASHINGTON. —A _ price _in- 
crease of 10 cents a pound on tin 
for American buyers was put into 
effect last week by RFC, the sole 
supplier to the trade in this coun- 
try. The new price for the metal 
is 80 cents a pound. 

FRC said the boost follows a 
nine-cent increase in the price it 
must pay Bolivian producers this 
year. The 1947 contract between 
RFC and the Bolivians is expected 
to provide between 10,000 and 12,000 
tons of tin for the U. S. 


| 


| revision on its alloy strip prices. 


Nash Buys 3 Buildings 
In Kenosha from WAA 


was made here last week by Nash | 
Motors that WAA had given Nash 
title to three buildings here which | 
were used during the war for the 
manufacture of plane motors. 


volve payment of $1,053,718. 





1947 


| Car, Truck Output Estimates | 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Week Week Total Total 
Ended Same Ended Total Jan, 1 to Jan. 1 to 
Apr. 19, Week Apr. 12, April, Apr. 20, Apr. 19, 

1947 1946 1947* 1947* 1946* 1947* 
GENERAL MOTORS 28,607 10,978 30,635 82,952 28,328 404,281 
Buick . ‘ 5,742 1,477 5,671 16,337 2,476 74,077 
Cadillac 1,269 612 1,448 3,683 1,447 16,718 
Chevrolet 12,842 4,728 14,722 38,416 10,268 193,484 
Oldsmobile 4,128 1,784 4,068 11,389 4,262 56,330 
Pontiac .. 4,626 2,377 4,726 13,127 4,875 63,672 
CHRYSLER 16,737 15,615 16,195 44,576 133,447 226,003 
De Soto 1,617 1,611 1,589 4,405 16,548 22,669 
Dodge ‘ 4,514 5,281 4,409 12,213 41,819 61,749 
Plymouth 8,382 6,914 8,049 22,089 56,184 111,272 
Chrysler 2,224 1,809 2,148 5,869 18,896 30,313 
FORD 14,935 10,713 11,884 38,146 97,543 220,099 
Ford 11,752 9,327 9,397 30,060 84,549 173,184 
Lincoln 649 197 520 1,642 2,067 9,219 
Mercury 2,534 1,189 1,967 6,444 10,927 387,696 
CROSLEY 314 . 318 892 one 5,482 
HUDSON 2,674 2,488 6,173 18,274 37,6384 
KAISER 951 827 2,489 see’ 14,132 
FRAZER 910 755 2,437 nha 9,718 
NASH . 2,784 2,604 2,760 7,710 22,484 37,051 
PACKARD 1,019 1,014 1,033 2, 2,493 14,261 
STUDEBAKER 2,356 2,202 6,388 18,633 37,279 
WILLYS?* 764 736 2,084 care 9,978 
Total Cars, U. S. 72,051 40,924 69,833 196.700 316,202 1,015,918 


‘Station wagons. *Revised. 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 


Week Week Total Total 
Ended Same Ended Total Jan. lto Jan. 1 to 
Apr. 19, Week Apr. 12, April, Apr. 20, Apr. 19, 

1947 19146 1947* 1947* 1946* 1947* 
CHEVROLET 5,869 6,500 6,994 17,936 17,736 103,073 
FORD . 6,258 4,012 4,902 15,971 58,685 92,0386 
EE. snk ts yseie kx 3,502 2,907 3,423 10,728 30,674 52,838 
INTERNATIONAL 3,254 2,004 3,236 9,141 22,966 44,633 
WILLYS .......... 1,810 oie 1,836 4,954 16,729 26,016 
STUDEBAKER 1,360 724 1,186 3,634 7,873 20,172 
GMO ...:.. 1,733 1,025 1,522 4,644 2,688 21,976 
REO ...... 521 201 512 1,452 3,215 7,228 
WHITE 384 334 378 1,073 3,321 5,705 
MEI. 6 3.5 oops 0s 427 227 402 1,152 2,875 5,977 
DIAMOND T 299 261 288 845 3,497 4,954 
FEDERAL 33 162 101 338 1,014 2,611 
HUDSON .. 88 esa 86 203 790 1,664 
GRPUNEOE, nics svesees 738 cna 39 187 ae 450 
MISCELLANEOUS . 371 516 362 1,010 8,344 5,896 
Total Trucks, U.S. ... 25,987 18,873 25,267 73,268 175,357 395,224 


Total Cars, Trucks, 


le Rae 98,038 59,797 95,100 269,968 491,559 1,411,142 
| ~~ Total Cars, Trucks, 

Canada 5,211 3,981 «4,903 14,610 36,814 74,871 
~ Grand Total, Cars and Te 

Trucks, U. S. and 

Canada . ses. 108,249 63,778 100,003 284,578 528,373 1,486,013 





"Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 121,354 units. 

*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 


Output 
(Continued from Page 1) 


ued downward in major industrial Ma 

centers throughout the country. 
Along with that, Carnegie-Illinois 

Steel Corp. announced a downward 





Ford Foundation 
Now Dwarf 
All Public Trusts 


DETROIT.—The Ford Founda- 
tion—organized by the late Edsel 
B. Ford and incorporated in 1936 


An 8.2 percent increase in the base 
price recently allowed by OPA was | 
eliminated and extras were re-|__has grown from a $25,000 begin- 
vised in what was described as an ning to a present-day value show- 
effort to obtain to a better prac-| jing assets of $109,168,005, accord- 
tical balance with costs. 'ing to the last report filed by 
Steel demand continues strong,| Henry Ford II on June 30, 1945. 
however, especially as far as the | It remains a speculative matter 
auto industry’s need for flat-rolled| whether or not the Ford Founda- 
products is concerned. Some in-/tjon is now the world’s largest 
dustry officials contemplate that/| public trust. Even without possible 
the delivery situation will remain} bequests in the still unfiled will 
tight throughout 1947, but that| of the late Henry Ford, the Foun- 
feeling is not general. Others feel | dation ranks third among public 
that it will be a few months be-| trusts in the U. S. Only the Rocke- 
fore the entire situation eases but | feller Foundation, founded in 1903, 
that there are definite signs that | and the Carnegie Corp. of New 
it is easing now on some of the| York, founded in 1911, hold larger 


heavier products. assets. 

Production of steel during Purpose of the Foundation is 
March established a peacetime |to “receive and administer funds 
record, thereby resulting in a | for scientific, educational and 
total first quarter output of 20,- | charitable purposes all for the 
919,055 tons, the highest for any | public welfare.” The fund contri- 
peacetime quarter. butes to the Greenfield Village, 


That report and other indica-| Kdison Institute, Henry Ford Hos- 


| tions are welcomed by some in-| pital and charity institutions, it 
dustry officials as proof that seri- wes deslared. 
ous shortages may come to an end ae : 
| soon, if labor troubles do not sud- Officials of the Foundation are: 
denly reverse the trend Henry Ford II, president and 
: “et oe trustee; B. J. Craige, secretary- 
treasurer; Gordon S. Rentschler, 


and Karl T. Compton, trustees. 


KENOSHA, Wis.—Announcement | 


Forest Moves 
Forest Olds-Cadillac Co. is now 
established in its new location, 7733 
Forsythe Blvd., Clayton, Mo., ac- 
cording to Arthur Lindburg, presi- 
in- | dent. The firm was formerly lo- 
| cated at 5885 Delmar Blvd. 





The transaction is said to 











q 
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Raybestos Offers 
New Lining Sets 
For Bonding 


BRIDGEPORT, Conn.—To capi- 
talize on the present trend to- 


wards bonding brake lining to 
brake shoes, Raybestos division of 
Raybestos-Manhattan, Inc., is in- 


troducing a new product, Ray-Bond 


PG Sets. 


Ray-Bond is packaged, unchamf- 
made to 


ered brake lining sets, 
the same specifications as Ray- 
bestoc PG sets, except that they 
are undrilled. 


Ray-Bond sets are now available 
for most passenger cars and for 
the more popular trucks and may 
be used with any of the accepted 
bonding processes, the company 
states. 

The advantages claimed for 
are: 

1. Unchamfered segment with 
square edges, serves as a scraper, 
to remove grit and dust from the 
drums, assuring smoother and 
quieter brakes. 

2. More brake surface due to the 
elimination of rivet holes and no 
possibility of drum scoring due to 
rivet heads. 

3. Brake lining can be used down 
to wafer thinness, increasing the 
life of the lining. 

4. All Ray-Bond sets are fur- 
nished in the same combinations 
as Raybestos PG sets to assure the 
right materials for each installa- 
tion. 

Folders embodying complete in- 
formation, together with passen- 
ger car and truck specifications, 
may be obtained from the division 
offices here. 


S. C. Reinstates 


Inspection Law 


COLUMBIA, S. C.—The South 
Carolina House of Representatives 
has sustained Gov. J. Strom Thur- 
mond’s veto of the bill to continue 
wartime suspension of the motor 
vehicle inspection law until March 
1, 1948. 

The House action had the effect 
of making the law operative im- 
mediately. The last effective sus- 
pension expired March 1. 


$10,000 Fire at Merideth 

HOT SPRINGS, Ark.—Fire re- 
sulting from an explosion dam- 
aged the David Merideth Motor 
Co. here. Damage to the dealer- 
ship was estimated at $7,000, plus 
an additional $3,000 to four auto- 
mobiles and a jeep. Loss was part- 
ly covered by insurance. 


it 


HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 















for woman, as- 
sistant bookkeeper with Chevrolet-Cadil- 
lac dealer in the most beautiful seacoast 


city in Florida. Requirement, at least 
three years General Motors accounting 
System. State experience and salary re- 
quired in personal letter. Larry Dimmitt, 
Clearwater, Florida 





WANTED BOOKKEEPER who understands 





General Motors accounting system to 
take full charge of office position open 
at once. Judy Hollywood Motors, Holly- 
wood. Florida, Chevrolet Dealer. 

MALE HELP WANTED—Man to take 
charge of Service Department in large 
distributorship in Albany, New York. 
Must be experienced in supervision, in 
service followup and service programs. 
Six of our employes have over 20 years 
service. Good working conditions. Box 
1692, c/o Automotive News, Detroit 26 

















HELP WANTED 











MALE HELP 


WANTED 


PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 








SALES ENGINEER. Permanent 
ment, opportunity for 
Prominent, established company. Prefer 
engineering, manufacturing, and _ sales 
experience. Age 30 to 48. Automotive 
and general purpose product of interna- 
tional reputation. Box 1707, c/o Automo- 
tive News, Detroit 26. 


PARTS MANAGER. Must have ability to 
take complete charge of parts depart- 
ment in well equipped growing dealer- 
ship, International Harvester, Oldsmo- 
bile, and Packard. Located in lake dis- 
trict of central Florida in town of 8,000. 
Sales potential in trade area offers real 
opportunity to substantially increase 
parts volume. Salary and percentage. In 
reply, state age, experience, education, 
marital status, availability, salary de- 
sired, references. Enclose photo. Replies 
kept confidential. Triangle Motors Co., 
Leesburg, Fla. Phone 280. 


WE ARE LOOKING FOR A_ $10,000 a 
year service manager. Experienced man 
with ability to organize and direct serv- 
ice promotional campaigns. Must have 
organizational experience to supervise 
and direct large group of personnel for 
Toledo’s modern new car dealership with 
latest type shop equipment and service 
facilities. Unlimited opportunity for right 
man. Write or call Mr. Bauer, c/o 
Bauer-Harrington, Inc., Lincoln-Mercury 
dealer, 2101 Madison Ave., Toledo, Ohio. 

WANTED — EXPERIENCED SERVICE 
MANAGER, by a reliable Chevrolet 
dealer in middlewest. Have been in the 
automotive business since 1905. State 
age, schooling, previous record of em- 
ployment and number of years’ experi- 
ence. Box 1710, c/o Automotive News, 
Detroit 26. 

——_—_— LT 
AUTOMOTIVE SALES AND SERVICE 
Representative for dealer contact work 


employ- 
advancement. 





wanted by nationally known manufacturer | 


of ignition replacement parts. Prefer man 
who has experience handling electrical 
parts produced by car equipment supplier. 
Must be free to travel. Please give ex- 
perience, age and salary expected. 
BOX No. 1708 
C/O AUTOMOTIVE NEWS 
DETROIT 26 


$$ TT 
POSITION WANTED 





GENERAL MANAGER OR ASSISTANT. 
Veteran, married, engineering back- 
ground, G.M. dealer before war, desires 
position of responsibility and perma- 
nency in dealership or as factory rep- 
resentative. Presently employed in air- 
craft engineering. Box 1683, c/o Auto- 
motive News, Detroit 26. 


FLORIDA CONNECTION—-Extensive ex- 
perience in automotive and truck-trailer 
sales; service and accounting. Now cor- 
poration comptroller nearby but inter- 
ested in management on partnership or 
comparable basis in Florida. Age 40, 
able, energetic, high integrity. Backed 
by proven record. Box 1703, c/o Auto- 
motive News, Detroit 26. 


NEW LINES WANTED 


AUTOMOBILE DEALER. I own my own 
building, with floors on two main thor- 
oughfares on the west side of Cleveland. 
Have showroom and complete service 
and repair setup. I am open for the 
distributorship of any line. What have 
you to offer? Box 1701, c/o Automotive 
News, Detroit 26. 


DISTRIBUTOR WANTED 


WANTED DISTRIBUTOR with large sales 
organization to handle Plasti-Kote Krome 
Kits on an exclusive basis. Cleans and 
preserves chrome, including metal trim. 
This product has excellent acceptance in 
chain stores, auto supply stores and auto 
agencies, etc. Only interested tn well 
rated and established organization. 
Plasti-Kote, Inc., 425 Lakeside N. W., 
Cleveland 13, Ohio. 





Recapture Automotive Americana 
In the “Fabulous Hoosier” 


Of all of the “wild and wooly” early pioneers of the automotive 
industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer of 
pioneers” vividly in her biography, “Fabulous Hoosier,” a story of 
American achievement. $3.00 postpaid, Book Department, Automo- 


tive News. 





MANUFACTURERS REPRESENTATIVE 
MANUFACTURERS REPRESENTATIVE 


WANTS LINES: We travel four men, 
cover Western Pennsylvania to Harris- 
burg, eastern Ohio to Columbus and 
West Virginia. Call on automotive job- 
bers, car dealers, large fleets and 
dustrial. We have a display room, office 
and warehouse in the automotive dis- 
trict of Pittsburgh. Box 1684, c/o Auto- 
motive News, Detroit 26. 





SPECIALTY SALESMEN 
Now calling on new car dealers and gaso- 
line stations, to handle a sure-fire pat- 
ented item on an exclusive territorial basis. 
Minnesota, Wisconsin, Illinois (except Cook 
County), Michigan (except Wayne County) 


| available. Commission. 


| 
| 











BURNS & VOGEL 
6432 Cass Ave. Detroit 2, Michigan 


OFFICE EQUIPMENT ‘FOR SALE 











WE OFFER FOR SALE 
A Used Dalton 
Bookkeeping Machine 


Manufactured by Remington-Rand. It is 


equipped with keyboard date, 15 in. car- 
riage, accumulating register, electric car- 
riage return, folio numbering for invoices, 
complete with stand and three posting 
trays. Machine provides excellent combina- 
tion for use as an adding machine or for 
ledger posting. Condition excellent. Price 
on request 


Horner Motor Co., Ine. 


625 Columbus St. Lafayette, Ind. 
Phone 5017 





WANTED FOR EXPORT a 


WANTED—Clean used cars for export, 
mainly Fords and Chevrolets, 
ray M. Nelson, Inc., 277 Broadway, 
New York 7, N. Y. 


FOR 








PORT 





Automobiles 


for EXPORT 


We have all 
makes and models 
up to 1942. 


Cable Address MAYEX 


AKRON, OHIO 
328 West Market St. 
Phone HEmlock 5101 





DEALERS WANTED 





DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 
22480 Lake Shore Bivd. 
EFUCLID, OHIO 





DEALERS WANTED to sell big value, 
low priced 4-wheel farm wagons. 5,000 
Ib. capacity, with auto type steering. 
reach adjustable to three body lengths 
and tractor hitch, 16-inch wheels. Also 
2-wheel all-steel utility trailer with 4x7 
ft. body and 16-inch 6-ply tires. Imme- 
diate delivery. Write for information. 
Corson Motors, 2720 Delaware Avenue, 
Buffalo 17, N. Y. 


DEALERSHIP WANTED 





Competent automobile man, with 


many years experience in new and 
used cars, desires to purchase one- 
| half interest or outright 250 to 500 


|car dealership in Southern Cali- 


1942. Mur- | 





fornia or New York area. Can fur- | 


| nish excellent bank and business | 
| references and get factory accept- | 
| ance on any car. All replies will be | SEVEN PASSENGERS, limousines, large 
kept strictly confidential. Box 1709, | 


DEALER EXECUTIVE, 


volume operator, 
age 36, with proven successful record, 
managing large G.M. dealership, will 
pay cash for dealership with 400 to 1,000 
new car potential. May consider buying 
part interest or managing dealership. 
Factory approval and maximum operat- 
ing results assured. All replies will be 
kept strictly confidential. Box 1699, c/o 
Automotive News, Detroit 26. 


c/o Automotive News, Detroit 26. | 


in- | 








DEALERSHIP WANTED 





INTERESTED ACQUIRING ssilent part- 
nership with minimum interest 50% es- 
tablished automobile distributor or deal- 
ership, metropolitan New York or within 
150 miles radius. Must be popular make 
car, successful previous operation with 
large service volume potential. Replies 
confidential. Box 1705, c/o Automotive 
News, Detroit 26. 








DEALERSHIP FOR SALE 
ESTABLISHED AUTOMOBILE AND 
TRUCK dealership, south Mississippi. Lo- 
cated on two main highways. Long lease. 
low rent. Can be purchased very reason- 
able as owner has other interest. Box 
1691, c/o Automotive News, Detroit 26. 








DEALERSHIP FOR SALE—Popular car 
agency in new $84,000 building located 
in growing western city of 50,000. Price 
$130,000. Address Box 1693, c/o Auto 
motive News, Detroit 26. 





DEALERSHIP FOR SALE—Completely es 
tablished, located in Midwestern metro- 
politan city. Buildings and inventory val- 
ued at over $600,000. Business currently 
earning over $200,000 per year before 
taxes. Buyer must have manufacturer's 
approval and necessary finances. We 
welcome rigid investigation. Box 1694 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE located in 
Pennsylvania city of over 100,000. Large 
modern building doing a very good parts 
and service and used car business. 
Building, parts, equipment and large 
lot for $75,000. Buyer must be O.K. by 
Hudson factory. Reason for selling, poor 
health. Write Box 1702, c/o Automotive 
News, Detroit 26. 


BUSINESS OPPORTUNITY 


GARAGE BUILDING 100x100 brick, steam 
heated. Now has light car _ contract. 
Iowa's best farming community. Box 
1704, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


OHIO—UlItra modern sales and service ga- 
rage building on a main thoroughfare, 
latest equipment, ideal location, central; 
agencies available. Letter or personal 
inquiry only. The Bankers Guarantee 
Title and Trust Co., 191 S. Main St. 
Akron 8, Ohio. 


FOR SALE—Automotive business in val- 
ley of Virginia. Popular make car fran- 
chise with long lease. Reason, bad 
health. Box 1706, c/o Automotive News, 
Detroit 26. 


NEW CARS WANTED 


WANTED—1947 Cadillac 62 convertibl 
coupe. Price no object. Anderson Auto 
mobile Co., Peoria, Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are abl 
to make delivery to Los Angeles. Fo: 
particulars telephone Buster Kelley a' 
PRospect 1225 or write 1225 South Fig 
ueroa St., Los Angeles, Calif. 











We Buy New 
KAISER - FRAZER 
CARS 


Also All Other ’47 


Cars, Trucks 


' 


SOUTH SHORE MOTOR 
SALES 


7320 Stony Island Ave. 
Chicago, Ill. 
Phone Butterfield 5600 





USED CARS WANTED 


fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED—Clean used cars, any make or 
model, top prices paid. Within 150 mile 
radius phone, write or wire. Kinch & 
Moss, Inc., Used Car Dealers, 223 W. 
Lovell, Kalamazoo, Mich. Phone 7256. 


MERCEDES, DUESENBERG, Rolls-Royce. 
Open or convertible models. Custom 
Motors Co., 2429 W. Fond du Lac Ave., 
Milwaukee, Wis. 


USED CARS FOR SALE bi 








A wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 
Wholesale List of Cars and Prices Mailed 

Weekly on Request 


SAM GREENFIELD CO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A ne wtype wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. 8S. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 


Automobile Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 








WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 
6535 Carnegie Henderson 6380-81 
CLEVELAND 











A Good Assortment of 


USED CARS at 
WHOLESALE 


Mayflower Motors, Inc. 
328 West Market St. 
AKRON, OHIO 
Phone HEmiock 5101 





CAR AUCTION 


EVERY SATURDAY—1 P.M. 
Dealers Buy—Everyone Can Sell 
NEW AND USED CARS 
SALE UNDER-COVER 


Toledo Car Auction 
2802 Summit St. 
TOLEDO, OHIO 


PO. 1696 MA 6121 (Nights) 








WHOLESALE 


When In Cleveland 
See Us 


1937 to 1947 
ALL MAKES 


The Norton Motors Co. 


6500 Euclid Ave. Cleveland 3, Ohio 








* THE BIG DEALER * 


AUCTION 
EVERY THURSDAY 


KEN SCHAEFER CO., INC. 
915 N. Illinois St. Indianapolis, Ind. 
Also Every Monday in New Albany, Ind 





We are the country’s largest wholesaler 
of slightly used 


1946 to 1947 Models 


All Makes—All Body Types 


CALL, WRITE OR WIRE 
WE CAN FILL YOUR NEEDS 


CITY AUTO SALES CO. 
9870 Livernois 
Detroit 


Phone HOgarth 2370 


Ask for George Rubin 
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es USED CARS FOR SALE  ~— | ~  S&RUCKS FOR SALE 
—_____2_ii—_—_—_—————_— | UNUSED SURPLUS ARMY TRUCKS. Two 





| %-ton G.M.C. 6x6 trucks, 164” W. B. 

WHOLESALE | (some with winches). Five-ton Autocar, 
| White, Federal truck-tractors, 134%” 

USED CARS | W. B., 5th wheel. One %-ton 6-cylinder 


100 Select New Oar Tradeins Ford with winch, crane and hoist. Suit- 


ALL able for many purposes. Six-ton Autocar 
— = oe tractors, 163%” W. B., 5th wheel and 

winch. Six-ton Autocars, 163%” W. B., 
Lee Motors, Inc. with winch, 12/6” frame behind cab, 


pli Cherry St Toledo, Ohio built for any type of heavy hauling. Two 
%-ton G.M.C. dump trucks, 7” heavy 
duty lift. 29 passenger and 38 passenger, 
slightly used, International buses (civil- 
ian type). Crescent City Motors, 2001 St. 
Charles Ave., Canal 2365, New Orleans, 


Louisiana. 
TRUCK EQUIPMENT WANTED 


SIX NEW CABS—For 1%-ton Ford trucks 
from 1942 to 1946. Complete with seats. 
Write Cavalier Motor Co., Inc., 772 
Granby St., Norfolk, Va. 


TRUCK EQUIPMENT FOR SALE 


EXPRESS BODIES for Dodge power wa- 
gons. Heavy gauge steel. Checker plate 
floor. Built wide with wheelboxes. 8 feet 


“ADAMS 6225 





BUSES FOR SALE 


FOR SALE—37 Dodge school bus, 44-pas- 
senger, good condition, good tires, fully 
equipped. Weiss Motors, 101 Crain Ave., 
Kent, Ohio. 


IMMEDIATE DELIVERY, 2 new Wayne 
Deluxe school buses, 48 passenger, 
rows forward facing seats. 21’ mounted 
on new Ford 194” chassis. List price, 
$3,628 net, to dealer $3,325. F.O.B. 
Richmond, Ind. Holmes Motor Co., Lex- 
ington, Tenn. 


FOR SALE—Six 


o 





(6) 1942 K-5 Interna- | 


tional school buses with Wayne 21-foot lon i 

g, 54 inches wide. $184.32. F.O.B. 
deluxe bodies—all new  tires—$1,600. 
Alvin C. Ruxer, Jasper, Indiana. Buckeye Body Builders, Columbus, Ohio. 











FOR SALE: NEW CHEVROLET, Mode! 
6702 bus chassis equipped Superior bus 
body Model C-209. Rhodes-Walker Chev- 
rolet Co., 210 McCorkle Ave., South 
Charleston, W. Va. 


ALL STEEL PICKUP BOXES 
'e-Ton, $76.00 plus tax, FOB Waukesha 
%4-Ton, $95.00 plus tax, FOB Waukesha 
1-Ton, $114.00 plus tax, FOB Waukesha 
1-Ton suitable for Dodge Power Wagon 
Sprayed Any Standard Color—$5.00. 


NATIONAL TRUCK 





FOR SALE — THREE 1942 Ford buses. 
High ceilings, two speed axle, 36-40 seat- 


ing capacity. Superior & Union City EQUIPMENT Co. 
Bodies, Price $1695. BLANTON DUNN Phone -_" Waukesha, Wis. 
CO., Admiral Wilson Blvd., Camden, N. 





J. Emerson 5-1551. 


1—1942 14-PASSENGER PONTIAC BUS. 
New 750x16 eight-ply tires and tubes, 
good paint and in first class mechan- 
ical condition ready for immediate com- 
mercial use. Price right. Call or wire 
G. M. Warrington, 350 East Forsyth St., 
Jacksonville 2, Florida. Phone 5-0069. 


TRUCKS WANTED 








Bottler Bodies 


Now in production. Good de- 
livery, unlimited quantity. All 
steel welded construction. 161 
case capacity. For mounting 
on any standard 1-ton 
chassis. Top sign panel. Rear 
supply compartment. 


Also large quantity steel 
stakes 43”x3”x1-13/16”. Ideal 
for stake bodies. Steel chan- 
nels 69%”x3”x1%” and 36’x- 








% ton to 15 ton. All cash, dealings con- 
fidential. We go anywhere. Call Rock- 
well 0575 or write to Mr. Fred Bedford, 
3241 W. Ogden Ave., Chicago 23, Ill. 


FIRE TRUCKS—Army panels and army 
jeeps wanted. Spot cash! Alleghany Mo- 
tors, 68 Blackwell, Dover, N. J. 


TRUCKS FOR SALE 








200 TRUCKS | 2%”x1\%”. Immediate delivery. 
| For complete details contact 

GMC - Studebaker ' 
Chevrolet F. R. SPECHT, Distributor 


6x6 and 4x4 Cargoes and Vans 
at Wholesale Prices 


The U. 8. Truck Sales Co. 
1750 E. 65th St. Cleveland, Ohio 


7th Avenue and W. Franklin St. 
Evansville, Indiana 
Phone 8123 





TANKER TRANSPORTS—2000 and 4050 
gallons. Used air force equipment, ex- 
cellent, cheap. Patella Nash Co., 1403 N ANTIQUE CARS FOR SALE 
Stonewall, Greenville, Texas. | 1904 OLDSMOBILE touring runabout, good 


INTERNATIONAL 1941 2-ton tractor with | Condition throughout. One cylinder motor 
1941 24-foot Fruehauf semi closed trail- ehcp hil good. Four new tires. Two 
er, canvas roof, three new tires, me- passenger car. Who will give me a new 
chanically good, $1,000. Edward Halabi Oldsmobile for it? Arthur Gronlund, 221 
City Motor Co., 861 Granby St., Norfolk, | _N- P- Avenue, Fargo, N. Dakota. 
Virginia. TRACTORS FOR SALE 

1940 INTERNATIONAL D-3-46-F 3%-ton | 2 WARD LaFRANCE late 46-47 model D-1 
truck-tractor, sleeper cab, Garwood, 15- tractors. Complete. New, excellent con- 
ton with auxiliary 16-speed transmis- dition. List $7,233.3; now $5,285 tax 
sion, Westinghouse airbrakes, dual drive, included. Phone W. A. Peck, Peck’s Auto 
ten 10x20 tires, gas tank, Tachometer. Sales, Columbus, Miss. 
Wilson Motor Co., 5320 Ballard Ave., | MACK TRACTOR, MODEL 











EHUT—Two 


Seattle 7, Wash. months old, 22,000 miles, air brakes, 
FOR SALE—New Garwood cranes as used monoshift (ten speeds), 10:00x20 tires, 
on army 10-ton wreckers. Full-powered fifth wheel, safety tanks, mud guards, 
crane with 16’ boom, front and rear truck like new. $5,650. G. W. Gladders, 


Petroleum Co., Carbondale, 


Ill. 


Transport 





brakes, 11:00x20 tires, 5-speed transmis- 


PARTS WANTED : 
sion. Price, $8,750. Used 1942 Autocar 


WANTED—1 right door for 1942 Pontiac, 





4x4 model 3 : os 

brakes . os aie mene ola Model 2507, Fenderville Collision Serv- 
Mack 4x4 model NJU, 12:00x20 tires, air |_ice. 228 E. Erie St., Painesville, Ohio. 
brakes, winch on front, 9,000 miles. | WIi.. PAY PREMIUM PRICE. Left rear 
$7,500. Subject to prior sale. Wire or quarter panel, Pontiac 1941-29, Sedan 
write General Truck Co., Inc., 426 W. Ralph Pontiac, Inc., Rochester, 


coupe. 
Morehead St., Charlotte 1, N. C. _ e 





vale Auto AUCTION UNGEED BEATE 


NOW OPERATING IN MODERN BUILDING 


Every WEDNESDAY .-.- - 12 %C!0c# 


NOON 
BUY WITH 
oo 


EVERY CAR 
CONFIDENCE GUARANTEED 


OUR REFERENCE 622,205. BJS. 


WE HAVE DEALERS CONSIGNED CARS IN STOCK AT ALL TIMES. 
CALL US—WE HAVE JUST THE CARS YOU NEED. 
PRICES ARE RIGHT. 


STUART & RAMP, Inc. 


1011 N. Pennsylvania 


Indianapolis Riley 8781 











LOOK — LOOK — LOOK 
Just arrived large quantity of White Sidewalled tires (one side). 
600x 16 $21.82 650x15 $27.02 
650x 16 $27.58 700 x15 $31.49 
700 x16 $32.10 


ALL PRICES F.0.B. DENVER 
25% DISCOUNT TO DEALERS 
10% DEPOSIT REQUIRED WITH ORDER, BALANCE C.O.D. 


KELLER MOTORS 
2750 West Alameda 











Denver 9, Colorado | 1918 Farnam 


AUTOMOTIVE NEWS, APRIL 21, 


LEFT REAR QUARTER PANEL Olds 


1940-90 Phaeton convertible coupe. Ralph 


Pontiac, Rochester, N. Y. 

WANTED—BOTH REAR FENDERS 1938 
Ford standard Tudor Touring. Collins- 

401 W. 


ville Motor Co., Collins- 


ville, Illinois. 


Main, 


WANTED—RIGHT REAR FENDER, ‘40 
Packard, Model 120. Also complete fender 
set, 1940 Chevrolet pickup, new or used. 
A. F. Ryan & Sons, Inc., 129 Cedar St., 
Oneida, New York. 


ONE RIGHT FRONT FENDER for 1938 
Plymouth. 
Thomasville, 


Thompson Auto Co., Inc., 


North Carolina. 


WANTED—Either new or used left front 
fender for 1938 model Dodge. Please 
communicate with John P. Hughes Motor 
Co., Box 898, Lynchburg, Virginia. 

PARTS FOR SALE 


WHOLESALE PONTIAC PARTS. 
stock of scarce parts. 
available in quantities. Prompt service. 
Liberal discounts. Walter H. Schultz 
Garage, 16-20 Passaic St., Trenton, N. J. 


Large 
Front end parts 





. EATON PARTS! 


Axle Housings to Fit No. 1350 Model 
Fits Ford Truck 1940-47 
$57.50 Less 30° Discount 
ED MAHER 
Authorized Ford Parts Distributor 
P. O. Box 1137 Dallas 1, Tex. 








PONTIAC 


PARTS WHOLESALE 


25% discount to all garages. 
Fast shipment, prompt courteous service. 


We ship anywhere, we want your business. 


DICKINSON-WALLACE 
12740 Gratiot 
Detroit 5, Michigan 
PRospect 5000 





arts Wholesaler 


Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC CoO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 





Genuine Ford Parts 
‘“‘Many Hard to Get Items’’ 
30% Discount on Regular Items 


Orders Shipped Same Day Received 
LEE MOTORS 


9100 Cherry St. 
TOLEDO, OHIO 


Adams 6225 








NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mail 
Orders Filled 
The Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 
3705 Carnegie 


CLEVELAND, OHIO 


EX. 5800 





SHOP EQUIPMENT FOR SALE 


STEAM CLEANER—Make Kerrick Klean- 
er. In good condition. Ideal for private 
or small garage. We replaced with a 
heavier unit. Holler Chevrolet Co., 115 
W. Central Ave., Orlando, Fla. 


WRECKER CRANE—2 booms; 2 hand 
operated winches, complete with cable. 
Booms raise and lower and can be 
swiveled. Holmes, $195. Holler Chevrolet 
Co., 115 W. Central Ave., Orlando, Fla. 


MACHINERY AND TOOLS—Lempco, mod- 
el AC clutch plate-flywheel, Conrod grin- 
der, 220 volts, single phase motor, con- 
dition good, price, $395. Automotive Re- 





builders, Inc., 304 N. 10th St., Rich- 
mond, Va. 

MOTOR OIL RE-REFINING MACHINE 
for sale. 500 gallons per day. Complete, 
$1,750. A. J. Hoyt, 651 Capital N.E., 


Battle Creek, Mich. 





STEEL SHELVING 


AND 


PARTS BINS 


Immediate Delivery 


Sizeable Quantities Available 
36” x 12’s 36” x 24's 
36” x 18's 36” x 48's 


Also uprights to 96”, bin fronts, dividers, 
sides and backs. Send your specifications. 


Write, Wire, Phone 
ALL MAKES TYPEWRITER CO. 


At. 2413 
Omaha, Neb. 





-, PARTS WANTED 
FOR SALE—Because of 


39 


ACCESSORIES FOR SALE 
AUTO SEAT COVERS 








—_ » | 
TRAILERS FOR SALE ! 


cancellation of , 
Chrysler distributorship. One new four- 





Woven into a 
splendid pattern of colors, our covers 


car transport (Dodge tractor-mechanical show richness in design and workman- 
handling trailer). One _ slightly used, ship. Smartly tailored in solids and 
four-car transport (Dodge tractor-Fran- plaids, make them unquestionably the 
cis trailer). Contact Marshall Motor Co., finest of their kind. Lavishly trimmed 
Salina, Kan. with leatherette and plastic piping. Spe- 
clalizing in fibre, sailcloth, scotch plaid 

i and plastic. Best Cover Co., 1947 Broad- 











way, New York 23, N. Y. 
AUTO EQUIPMENT FOR SALE 


HEIL FUEL 





| FOR SALE—Tow bars, one man bumper 
SEMI TANK to bumper type. Price $15.95. Wayne 
a | Tool Co., Rochelle, Ilinois 





TRAILERS 


Just purchased 20 more Heil fuel 
semi-tank trailers, type F-2A, 2,000 | 
gallon capacity. Motor pumping 
unit and meters in rear. Used by 
Army Air Corps. All in nice condi- 
tion. Will wholesale at $675.00 each 
in lots of two or more. F.O.B. Mo- 
bile, Ala., or Marianna, Fla. Picture 
of type on request. 


TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$338.82 


Complete with Guide Cables 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, TIL. 





1947 RED ARROW TOW BAR. Bumper 
to bumper type, plus cable controlled 
Steering. Dealers net, $37.50 F.O.B. De- 
troit. Claude’s Tow Bar Sales. 8951 

Michigan, Detroit 10. Mich. 


al “MISCELLANEOUS 
ENGINE REBUILDING — Crankshu:' 


Fulton Auto Exchange 
190 Edgewood Ave. N. E. 


Atlanta, Ga. 
MA. 2134 JA. 4933 
ACCESSORIES FOR SALE 














grinding and _  wmetallizing. John I 
Hughes Motor Co., Inc., 800 Commerc« 
SEAT COVERS!! CLOSING OUT!! Plas- St., Lynchburg, Virginia. 


leatherette trim to 


tic coated fabrics, LL eT eee 
1941 through | ONE 1941 INDIAN motorcycle for pickup 


fit sedans and coaches, 








1947 Chevrolets, Pontiacs, Oldsmobiles and delivery service, price $375. Eshel- 

and DeSotos. $10.95 set. 5% deposit man Motor Co., Inc., W. Orange & Pine 
with order. Bay Sales, 374 Bay St., Sts., Lancaster, Penna. 

Rochester 5, N. Y. WILL SELL less than cost, new Kaiser- 

——— — Frazer five-foot porcelain approved sign 

complete fittings and lights. Belmont 

Motors, 1104 N. 10th St., Reading, Pa 





BUICK DEALERS 


INSURANCE CO.’S A PLAN 


We Have a Large Stock of TO INCRE ASE 
HOOD 
ORNAMENT RINGS YOUR 
FOR 1946-47 BUICKS 


SERVICE 
VOLUME 


e Guaranteed Theft Proof 

e Solid Brass Chrome Finish 
e Easy to Install 

e Attractive and Unbreakable 


Quick Delivery! 


DEALER NET COST—$3.50 
Phone, Write or Wire 


Customer Control, Ine. 
5 Court Square 
Long Island City 1, N. Y. 








DAVIS BUICK CO. FOR IMMEDIATE SALE 
“Phila.’s Oldest Buick Dealer” 
$16 Chelten Ave. Gtn. 


Philadelphia, Pa. 


Three-Quarter Inch 
MASKING TAPE 
40 Cents Per Roll 


“Scotch” or Permacel. In quanti- 
ties of 300 rolls or more, 35 cents. 
13,000 rolls available. 1” and %” 








Taylorbilt Seat Covers 


“Custom Made for Exclusive Trade"’ 


1946-47 Cars also available. F.O.B. Columbus, O. 
ALL MAKES — ALL MODELS aes i 
Write J. C. Freidenberg Co. 


2729 Columbus Ave. Columbus, Ohio 


Tel.: EV. 3859 


i - —- 





TAYLORBILT CO. 


3217 Lorain Ave. Cleveland 13, Ohio 











BRAND NEW, GENUINE PARTS & ACCESSORIES 


Mfr. Part No. Part Name List Net 
THO 118676-HX Piston and Pin, std. ....... 11.80 2.36 
THC 120561-H Ring Set, std. ....... 14.50 2.90 
FORD 2GT-6105G Piston and Pin, 4 

ring alu., .020 0.58. 
DODGE 571276 Shoe and Lining ........... 3.60 80 
FIRESTONE F40 Spark Plug -65 175 
PUROLATOR N37 Filter Element ............- 1.70 35 
FRAM C132 Filter Element ............. 1.85 37 
FORD GPW-6005 Jeep Engine Assy. 257.70 124.75 
GEN. DET. Ss. 0. 8. 1 Qt. Extinguisher 
CORP. with charge and bracket .... 10.50 4.65 

Prices Quoted Are Net, F.O.B. Carlinville, Ill. 
ORDER TODAY — INDICATE SHIPPING ROUTE 


MACKIE SALES CO. 


PHONE 217 ILL. 


321 W. MAIN 8ST. CARLINVILLE, 


DOC GREINER AUCTION 


THURSDAYS, 12 NOON 


Dealers now you can buy cars at the right price as most of the cars to 
be sold are being brought in by new car dealers. Bring cash, certified 
checks, cashiers checks or letters of reference from your bank, unless 
we have done business with you in the past. Wire for hotel reservations. 








COL. CARL MARKER, AUCTIONEER 


100 CAR STOCK FOR WHOLESALE AT ALL TIMES 


DOC GREINER—THE FLYING DUTCHMAN 


Madison at Seventeenth Toledo, Ohio Adams 6397 








It’s Omit 


to own 


an Olds! 


1947 OLDSMOBILE 


Smart. . . in every sense of the word! The 1947 Oldsmobile is a smart OFFERING 


looking car... every inch a Style Leader . . . with gay new colors 


that hint at bright days ahead, and smoothly tailored lines that suggest 


the styles of tomorrow. 


This new Oldsmobile is a smart handling car, too... easy to drive 


and restful to ride in. Particularly with Hydra-Matic Drive *—America’s 


PROVED, PERFECTED ... 
NOW AT ITS PEAK! 


only fully proved, fully automatic drive—Oldsmobile offers the simplest, 
most refreshing motoring your prospects have ever known. 


For style, for performance, for all-round value . . . Oldsmobile is the There’s no clutch pedal in an Oldsmobile with GM 


' : : ; , Hydra-Matic Drive*. And gears shift automatically 
smart buy of the year. And smart dealers appreciate this combination. 

. : through all four forward speéds. All the driver does 
Three full lines to offer . . . two different engines . . . twelve is just step on the gas and g-l-i-d-e away ... swiftly 


-¢ ’ s tied 
different body models ... every one a General Motors value. No » smoothly . . . automatically: 


wonder so many dealers are saying ... Its SMART to BE with Olds!” *Hydra-Matic Drive is optional at extra cost. 








